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HYFLO- 


SUPER-CEL 


A CELITE PRODUCT 


Johns-Manville HYFLO 


\\ 


when they see how much longer it en- 
ables them to keep the same solvent on 
the job. The explanation is simple: Hyflo 
does such a thorough job of filtering that 
the solvent requires distilling less often 

therefore needs replacement less fre- 
quently 


Another money-saving advantage to 
Hyflo’s thoroughness is this: the crystal- 
clear solvent reduces spotting and odor 
troubles so that re-runs are held to a min- 
imum. Garments are given such an excep- 
tionally fine finish the first time that even 
the most particular customers are pleas- 
antly surprised. 


and save on filtering costs, too! 


i Dry CLEANERS know they're Hyflo does such a thorough job because 


saving money by filtering with Hyflo* 


it is a high speed filter powder with char- 
acteristics that are specially suited to dry 
cleaning requirements. Particle fineness is 
exactly right for trapping all dirt (lint, 
dust, and other solids). And the crystal- 
clear solvent passes freely through the 
cake that builds up on the screen. 


To find out more about Hyflo and how 
to use it to best advantage, ask your 
dealer for a copy of the 48-page Dry 
Cleaners’ Handbook published by Johns- 
Manville. It’s full of valuable suggestions 
that will help you increase the efficiency 
of your filtering system and save 
money, too. Johns-Manville, Box 
60, New York 16, N. Y. 
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high speed Filter Powder 
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The BUCKEYE spot and stain removal chart 


“BUCKEYE” 
“BUCKEYE” 
“BUCKEYE” 
“BUCKEYE 
“BUCKEYE 
“BUCKEYE 
“BUCKEYE 
Remover) 


COPYRIGHT 1952 


THE 


For September, 


Wet Spotter (Ammoniated) 


STAINS 


Auto Grease, Airplane Dope, Adhesive Tape, Chewing Gum, Creosote, 
Furniture Polish, Permanent Starch, Rubber Cement, Mineral & Animal Oil 


‘STEP 1 


__ Auto Polish, 


Asphalt, Carbon, Hair Oil, Nail Polish_-----~--------~- 
Foundation Cream and Powder Makeup, Hemlines, Ointment 
Collodion 

_Eyebrow Pencil, Mascara 


Indelible Pencil 


Paints 
lipstick —~- 
Rouge --- 
Shoe Polish 


Unknown Stains - 


Animal Stains, Cement, Dye Stains 
Beer — Ale, Catsup, Egg, Fruit Stains, Gin, Soft Drinks- 
Blood 


ice Cream 
Mustard 
Mayonnaise 
Medicines 


Water Marks 


~......... 
Perspiration 
___ Smoke Stain - 


MIXTURES 

H 4 Ports “BUCKEYE” Paint, Oil & Grease Remover 
1 Part Woter 

f 1 Port “BUCKEYE” Paint, Oil & Grease Remover 

1 Part Water 

3 2 Ports “BUCKEYE” Paint, Oil & Grease Remover 
1 Port “BUCKEYE” Klor-Lene 

MK 2 Parts “BUCKEYE” Paint, Oil & Grease Remover 
1 Part “BUCKEYE” Pre-Spotter 


Paint, Oil & Grease Remover (Oily Type) 
Klor-Lene (Volatile Dry Spotter) 
Steam Spotter (Neutral Lubricant) 


Pre-Spotter 
General Formula (Special Stain Remover) 
Nevtra-Lene (Deodorizer & Stain 


DAVIES-YOUNG SOAP €O., 


1952 


|. EXTREME STAINS 
STEP 2 STEP 3 


° 


I-L-F-O 
1-E-M-F 
M-E-D-O 
L-A-N-H-D 


° 
H 
M 
° 
A 
M 
M 
F 
K 
F 
G 
A 
G 
A 
A 
G 
G 


L 1 Port “BUCKEYE” 
1 Part “BUCKEYE” 
M1 Port “BUCKEYE” 
1 Part Solvent 
Port Water 
WN Port “BUCKEYE” Pre-Spotter 
1 Part “BUCKEYE” Kior-Lene 
© Commercial Digester 


Klor-Lene 
Neutra-lene 
Pre-Spotter 
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Advance-Design 


CHEVROLET TRUCK 


CHEVROLETS LIST FOR LESS 


First cost—the list price—is less for o Chevrolet than for any 
comporable truck capable of handling the same payload. 
Chevrolet's position as the world’s largest manufacturer of 
trucks makes possible production savings that are passed on 
to you. 


COST LESS ON THE JOB 


Proved Chevrolet truck features save money over thousands 
of miles. Time-tested Valve-in-Head engines, rugged hypoid 
rear axles, extra-sturdy channel-type frames, Flexi-Mounted 
cobs, Ball-Geor steering, Synchro-Mesh transmissions, all con- 
tribute to low operating costs with high dependability. 


EACH TRUCK TAILORED TO ITS JOB 


Every Chevrolet truck is foctory-matched to the job it's going 
to do. Tires, axles, frame, springs, engine, transmission, and 
brakes ore right for the operating conditions and load. What- 
ever your job is, there's o Chevrolet truck to fit it, 


in value 
in sales 


\ | ifs in demand 


= WORTH MORE AT TRADE-IN TIME 

Chevrolet trucks traditionally bring more at resale than other 
makes costing about the some when new. Chevrolet trucks keep 
their value longer and give you real, substantial savings right 
up to the doy you sell them. See your Chevrolet dealer soon, 


CHEVROLET ADVANCE-DESIGN TRUCK FEATURES 


TWO GREAT VALVE-IN-HEAD ENGINES— shifting « HYPOID REAR AXLE—for 


loedmaster or the Thriftmaster—to give 
you grecter power per gallon, lower 
cost per flood POWER-JET CARBU- 
RETOR—for smooth, quick acceleration 
response @ DIAPHRAGM SPRING CLUTCH— 
for easy-action engagement SYNCHRO- 
MESH TRANSMISSION —for fast, smooth 


dependability and long life « TORQUE- 
ACTION BRAKES—on light-duty models 
PROVED DEPENDABLE DOUBLE-ARTICU- 
LATED BRAKES—on medium-duty models 
TWIN-ACTION REAR BRAKES—on heovy- 
duty models . DUAL-SHOE PARKING 
BRAKE —for greater holding ability on heavy- 


duty models e CAB SEAT—with double-deck 
springs for complete riding comfort e VENTI- 
PANES — for improved cab ventilation e WIDE- 
BASE WHEELS—for increased tire mileage ¢ 
BALL-TYPE STEERING —for easier handling 
@ UNIT-DESIGNED BODIES—for greater load 
protection e ADVANCE-DESIGN STYLING—for 
increased comfort and modern appearance. 


CHEVROLET DIVISION OF GENERAL MOTORS, DETROIT 2, MICHIGAN 
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EARN 2¢ PerSq.Ft. 


START WITH A DOWN PAYMENT 
AS LOW AS $350! 


Every vear wall-to-wall carpeting becomes more pop- 
ular. And every year this tacked-down carpeting gets 
dirtier and duller and dingier . . . until some enterpris- 
ing cleaner comes along and offers to clean it on loca- 
tion. Why shouldn't you get this profitable business? 


Your present customers will welcome this service . . . 
and so will the owners of stores, theaters, hotels, apart- 
ment buildings, lodge halls and churches. Some on- 
location jobs run up to 5,000 sq. ft. and more. Owners 
willingly pay good rates for on-location carpet cleaning 
... especially when they see how HILD System Sham- 
pooing revives the bright colors, the lustre and soft 
“feel” in dirtiest carpeting. Here's big-profit, big vol- 
ume business which you can get without adding to your 
plant, and without a big cash outlay. 


Hild Helps You Get Business 


Right from the start you can get business from your 
present customers. And there's plenty more to be had 
by aggressive advertising. HILD makes it easy for you 
to advertise at small cost. Striking newspaper ads, post- 
eards, circulars printed with vour name and address, 


. 
and many other Sales and Advertising Aids are avail- 


able for your use. Get complete information. Mail the 
coupon today! 


For September, 1952 


Upholstery 
Shompoo Machine HILD Heavy-Duty 
Wet-and-Dry 
Portable Vacuum 


Mail Coupon for FREE BOOK! 


HILD FLOOR MACHINE CO. 

740 W. Washington Bivd., Chicago 6, Ill. 

Please rush your book of ‘FACTS about Shampooing 
Carpets On-Location.”’ We are also in 


terested in 
Hild Vacuum 


Hild Upholstery Shampoo Machine 
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Letters to the Editor 12 It is a number of little things hke this that make 
Signs of the Times IS us believe many a chastened customer will be coming 
_ to the drvcleaner with a messy or damaged garment 
| Business Builders 24 und a tale of woe about how she tried to spot the 
| Gadgets and Gimmicks 30 Yarment a la Re ‘ Digest “and now look at it 
cas We do give the article credit for warning the 
| Editorials 36 customer that fumes from one cup of carbon tetra- 
Twenty-five Years Ago by Lou Bellew 62 chloride in a poorly ventilated place may cause death 
N Primer Page This article, however, by inference does point up 
| 't There one big important point that the drycleaner appears to 
The Stain That Wasnt There ©. B. Antonson 78 try to ignore, When the average customer thinks of 
Association Notes 90 dryvcleaning, he or she anon thinks of spot and 
stain removal This is borne out by the customer 
N.LC.D. News 90 surveys reported in this issue which shows that the 
Questions and Answers 104 greatest cause of complaints against drycleaners 
amounting to nearly one-fourth of the total) is that 
by ALL. H. Street they do not remove all the spots 
News Notes in the Trade . 15 Drvcleaners who feel they are getting away with 
People and Places 125 ignoring spots or pinning “alibi slips” on them are only 
= kidding themselves in the long run. The spots on 
Obituaries 132 milady’s dress mav be hers, as many a eynical spotter 
: Meetings Scheduled 133 points out but she comes to vou to get rid of them 
o on move them, she will be more strongly 
Classified Advertisements 134 If you dont re 
tempted to monkey around with the kind of dynamite ® 
Advertisers’ Index 140 Re bb » naively handing her.—W. R. P 


RIy REE EPTEMBER NINETEEN HUNDRED AND FIFTY-TW NUMBER NINE 


FEATURES A vote of thanks should be given by the drycleaning 


industry to Reade Digest, and its author C. Lester 

Walker, who recently published an article entitled 

P “Be Your Own Drycleaner.” Nothing could be better 

Drive-in Opens With Bang by Gene Bennett 38 calculated in the long run to raise the stature of the 

42 drycleaning industry in 
? the eves of the public 

Touch-up With Hand Lron; Finishing Hard-Finish Reader's Digest If a customer were to 

ask us what we thought 

of the article (and believe 

us, plenty of them have already), our rejoinder would 


How Storage Installation Pays by Lou Bellew 


Fabrics on Offset Press 
Manual for Training Silk Finishers, Part VII 


by Laura Herrmann Porterfield 54 be, “Haven't vou tried it? 
Small Plant Uses 3! Percent Soap by Lou Bellew 64 In the first place, the apparent vein of Mr. Walker's 
: remarks is that spotting is goers any child can do 
Consumers Speak in Vancouver by William R. Palmer 69 But if you study the article carefully, you cannot put 
: your finger on any sentence or word that comes right 
Cleaning on a Hanger by J. H. Reed 80 out and says spotting is simple. The nearest approach 
' - . to it is a sentence in the first paragraph which says 
5... by Joseph C, McC: 
Busways treamlined Electric W eng v J — I tbe 54 With just tour bottles, each of a different cleansing 
W“ ashing Service Erases Red Ink a 4 : 06 agent, vou can remove any spot or stain successtully 
at home.” This is repeated at the end 
Customer-Control Plan Works by Selma Fanald 102 From this initial statement on. the article is 
Cus 106 sprinkled with precautions and warnings most of 
which, as any experienced spotter can tell you, don't 
Luggage Balances Costs 108 vive half the storv. For instance, the author advises : 
the reader to rinse oxalic acid out carefully, What he 
52 Nights a Year by Lon Fanald 113 doesn't tell the dear readers is that the drvcleaning 


industry has practically discontinued the use of oxalic 
acid because even with the facilities available the 
drycleaner has difficulty rinsing it out. Nor does he 
DEPARTMENTS tell the customer that if oxalic acid is not rinsed out 
and she runs an iron over the spot, she is likely to 
have a color change that can’t be “removed. 


NED WINTERSTEEN, General Manager P “d of The n H. Donnelley Corporatior at 
Lar ter, Pa shed 1910. Member Audit Bureau 
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Simplified Spotting Chart 


GROUP A 


Albumen 


Blood 
Discharge 
Food, starch, 
sugar, sweets ing 11 
Glue 
Ice Cream 
Mua 
Perspiration 
Water marks 


parts MULSOLITE 
| port 26" AMMONIA 


Groupe B 


—»> 


Beer 

Coffee 

Dye stains 
Fruit juice 
Grass stains 
Liquor 
Medicine 
Soft drinks 
Tea 


part MULSOLUTE 
1 part GEN't FORMULA No. 209 


B 
Rust 
AND OTHER 


COMPOUNDS 


GrouP E 


Asphalt 
Bottom streaks 
Grease 
ain 
Pitch t part WATER 
Tar 
Varnish 


GRouP F 


Collodion 
AIRPLANE DOPE 
ENAMEL 
LACQUER 
NAIL POLISH 
NEW SKIN 

Lipstick* 

Rouge 

Shoe polish 


mg 


BLACK background for DRY spotting 


Rinse in solvent with filter circulation 


8.5.2, 
Mid. by Wallersinin Co. 


STREZPENE 
for whites only 


. 
. 
. 

. 

. 


‘Volatile-dry 


Collodion remover 


: 
RED background tor WET ytt 
i la Prespotter Powdered digester 
¢ 
é 
— Mid. by Pean. Solt Mfg. Co. for weighted silks for whites 
Dry spotter 
ry spotter 
Copyright 1952, R. R. Street & Co., Inc., 561 W. Monroe St., Chicago 6, Ill. SSC 23 a 


IRONER PRODUCTION UP 25% 
WITH ARMSTRONG UNIT TRAPPING 


95% less trouble, 95% less maintenance 
says Antiseptic Laundry, Chicago, of Armstrong Traps 


“WE'VE STANDARDIZED ON ARMSTRONGS” says 
A. F. B. Klein, operator of the Antiseptic Laundry, Chicago. 
“This is why: First, we individually trapped one of our six roll 
ironers with Armstrongs, a No. 812 on each of the first two 
chests, a No. 811 on each of the last four chests and a No. 800 
on the supply header. We checked results:—a neat 25% increase 
in production, pillowcases and sheets came through faster, dry 
in one pass where before they often had to be passed through 
a second time. Since standardizing, the maintenance picture 
improved, too. Armstrongs have given me 95% less trouble, 
required 95% less maintenance than traps of other makes.” 


Mr. Klein likes Armstrong Unit Trapping because he now 
gets all the capacity that was built into his machines due to 
Armstrongs’ abitity to remove air and condensate as fast as 
it forms. On maintenance, credit this fact: mechanisms in 
Armstrong Traps for laundry service are identical in design, 
material and workmanship to those used in power plant service 
at 1500 lbs. pressure and 900°F! Your nearby Armstrong 
Representative can advise and supply you. Give hima call,today. 


Armstrong Machine Works, 850 Maple St., Three Rivers, Michigan 


ARMSTRONG STEAM 


National 


TRAPPING 
FOR PROFIT 
This bulletin describes 
in detail correct trapping 
operations on ironers, 
presses, tumblers, etc. It 
explains Armstrong Unit 
Trapping; how it works, 
why it’s better; gives 

A. 


tions on sizes of Arm- 
strongs to use for most 
makes of laundry equip- 
ment. Ask for your free 
copy of Bulletin 1931. 


please mention The NATIONAL CLEANER & DYER 


ARMSTRONG 
UNIT TRAPPING 
This means installing an 
individual Armstrong 
Steam Trap on each 
steam-consuming unit, 
including each separate 
chamber, chest, or cyl- 
inder of every machine. 
Only then can you 
achieve the machine's 
maximum work output. 


Cleaner & Dyer 
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BEAT CURRENT 
FILTER POWDER 
SHORTAGES with 


Reg. U. S. Pot. OF 


penetrant 


CHARGE SYSTEM SOAP—CHOICE FOR OVER 10 YEARS—YOUR BEST BET TODAY BECAUSE 
SO-KLEEN Penetrant CAN BE USED WITH MAGNESOL OR ANY OTHER CLARIFYING FILTER 


AID . . . FILTER POWDER SHORTAGES DON’T BOTHER YOU! 


SO-KLEEN Penetrant 1S ALWAYS YOUR WISEST 


CHOICE BECAUSE 


IT GIVES 
SUPERIOR 
PENETRATION! 


ITS A 
MONEY SAVER 


SO-KLEEN Penetrant 
gives you a continuous dual 
dry and moist action that 
minimizes spotting, wet 
cleaning and finishing. 
There's a tremendous in- 
crease in the number of 
“pass-ups’’ and remark- 
able decrease in wet 
cleaning. 


SO-KLEEN Penetrant 
thoroughly removes em- 
bedded grease, grime and 
spots. It's not removed by 
filtration, it stays in and 
supercharges the solvent 
load after load. $O- 
KLEEN Penetrant always 
gives uniform results .. . 
and is odorless. 


IT'S EASIER 
TO USE! 


SO-KLEEN Penetrant di- 
rections are simple. Just 
charge your solvent, pre- 
pare and add your emul- 
sion. That's all! No dem- 
onstrations, no test kits... 
no guesswork. 


Still your best buy at only $1.92 gal. (55 gal. drum) 
$2.03 gal. (30 gal. 2 drum) $2.14 gal. (15 gal. 1, drum). 


Shipped anywhere in the U. S. 


FOR SYNTHETIC MACHINERY USERS—ASK FOR SO-KLEEN “SY” 
PERC CONTAINING PERCHLORETHYLENE AS A VEHICLE FOR THE 
SAME SUPERIOR PENETRATION (slightly higher price). ORDER TO- 
DAY (please list your jobber) 


MERSON PRODUCTS CO. 


63 Essex St., Jersey City 2, N. J. 
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(His business paper . . 


Maybe you get more fun fishing for facts than for 
flounder. Many people do. It’s good sport latching onto 
new facts, fresh ideas, the solution to tough problems... 
in your business paper. It's good reading. And fun or not, 
That's why the Best Informed Men 
in your Field rarely miss an issue They can’t afford to. 


it's required reading 


There never was a time when business changes came so 
last. And this business paper of yours has never been as 
iMportant to you as it is today. The busier you are, the 
more you need it to scout the field for you, for what's 
new and what's coming .. . to dig into the why and how 


of new methods and weigh their value. Read every issue 


. of course) 


thoroughly . . . both editorials and ads. Both are crammed 
with news and how-to-do-it, where-to-get-it data to keep 
you one of the Best Informed Men in your Field. 


The business paper in your hand has a plus for you, because it’s 
a member of the Associated Business Publications. This means it is 
a paid-circulation paper which must earn its readership by the 
quality of its editing. It is one of a leadership group of business 
papers that work together . 
study and service project 


in editorial conferences and many a 
to add new values, new usefulness, 
new ways to make the time you give to your business paper still 


more profitable time. 


THE NATIONAL 
CLEANER & DYER’ 


National Cleaner & Dyer 


When writing to advertisers please mention The NATIONAL CLEANER & DYER 


/ 
J 
| 
One of a series of advertisements prepared by THE ASSOCIATED BUSINESS PUBLICATIONS 
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speed up 


the wet cleaning operation 


reduce 


your cost per garment 


Stas 


We Net 1 tb. we 
the 


use the new increased eenaii RSR 


put all garments to be wet cleaned 
into the St bath first 


Follow this practice and be sure 


Previous digestion in the RSR Bath that spots and stains will be 
is particularly important where a completely soluble in ONE treatment. 
You will avoid time-consuming hand labor : 
trong soap solution is used because and risky, hard scrubbing. : 


spots that have to be worked on will 


be especially hard-set and tenacious. The cost of the new, more potent 

RSR is negligible. 

You get 141 gallons 

of digesting solution from every pound... 
costing you less than 3c per gallon. 


use the 
RSR (Constant Temperature) Digester Tank 
to keep the RSR bath at the temperature 
where the enzymes work most effectively 


WALLERSTEIN COMPANY, INC. 
180 Madison Avenue, New York, N. Y. 
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LETTERS to the EDITOR 


Emulates Hanger Contest 


Dear Editor 

In an article written by Lou Bellew a couple of 
months ago he told of a cleaner in Knoxville, lowa, who 
gave away a bike to get hangers. | was very interested 
in it and decided to try a similar stunt 

My contest ran from June 2 to June 27 and I gave 
away the prizes Saturday morning the 28th at 10 a.m. 

| went to the Western Auto Store and also got a 
Hiawatha bike. The dealer gave me newspaper mats 
like those shown in your article, and I got the $60 bike 
for $45. For second prize | gave away a baseball and 
mitt, and for third prize a big league bat. Total cost 
of prizes was $52.50. 

I ran an ad in the paper once each week and twice 
the final week. The cost ran around $50. 1 received 
three front page news articles, which was good ad- 
vertising. free of charge. 

I requested the hangers be tied in three places and 
in bundles of 25, just as your article had stated, and 
also did not accept bent, broken. rusty or wooden 
hangers. However, I did not pay any money for them 
as Mr. Ridlen did. (The article stated he paid 10 cents 
for every 25 hangers.) I figured I could get the same 
results with less expense and bookkeeping 

Total results: 15,325 hangers at a total cost of 
$102.50, half of which was for advertising I would have 
bought, anyway. Cost for new hangers $12.80 a thou- 
sand for plain, $18.60 with guards 

\nacortes is a town on an island in the San Juans 
with a population otf 7.000. 

Thanks for the good article which inspired me to do 
likewise. It created a lot of public interest and people 
really went for it as it was all new in this district. 

Hat Harker 
Ar tes, Washinator Owner, Model Cleaners 


Sample Dyeing As Career 
Dear Editor 


Once again | am asking vou for advice, which has 
always been dependable. | have had 25 years of experi- 
ence in the drycleaning business and am now a fancy 
spotter. My age is catching up on me; 1 am now 50 
years old 
I hope to stay in the drycleaning business a long 


time, but | am considering a little variation in service. 
I am thinking of learning to be a sample dyer, and 
would like to know if that branch of service is over- 
crowded. Do vou think the demand for this special 


trade would justify. my taking a course? Would it be 


a more suitable job for an older person to hold down? 
(OLDTIMER 
t s} sample 
is vers ers the turnover is slow and the opportunity 
li 
We know of ; ] urse in sample dveing, ex 
ce t it the National Institute of 
r Spr Maryland 


It is our impression that today a good sample dyer doesn't 
make much if any more than a good fancy spotter in the way of 
salary. On the other hand, fancy spotting is becoming an ever 
smaller portion of the entire spotting job, If you could do an 
occasional job of sample dyeing as well as the fancy spotting for 
a large plant, it would probably make you that much more val- 
uable to your employers.—Eprror 


Garment Dyers’ Thank-You 


Dear Editor: 

I have received in this morning's mail the August 
issue of National CLeANeR & Dyer and notice on page 
86 that you have given our Garment Dyers Guild of 
America a splendid pat on the back with respect to the 
recent clinic which you attended. 

I firmly believe that this will be just the beginning 
of a series of similar meetings. They should be pro- 
gressively more important to our industry and it is nice 
to know that the major publication of the industry is 
interested in our efforts to raise the standards of produc- 
tion and performance in this stepchild of the dryclean- 
ing industry. 

| believe that you have put your finger on the most 
important aspect of this particular clinic which, as you 
say, is not to see what the physical assets of any par- 
ticular plant may be, nor is it specifically to get direct 
information, but rather to promote a feeling of coopera- 
tion amongst the various larger operators involved. 
That, to me, is the most important thing to be con- 
sidered at the beginning of these clinics. On future 
developments our progress will depend on the mainte- 
nance of this spirit. 

Again, on behalf of the Garment Dyers Guild, 
thanking you for your cooperation. 

Frep L. 


Scranton, Pa Electric City Dyeing ¢ ompany 


Progress of Oklahoma City Forum 


Dear Editor: 

Last fall you expressed an interest in how our “Fab- 
rics Forum” would function after it got down to rou- 
tine. More smoothly than you'd think. 

During November, last year, three or four of the 
cleaners got together and in a few hours on the phone 
came up with enough financial support to keep the pro- 
gram going for another year. More general acceptance 
of the program and greater familiarity with the prob- 
lems involved has enabled us to cut down on our work 
load and handle many matters by telephone that used 
to require a great deal of time. 

Public reaction has been most favorable and further 
encouragement is received from the continued and in- 
creasing use made of the Forum by retailers, and most 
encouraging of all is their acceptance and use of the 
facts developed for them about problem fabrics. 

We are all grateful to vou for the shot-in-the-arm 
you gave the program with your fine story and editorial. 

Joun G. Draper 
Oklahoma City, Okla Better Business Bureau 
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Minimizes Redeposition 


SEC’s Purification System | Increases Volume 
Reduces Work 


SEC's purification system gives you twice SEC gives high-speed volume solvent 
the cleaning volume with half the work. delivery. This means better circulation 
That's because, with SEC's greater filter- for more thorough cleaning of garments. 
ing area, you can run from 2 to 3 times : 
as many loads before filter change is This new purification system is just one 
necessarv—with a minimum of redeposi- more reason why SEC gives vou and 
tion. And SEC's easy-to-handle side-slid- your customers faster and better dry- 
ing filtering screens cut your filter change cleaning ... why SEC-cleanized. the 
time in half. nationally advertised quality cleaning 
With a highly efficient. trouble - free. process, means a more profitable clean- 


centrifugal, packless filter pump. the ing business. 
SEC STOR) 


Soles and Service Offices 
n All Principal Cities 


CLEANING SYSTEMS 


SEC-o-matic Corp. 55 La France Ave., Bloomfield, NJ. 
A General Precision Equipment Corporation Subsidiary 
Model AHR-X Shown. Others Also Avoilable 
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here is the amazing story of the 
EXCELSIOR ‘One Operator” 
Silk Finishing System 


» ONE operator does the work of TWO! 
Result . . . increased profits for you! 


Operators do better work . . . faster! 
Result . . . increased profits for you! 


» Cuts your finishing department payroll 
in half! Result . . . increased profits for you! 


“Hand Finished” quality on a produc- 
tion basis steps up customer satisfaction! 
Result . . . increased profits for you! 


) Hundreds of America's leading plant 
owners acclaim this sensational low cost, 
high production, increased profit story. 
Investigate now! 


One Operator SILK FINISHING SYSTEMS 
Are An EXCELSIOR Exclusive 
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CONSULT YOUR JOBBER OR WRITE DIRECT 


TO QUESTIONS 
ON DRY CLEANING 


... that may solve a problem for you 


in your operations. 


The questions on this page are typical of those asked by cleaners 
in their letters to the Du Pont Dry Cleaning Service. The answers 
are printed here for your information as a possible service to you 


For assistance on your specific problems, write directly to: 
Du Pont Dry Cleaning Service, Electrochemicals Dept., E. lL. du 
Pont de Nemours & Co. (Inc.), Wilmington 98, Delaware. 


Q. What proce- 
dure do you rec- 
ommend for boil- 
ing out a still 
after residue has 
been drained off? 


A.1. Close solvent return-line from 
water separator to clean storage tank 
and turn on coil steam for 1 minute 
to check for steam leaks. See that 
vent line between condenser and 
water separator is clear. 

2. Dissolve 3 to 5 lbs. of trisodium 
phosphate or soda ash in water and 
pour or pump into empty still. Add 
sufficient water to completely cover 
the coils. 

3. Regulate coil steam to maintaina 


slow rolling boil for 30 minutes and 
drain. 


4. Follow with two 30-minute boil- 
ing-hot water rinses and drain. 


5. Drain and clean out water separa- 
tor and open solvent return line to 
storage tank before recharging still. 


Q. My 40-gallon- 
per-hour still 
does not give me 
enough distilla- 
tion with 50 Ibs. 
steam pressure. 
Couid | improve 
distillation by raising pressure to 75 Ibs.? 


A. We do not recommend raising the 
pressure. Unless otherwise specified 
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When writing to 


by the machine manufacturer, the 
normal steam pressure is 45 to 55 Ibs. 
Check the accuracy of your pressure 
gauge. If correct, a slow distillation 
rate indicates the need for a still 
clean-out. (See previous question. ) 


Q. Almost every 

load of garments 

run through our 

non-recovery 

unit is basket- 

marked, particularly light gabardines 
and overcoats. The extraction cycle has 
been checked, and our solvent is in good 
condition. What do you suggest? 


A. Assuming load weights andextrac- 
tion cycle are correct, perhaps leak- 
age of air into the washer shell during 
extraction is responsible. If air passes 
through the garment during extrac- 
tion, evaporation of solvent from the 
garments could form these basket 
marks. We suggest that you tighten 
the fittings of the loading door. You 
should also make sure the deodoriz- 
ing fan is shut off and the exhaust 
damper is sealing properly during 
extraction. 


Q. In your Modern 
Dry Cleaner (Vol. 
16—No. 3), you rec- 
ommend boiling 
down the still and 
using dry steam 
above the residue to» 
sweep out and 


cover perchlorethylene vapors before re- 
moving oils and grease. Why is steam 
sweeping better than direct steam to bot- 
tom of still residue? 


A, Injection of steam into the liquid 
bath causes a condensation of steam 
to water in the bath. This raises the 
bath level and tends to increase foam- 
ing. With steam sweeping, these dif- 
ficulties are avoided and time re- 
quired is much shorter. 


Q. sometimes my 
still foams immedi- 
ately after cleaning f 
out. What causes 
foaming when there 
is very little oil or 
dirt present in the 
still charge? 


A. Here are several possible reasons: 

1) A leak in the steam coil. (2) Pres- 
ence of finishes extracted from gar- 
ments. (3) Residue remaining in still 
after poor drain-out. Residues should 
be drained while hot. (See question 


on still boil-out.) 


Q. How can I de- 
termine how much 
“Perclene” | should 
recoverfromthe still ‘ 
residue drawn off } 
for redistillation? 


A, Determine the specific gravity of 
the sludge by weighing a gallon. The 
amount of ‘Perclene”’ you should be 
able to recover is discussed in Vol. 
17—No. 2 of Modern Dry Cleaner. 
Write us for your copy of this issue. 


E. L. du Pont de Nemours & Co. (Inc.) 
Electrochemicals Department 
Wilmington 98, Delaware 


DU PONT 


“PERCLENE” 
4 464. 4 


PERCHLORETHYLENE SOLVENT 


030% 


Better Things for Better Living 
... through Chemistry 
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1, avromane signat 

Gives automatic printed proof of 
whether of not machine wos 
when first wos 
Nested. There's never any doubt! 


14.25. | 


3. avtomaric creoit 
“Minus” totel computed auto- 
moticelly ond printed with only 
one touch of total bor. Prints in 
red with CR symbol. Alwoys 
clearly seen 


5S. ANSWER DIALS 


Alwoys show the running total 
in lorge numerals No eye strain 
Permit use of mochine without 
tope. Another big time sover 


7... STAIR-STEP, VISIBLE KEYBOARD 
Key arrangement prevents de 
pressing two keys in some col 
af some time. Amounts stoy 
visible on keyboorg until added 
or subtracted. 


N average listings 


Can never be mistoken for oddi- 
tions. Red figures stand out even 
ofter being ' checked off’ on tape. 
Soves time. Prevents mistokes 


4. AvTOMATic SPACE-UP OF TAPE 
Tope avtomotically moves up to 
teor-of position when toto! is 
printed. Saves time and effort. 
Seves o lot of paper, too. 


6. tasy-rouen KEY action 

Cigarette doesn't even wrinkle 
Several keys moy be pressed of 
once. Ciphers print automoti- 
cally. Time saving abowt 30% 


8. construction 


Built to give longer life ot lower 
cost. All working ports double 
rust-proofed. Compact for desk 
vse Rugged, yet easily moved 
os needed. 


these 8 features save 


hundreds of motions every hour. The 
more of these features an Adding Machine 
has, the more time and effort will be saved 


every hour the machine is used. 


Isn't it reasonable, 


then, to get the only 


Adding Machine that combines al/ 8 — the 
National? Call the local National factory 
branch, or dealer, for a demonstration. 
Models and prices to fit your needs. (No 
obligation to buy). MODEL SHOWN 11-EN 


THE NATIONAL CASH REGISTER COMPANY, DAYTON 9, OHIO. 


ADDING MACHINES - CASH REGISTERS 
ACCOUNTING MACHINES 
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Foam Rubber + Metal Mesh 


PADSs REG US. PAT. OFF. 


Standard of Quality for Dry Cleaning Presses 
Now Feature 


IMPROVED TOP PAD 


for Even Higher Quality Pressing 
and Longer Pressing Life 


FOAMONEL PRESS PADS: 
® Provide higher quality pressing. 
@ Most ical pads, bi 

ing foam rubber resiliency and 
metal mesh durability. 

@ Eliminate frequent costly 
changes. 

© Constructed in exqct accordance 
with press manufacturers’ 
specifications. 

Permanent type padding— 
secured to press by eyelets 
and wires. 

@ The only foam rubber pad with 
metal mesh base. 


Your Resillo Jobber is trained to help solve your press maintenance problems. Call him toda 
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DEFENSE DATA 


The effect of the steel strike will be felt in new construc 


on, according to a new priority arrangement. In 
ilocatin steel for new construction NPA will ive 
priority to deterse expansion projects then industrial 
‘ m projects involving hardship or in areas of 
ubstantial unemployment. Any steel left over will be 
located to projects under wavy, and finally divided 


less essential new starts in the industrial and 


il he ld 
the commercial cate 


On the other hand 


Drvcleaning and laundry plants are 
cory 
restrictions on the use of copper 


mstruction have been liberalized 

Aluminum and « ypper may be used tor any purpose 

n commercial construction. including decoration. and 

eH-authorized construction projects may use per quar 


ter LOOO pounds ot copper ind copper base allovs and 
2.000 pounds of thaminum 


The drvcleaning-laundry amendment has been included 


in the Military Construction Appropriations Law for 
the second time Under this amendment. no funds 
withorized by the act are to be used to construct dry 
leaning or laundry tacilities in the United States. its 


of 


possessions facilities are 


if cack quate 


trom commercial sources at re isonable rates 


\ power-laundry price increase of 7 percent has been 
wuithorized by OPA in the Cincinnati 
rising Hamilton County, Ohio 


trading area 
ind Boone. Kenton 


umd Campbell Counties, Kentucky. The increase is 
limited to power laundry services and does not include 
Irvcleaning services supplied by power! laundries, nor 
hand-laundry, launderette, diaper or linen supply serv- 
New GI Education Bill: A new bill provides educa 
tional benefits for veterans who served in the armed 
forces any place in the world since the start of the 
Korean conflict on June 1950. To be eligible. a 
veteran must have had at least 90 davs total service 
unless discharged sooner for service-incurred disability 
and must have a discharge other than dishonorable 
Veterans are allowed one and one-half davs of 
training for each day in service after June 27, 1950 
up to a maximum of 356 months. Veterans who have 


trained under the earlier laws may get up to 48 months 
minus whatever time they have already spent in train- 

Schools must be approved by a state approving 
iwency or the VA. and only one change ot program Is 


permitted, except with VA approval 


Veterans now out of service have until August 20 
1954. to start training: those still in service must start 
within two vears after discharge. No training may 


he given beyond seven vears after discharge 

The change s the method ot payment ot 
educational benefits. Under the previous bill, costs and 
tuition paid to the school, and a monthly sub- 
the veteran. Now a veteran in 
training will receive an education and training allow- 


new bill 


were 


sistence allowance to 


18 


ance each month, from which he must pay tor tuition 
books supplies etc.. in addition to his subsistence. 
Veterans in full-time training will receive $110 a month. 
if they have no dependents; $135 with one dependent 
and $160 it they have more than one dependent. Those 
in training only part time will receive lower rates. 
Should a veteran’s training plus his earnings as a trainee 
exceed $310 a month, his allowance will be reduced 
accordingly On correspondence courses the \ \ will 
allow the school’s established charge for nonveterans 
taking the same course. 

Phe veteran will receive his monthly allowance afte 
the end of each month of training completed, upon 
certification from himself and his school that he was 
actually taking the course during that period 


Carbon Tet Hazard Increasing: 
article in the American Medical Association's Archives 
ofr fustrial srene and Vedu Re. 
carbon tetrachloride is a poison hazard of increasing 
inportance. 

One finding of a joint survey by two U. S. Public 
Health surgeons was that persons drinking alcoholic 
beverages are more likely to be affected. Almost all cases 
of carbon tetrachloride poisoning which they studied 
involved persons suffering from chronic alcoholism o1 
men who had been drinking before or during exposure 
In some cases fellow workmen who had not been drink- 
ing and were exposed to the same fumes were not af- 
fected 

Besides alcoholics and undernourished persons the 
surgeons urged to carbon 
tetrachloride by those with a lung 
kidney, liver or heart disease, peptic ulcer or hyperten- 
sion, and by sensitive to tetrachloride 
or similar products. 

The solvent, the doctors pointed out, is potentially 
toxic by inhalation, by contact with the skin or mucous 
membranes, or by swallowing. Poisoning may result 
from a single brief exposure to a high concentration of 
vapor or trom prolonged EXCESSIVE OF repeated exposure 

As emergency measures in poisoning by 
inhalation, the removal of the 
patient to fresh air. In some cases artificial respiration 
and oxygen may be necessary 
as a stimulant 

In poisoning by 


According to an 


Orccupationa 


nonuse or nonexposure 


obese pe rsons 


those carbon 


cases ot 
surgeons suggested 


Cafleine may be given 


swallowing. immediate copious 
washing of the stomach with plain water is recom 
mended. Milk or other fatty liquids should not be given 
because of the danger of producing fat embolism 
Alcohol, of course. should not be given. 

The article also reported that because of at least 
12 deaths of New Yorkers last vear caused by carbon 
tetrachloride poisoning, the New York City Board of 
Health now requires manufacturers of cleaning fluid 
containing carbon tetrachloride to label their products 
with special warnings against misuse. 
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Western 


SPECIFICATIONS: Model SM 1 


WASHER— 30x48 Direct Motor Drive 
with automatic self-closing door 
and steam smothering device 


TUMBLER — 36x30 


STORAGE TANK —450 gal. triple 
compartment 200 gal. clean; 200 
gal. dirty; 50 gal. Ext. drain—all 
in one 


EXTRACTOR—30” 70 Ib. capacity. 


FILTER—2000 GPH capacity. Filter 
Pump—1%” Direct Motor Driven 


VACUUM TRAP—1%" 


STILL—75 GPH capacity. Still Pump 
—1% Direct Motor Driven 


SIZE — Occupies floor area 16 ‘x8’. 


"THERE 1S A Western Complete Dry Cleaning 
Plant to Fit Every Size Requirement 


Here’s the economical way to have a better cleaning plant. 


: Western’s complete package units are available in 3 sizes. 
Matched Equipment Throughout € $1zes 


Gives Team Work Efficiency. Each size is carefully engineered so that all units are equally 


Complete Even to Pre-fabricated matched in production capacity. This engineered arrangement 
Piping Ready to Hook Up. 8 Hour 
Installation. Install Over the 


Weekend. 


For Use With 140° F. or Stoddard 
Solvent. 


assures maximum working efficiency in a minimum floor space. 
All Western units are shipped ready for easy assembly with 
You can have a 
complete plant in operation only hours after it arrives! 

MAIL THIS © 


\ / COUPON 
NOW 


all pipe pre-fabricated and clearly tagged. 


Extractor Matched to Washer 
Capacity ... Takes the Whole 
Washer Load. 


Famous Western Model 500 Dry 


WESTERN LAUNDRY MACHINERY CO. 
420 E. 10th St., Dept. NC-9, North Kansas City, Mo. 


Forward specifications on 


_ capacity Western D. C. Plant. 


Cleaning Washer—Finger Tip, 
Push Button Control. 


Units Arranged to Take a Mini- 
mum of Floor Space. 
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_-REE-TEX will get Business for You and Lower Your ¢ co 


_ Oldest Exclusive Manufacturer of Dry Cleaning Chemical Products in the United States 


MANUFACTURING CO 


4919-27 CONNECTICUT STREET, ST. LOUIS 9, MISSOURI 
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Detergent for the STRONG SOAP 
$.S:S.) or CHARGED 
SYSTEM (S.S: S.) or R 
"SYSTEM of Dry Cleaning... 
SYSTEM of Dry Cleaning... 
It Works with MAGNESOL, D-C FILTROL, 
HYFLO SUPERCEL, SPEEDPLUS and other Filter 
Powders in Petroleum or Chlorinated Solvents 
20 


Built of stainless steel, Milnor washers are available in the 
compact 25-pound capacity model, the 50-pound size, double 
the capacity but with only a small! increase in floor space, an { 
the 25 pound dual, all specially de gre d for individual bundle 
washings Al! models are ava with manual, sem: or fully 


automatic sequence timer contr 


Milnor Extractors are rugged and dependable They are 
sturdily built to withstand the punishment demanded of an 
extractor by the laundry and dry cleaning industries New 
special features on all sizes of Milnor Extractors make them 
the best for hard, continuous use Available in 17", 20 26 
30°, 40°, and 60” sizes 


r engineers will be glad to supply free of charge plant 
s that are proven by their practical application in plant 
ations We can help you re-design or lay out your laun- 


SEE OUR DISPLAY IN BOOTHS 
800 & 802 AT THE A.1.L. 
CONVENTION, ATLANTIC CITY, 

OCT. 2 THRU 5, 1952. 
ured better procedures, more economy, higher 


Pellerin Milnor Corp 


MAIL THIS COUPON TODAY FOR FREE CATALOGS AND > 
INFORMATION ABOUT THE MILNOR SYSTEM OF INDIVIDUAL WASHING | Send me information about the Milnor 
NAMI 


»5 When you utilize our Plant Layout Service you 
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4 
Chemicals yout live ty 


Here's what WAS needed for REMOVING STAINS 


It was what you needed about 1850, that is——half pint water, half 
ounce sorrel, two ounces spirits of wine: shake well together and 
rub on stain with sponge. 

This was the trouble your predecessors endured to produce 
miserable results. You can produce excellent results with modern, 


assured, synthetic solvents 


CARBON TET and PERCHLOROETHYLENE 
By DIAMOND ALKALI COMPANY 
Cleveland 14, Ohio 


See Your DIAMOND Distributor for FAST SERVICE, QUALITY PRODUCTS 


CHEMICALS 
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| WATER | 
| | q 
SORREL 
~ 
Ma. 
DIAMOND 


U.L. Approved 


In Hundreds of 
Successful Installations 


OPEN POCKET No partitions — No tangling. 


No weighing of divided loads. 


2 Reversing Cylinder Best cleaning and drying principle. 


©) AUTOM ATIC ged garments. 
©) PATENTED “1S0-VIBE” No special foundations. 


AMERICAN CLEANERS 
EQUIPMENT CO. 


CINCINNATI 
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BUSINESS BUILDERS 


Cleaners Talents Dress Up Store pear burned out, and the machine was down 7 hours Wed- 
1. Most of our regular patrons were most understanding; and 

’ we repaid the ir good will by working 17-hour days ind ( itching 

i up somewhat. A few people sniffed, “One hour service! Hmm.” 

y We wonder if these people ever tried to get a haircut or to make 


in appointment with their hairdresser on the dav betore a holi- 
day There just can't be enough barbers, beautifiers, or pressers 
to meet every pe rk! 


Many cleaners and other service industries close down for 
vacations the week of the 4th. We had two persons on vacation, 
but we tried to remain open Mavhe we shoulda stood m hed! 

Now, to thank our customers who have read this far, we'll give 


>= 


a 25¢ discount to anyone bringing in their copy of this ad. One 
to a customer, and the offer expires July 16, 


5 Buffalo St 


Hamburg 
CLEANERS CORP, 


CLOCK-WISE 


According to William C. Kessel of Clock-Wise, the 
ad was designed to serve two purposes: (1) Admitting 
impertections in se rvice the previous week, it attempted 
to retain goodwill, The company wanted to know 
whether people were re iene its more wordy ads, which 
often contain NICD releases, advice on buving fabrics. 
and similar educational matter. The 25-cent-discount 
offer was a test of ad readership 


‘ Artistic talent is not a bad gift for a drycleaner to “Happy’ Sells for the Chins 


have, as demonstrated by Casper and Charlie Kolb of 
Mercury Cleaners, Sacramento, California. Not only 
are both brothers artists, but they like to build things. 
The combination of these two abilities recently pro- 
duced an attractive false corner in the store to screen 
off the door leading to the plant finishing room and 
the Kolbs private office 

The top part of the screen is made of fluted cor- 
rugated glass flats, used as louvers mounted vertically 
above a 44-inch leather-faced base. On top of the leather 
base is a flower box which holds potted climbing vines 
and cut flowers. The vines are laced through the 
louvers and around the frame which holds them to 
give an unusually striking effect. 


Another trick of the Kolbs which added to the 


rood looks of the store was working out an inset in the 
part tion wall behind the counter for holding the cash 
register, A similar inset was made into a sweater 
cabinet, with shelves set at an angle so that customers \ little fellow who is affectionately known all over 
at the counter can get the full benefit of the multi Mobile, Alabama, as “Happy” symbolizes the route 
colored sweaters in cellophane wrappers. service of Chin's Cleaners and Chin’s Laundry in that 


city. The two firms are run by Tom Chin and his son 
Jack as separate operations, but their 11 trucks, two 


Two- Purpose ° ‘Tale of Woe” service cars and 14 stores feed both plants. 


r | hel 4 tof The trucks and service cars are painted a bright 
Se ee duced below comprised the ad of cherry red, banded in white. On top of each fleet unit is 
Clock Cleaners of Hlambur York. in the the plastic bber figure | Ir 
30 issue of the Hambure mounted the plastic rubber hgure, carrying a launc ry 
Pi bundle in one hand and a drycleaning bag with Chin’s 
in that town and neirghborn Villages 
name on it in the other. He wears a cap, bow tie and 
ION'T TELL ME YOUR PROBLEMS jacket like those worn by Chin routemen. The figures 
I'VE GOT ENOUGH OF MY OWN are made by a Chicago firm at a cost of $22.50 each. 
nietitinie Knitted hes that Jack Chin is having drawings made. He plans to 
First 5 product r was out—sick, Secondly, we use Happy on all garment bags, billheads and in news- 
had a u “1 replacement. Thirdly paper display ads. 
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Modernizing? 


That's nice dreaming. And it’s even nicer when you wake up to 

the fact that a Troy Electroclene Drycleaning Unit will be a Profitable 
investment and real business-builder for you. The unit shown 

above is a 60 Ib. capacity unit which includes Troy Electroclene Washer, 
Troy Minute-Man Extractor, Troy-Olson Tubular Filter with vacuum button 
trap, Troy-Olson Still, two Troy-Mercury Tumblers, above-ground 

tanks and supply, circulating and still pumps. Troy Electroclene units 
are available in capacities from 35 to 200 Ibs. dry weight per load, 

for use with all types petroleum solvents. 

Don't put off those dreams to replace obsolete equipment. Send 

today for your free floor plans, showing how Troy Electroclene units 


can be arranged for straight line or “U"’ type layout, as shown. 


ELECTROCLENE 


DRYCLEANING UNITS 


TROY LAUNDRY MACHINERY e Division of American Machine and Metals, Inc., East Moline, Illinois 
Seles ond Service Offices in: New York © Boston © Atlanta © Washington, D.C. © Chicago © Los Angeles © San Francisco 
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THE DAVIES-YOL 
Box 995, Dayton 1, 


Please forward a free sample of BUCKEYE SIZE! 


NAME 


ADDRESS 


more economical 
more efficient 

safe for all fabrics 
safe for all colors 
water soluble 
immerse or spray 
restores natural life 

to garments 

e improves finish of wet 
cleaned garments 


Your best bet is Buckeye when it comes 
to size! Laces, nets, silks, woolens, syn- 
thetic fabrics, linens, drapery fabrics, slacks 
and sport shirts are all better sized with 
Buckeye. This highly efficient size assures 
you of the proper finishing demanded by 
your customers! 


ING SOAP CO. 
Ohio NCD-952 


For SRKS. WOOLENS and SYNTHETIC FABRICS 


~ 
~ 
~ 
~~ 
~ 
= 
= 
~ 
~ 
~ 
~ 


THEDAVIES YOUNG SOAP COMPANY 


Buy BUCKEYE SIZE 
By the case and SAVE! 


SOAP COMPANY 


S3MBOL OF 


Dayton I, Ohio 


Preducers of Quality Products for the Cleaniag and Laundry Industry Since 181414 
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World Famous 
TROUSR-FORMR 


For wet 
cleaned pants. 
Stretches, 
shapes, re- 
moves wrin- 
kles .. . all in 
four simple 
operations. 
Eliminates 
shrinkage. Cuts 
pressing time in 
half. More than 
10,000 in use 
...many for fif- 
teen years of 
daily service! 


Junior 


TROUSR-FORMR 


A low priced stretcher. 
Makes wet cleans as 
easy to press as dry 
cleans. Fits a wider 
range of sizes from boys’ to large— 
a smaller waist for ladies’ slacks. 
Hardwood forms—no cloth to re- 
place. Always ready to use—no pre- 
liminary warm-up. Blower for fast 
drying. 


SPOTTERS 
SPOTTING 
MACHINE 


Acclaimed by Spotters 
everywhere. The one 
and only Spotter’s Spot- 
ting Machine . . . spe- 
cially designed to meet 
all the requirements of 
spotters for higher 
quality work at a faster 
rate. 


SPOTTING 


TABLE 
for Woolens Only 


Roomy top requires 
fewer lays. Easy, fast 
spotting, with handy 
steam gun and chemi- 
cal tray. Adjustable 
height and tilt . . . for 
the convenience of any 
operator. 


DRYERS 


| ov and SEMI- 


ROCKER WASHER ‘3 
for Laundry —Dyeing 
Wet or Dry Cleaning 


FINISHERS 
r 
Exclusive Fea- 
tures—fast dry- 
ing revolving 


top Nylon 
brush clamps. 
Now internal 
steaming speeds 

“4 production. Sin- 
‘ ri gle Dryer shown 

—other models 
include the 
Twin anda 


GLOVER FINISHING SYSTEM 
Finishing Board (Steam and Vacuum) 
Puff trons (Double Cabinet) 


Supreme in the field... built right to do the job 
right. Get better results in less time with less 


skilled help. 


Rocker action cleans cleaner 
in less time. Safe...no drop. 


7 


Steam) Turbine 
{ Triple. 
_| SEE YOUR |— 
Lh, WEL 
JOBBER | 


Built for Long Life, Lowest 


Maintenance Cost 


EXCLUSIVE BILL GLOVER DESIGNS... manufactured from 
quality materials by skilled and experienced craftsmen . .. assure 
long service life with the lowest maintenance cost. Cut your 
production costs... please your customers...with Bill Glover 
Profit-Makers. 


Till Bloven. 


5204 Truman Rood 
Kansas City 1, Mo. 
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Are you getting MAXIMUM 


complete guide 


to storage vault instal- 
lation and operation— 


Free! 


With every copy of 


PROFITS 


from your 
Storage Vault 7 


Fur storage and fur cleaning are only two 
of the big profit potentials in a vault in- 
stallation. You can get more business 
from your present customers .. . and at- 


THE FUR BOOK— 


STORAGE 
FOR THE 


tract new customers .. . by offering a 
complete fur service in your own plant! 
Get your share of the profits waiting for 
you in fur repair... remodeling... 
merchandising. You can build up a good 
volume in any or all of these potential 
markets . .. with the help of 


DRYCLEANER 


18-page reprint of 
NATIONAL CLEANER & DYER 


series includes: 


building for low insurance rate; 
fumigation, temperature, hu- 


identification, 


midity; layout, 


records; inspection — receipt 


and delivery; how to figure 


Fur Garment Making, Maintenance, 


Fur Editor, The NATIONAL CLEANER & DYER 


A Practical Guide to 


Repairing and Remodeling 


BY DAVID G. KAPLAN 


di 


g teacher-furrier 


costs and profits; storage sell- 


ing and promotion. 


« The NATIONAL CLEANER & DYER 
304 East 45th Street 
. New York 17, N. Y. 


 Gentiemen: CHECK MONEY ORDER 


e () Please send me my copy (postage paid) of THE FUR BOOK 
by Dovid G. Kaplen. []) Please send also my free copy of 
* STORAGE FOR THE DRYCLEANER. 


* 

Firm 

* Address 

State 
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Everything you need to know about 
handling furs: Cleaning, glazing and 


dyeing . . . how to do repairs and re- 
modeling . . . how to make fur ac- 
cessories ... types of furs and how 
to handle each . . . how to solve fur 


problems. All clearly explained by 
the leading instructor in the fur field— 
with about 200 helpful diagrams and 
photographs. PLUS a table of estimated 
costs and a section on building a fur 
business or department. 


A COMPLETE, PRACTICAL, 
SELF-TEACHING COURSE 


FOR ONLY $72 


National Cleaner & Dyer 
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How to MAKE MORE MONEY 
with "Screen Broadcast’ SPOT MOVIE ADS 


in Your Local Theatres 


@ SHOW WHAT YOU SELL 


For a fraction of what it would cost you to 
print and mail circulars, you can advertise in 
your local theatre with live-action talking 
motion pictures in FULL COLOR. These SPOT 
MOVIE ADS dramatize and demonstrate the 
importance of clean, freshly-pressed clothes 

. emphasize that regular cleaning makes 
clothes last longer. SPOT MOVIE ADS get the 
undivided attention of the whole audience 
. . . people who live in your trade area... 
your best prospects. Over 50,000 local firms, 
including hundreds of Cleaners and Dyers, 


use screen advertising . . . proof that it pays. 


YOUR NAME ¢ Feature your Name 


Cleaners | ‘ t The first 2% of the running time of each film 


sells what you sell. The last “% shows YOUR 


YOUR PHONE NUMBER ~) ae name and YOUR phone number on the giant 


screen—accompanied by a timely selling 


talk that you select. 


TURN LOCAL THEATRE CROWDS 
INTO CUSTOMERS FOR YOU 


CLIP MAIL <--> NOW 


No obligation. 


The Screen Broadcast Companies 


Dept. C-5 
Motion Picture 2449 Charlotte St., Kansas City 8, Mo 
Advertising Service Co., Inc. Please send me more information on Spot Movie Ads 
1032 Carondelet St., New Orleans, La. 


Firm 


United Film Service, Inc. Address 
2449 Charlotte St., Kansas City, Mo. City, State 


Members of Movie Advertising Bureau 


For September, 1952 
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GADGETS and GIMMICKS 


Valve-Handle Extension 


Acme Laundry and Cleaners in St. Louis. Missouri 
had sone verhead pipelines with valves that could 
nly be reached by stepladder. Engineer August Chatil 


lion solved that problem by making an extension out of 
steel rod. This he welded to the underside of 
hariclle extended it down to 
reached comfortably trom the 
alp a tall man 


h 
where it 
Hoor although 


the \ and 
be 
not quite low enough to 
Brackets were also welded to the 
rod to give it stillness, and a ¢ rossprece for a handle 


welded to the 


valve wheel and 
the 


Wats lower end 


Holes in the Wall 


How inv times has a cleaner wished, “Hf 1 could 

ily wor that wall | could LD. O. Summers of 

Cleveland wa wed wit uch a problem. It only thes 
could break through a wall, according to Jerry Gold 
wre. they could double the capacity of their spotting 
department. Untortunately, this [S-inch-thick wall was 


me ot the supports of the root and could not be re- 
moved 

However, Jerry felt a little tampering would not 
hurt; therefore. they chipped out a series of holes in 
the wall the exact diameter of a soap drum Phen thes 
cut a prece of soap drum to fit the wall providing a 


smooth surtace on the inside of the wall and bracing the 
bric ks hole Were dome one at a time 
and the weakening is not so great as it would seem 
because the pertect circle of the hole braced by the 


drum make s the strongest ot opening 


On the other side of the holes, partitions to the bins 
were provided out of plywood trimmed with *,-inch 
pipe bent to follow the edge of the plywood A narrow 
slit was cut the length of the pipe so that it would fit 
over the edwe of the plywood The bottoms of the bins 
are also plywood to give a smooth snagproot surtace 

The hampers of garments can now be trundled in 
from the cleaning room to the various openings through 
tossed into the bins for the use of the 
a pai to each 
is for regular 


which they are 
spotters. The holes are actually in pairs 
spotter. In each instance, the first hole 
work and the second one for spec ials. 
The D. O. Summers Company now has a pertect 
work-through unit the 
come in to the spotters’ right in the bins and when 
conveyor the 


spotting because garments 
completed are hung on a moving 


spotters left off the end of the board 


Tallying Shirts 

When Frank Correnti ot St 
in his second shirt unit, he wanted some simple way 
of knowing which unit had finished any particular shirt 
This would enable him both to maintain production 
records and to keep tabs on the quality of the work 
each crew was producing. 

He finally hit on the idea of supplying one unit with 
second unit with white 


Missouri 


Louis put 


blue collar supports and the 
collar supports 


Workers Clothes Rack 


squabbles over places 


Irritated by employees 
hang their coats, an Arkansas plantowner took a num 
rings and welded them side by sick 
In each clip 
where the invoice is normally supposed to go, was in 
serted a card with the employees timecard number 
Now each person is assured of room enough for two or 
place ] 


ber of assembly 
These he hung on the employees’ rack 


three garments, always in the same ind rarely 


jammed or squeezed together 

The result could probably be 
two strips of flat bar with spacers tacked across them 
at three-inch intervals. The numbers could be painted 


Caras 


sare achieved with 


above each open section It preterred clips for 


could be tacked to the upper flat bar 


Pennies for Buttons 
Broken buttons were diving 
of Kirkwood. Missouri trouble 
visor Mable Kampen hit upon the idea 
me penny per button 


Lungstras Cleaners 


Finally, super 
of fining eac h 
presser who broke a button Also 


the inspector who permitted a broken button to pass 


through was fined one penny per button. These pennies 
were put into an entertainment fund (which also had 
other sources of revenue) to be used for plenies or 
Christmas parties 


The 
broken buttons as a dependable source ot 
the fund 


svstem proved effective enough to remove 


revenue tor 
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AIL CONVENTION 


ROSSAIR 
ler 


— 
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Stop in our booth and we'll show you how 
to boost your drycieaning profits . -». how 
to turn GROSS into NET! . 

Every piece of GROSS equipment is 
designed by drycleaning machinery engi- 
neers... designed to perform 2 specific 
operation, fulfill a specific need... 
signed to fucrease capacity while decreasing 
operating cost. That's why we say: mak-- 
ing more profit is simply a mater of turn- 
ing GROSS into NET ! 

the AIL Show and make us 


GROSSAIR 
Ben End Tumbler 


GROSS 36” 
Sil-Ex Wosher 


If you do not plan to attend ...write us and we'll prove it by mail 


W GROSS MACHINERY CO., INC. 


Originators and Manufacturers of the World's Finest Dry Cleaning Equipment 
183 HALBERT ST. Founded 1923 BUFFALO 14, N. Y. 
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PARCEL DELIVERY TRUCK 


TWO MODELS AVAILABLE for Chevrolet 
3742 and 3942 Forward Control Chassis. 


STRONGEST, BEST LOOKING BODY OF 
ITS KIND... YET LOWEST PRICED! 


Now you can make more deliveries, faster, at lower cost, 

with CarOvan—the handsome new laundry delivery body 

specially designed for Chevrolet Forward Control Chas- 

sis. CarOvan increases payload space, speeds loading, 

shortens intervals between deliveries, permits longer Z TAILORED RUBBER TUBING seols 

routes, and handles more easily in heavy traffic. out dust, water, drafts—ossures 
CarOvan's rock-bottom price includes as standard silent eperation 

many features usually extra on other makes—double- 

shell steel construction, fiber glass insulated roof, rubber 

tubing door seals, sprayed-on undercoating, Alumelastik 

sealed joints, extra-wide side entrances, and a spacious 

enclosed storage compartment above windshield, to men- 

tion but a few. See your Cuevroiet Dealer now for more 

information on this profit-boosting, business building 

truck, or write direct to CarOvan. 


CAROVAN DIVISION, Universal Sales Inc. 


Dept. NCD-2 Delaware, Ohio Double-shell Construction Fiber Glass Insulated Roof 
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It is so good, in fact, that the six 
leading manufacturers of synthetic 
washers equip their machines with 
Hopkins filters. These unique advan- 
tages show why: 


> You precoat only once (after cleaning)—o 
big saving in filter powder. 


> Start and stop pump innumerable times 
without breaking filter cake. 


> Reclaim all solvent. 


}> Can be used with strong soap solutions. 


Handle dirt in dry form. No solvent loss. 
No sloppy floor. 


+ Runs longer without cleaning than any other 
filter. 


Easily installed on synthetic or petroleum 
solvent systems. 


: HOPKINS EQUIPMENT CO., Hatfield, Pa. 
Ask your local jobber about the 
Gentlemen: 


Hopkins Horizontal Filter—or use the Please send me full information and prices on 
coupon at right for complete infor- the Hopkins Horizontal Filters 
mation. 


EQUIPMENT CO. 
Pa. 
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ties. KORO on 
Contains no f, 
Odor in 9orments Otty Ocids 


ond leaves no 


TOP QUALITY SEMI-LIQUID SOAP 
SOAPS for 
It brightens cottons and rayons like an ammonia soap 
D we 4 ¢ LEAN | NY G and is so easy to use. Causes no wrinkling, shrinkage, 


or color bleeding. Leaves no odor in garments. It is 
especially made for use in the Filter System of clean- 
ing. NU-SO disperses easily, builds no filter pressure, 
ond is readily removed from the solvent. Its soil- 
removing qualities ore comporable to poste soaps. 


NU-PRO MAGIC 
ag INK STICKS 
A national fovor- 


NAIL POLISH REMOVER WET AND DRY SPOTTER i: . ite for removal of 
ink, fruit, berry, 


Removes nail polish, enamels, For quick removing of paints, and other stub- 


grease, lacquer, oil, nail polish, e 
grease, airplane glue, etc. ina asy to vse, 
jiffy. Safe to use on all fabrics lipstick, rouge, food spots, and fast results, with 
ond all colors other difficult stains. a Two to 


other points, varnish, salad oils, 


THE NU-PRO LINE 1S COMPLETE FOR YOUR EVERY NEED 


TOPS — a concentrated Wet ond Dry PRE-SPOTTER S— also for use in syn- P. F. $.—a fine Paste Filter Soop. 
eoning ergen N. P. STRIPPER—may be used in copper SPOTTER —<a fine per 


NUSOLVO — fine P kerttl thout dan of corrosion. 

N. P. STAIN REMOVER fine quolity N. P. SIZE—a top dress size. 
SYNSO —a Liquid Soap for use in syn- product HYDROSITE — a fine Stripper and Stain 
thetic systems N. P. WATER REPELLENT. Remover. 


mrc. co. 


NU-PRO JOBBER! 2918 WASHINGTON AVENUE « ST. LOUIS 3. MO. 
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The Modern Petroleum Unit: includes 36-pound combination 
washer-extractor, 36” x 30” tumbler, six plate 1000 GPH 
filter, storage tank, piping and pump. Investigate the 
Mercury—ask any of its 3000 Successful Owners in U.S.A. 


7 et approved for 55 Economical to operate 
your protection 
2 Designed for $1000.00 6 Produces highest 
weekly volume quality cleaning 9 — 
3 Uses safe, low cost 7 Cleans and extracts in needed to operate 
140° F. solvent the same cylinder 
10 Combination washer- 


4 Precision-built for we Requires small extractor saves time, 
long life 


Also available in larger 48- 
lb. size; for Stoddard Sol- 
vent or 140° F. 3 | hes 


549 W. WASHINGTON BLVD. + DEPT. 18 + CHICAGO 6, ILL. + TELEPHONE ANdover 3-5420 
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36 and 48-Ib. Sizes 

ALL-PURPOSE UNIT ___ Nise one of more for new plants .. furnished with oF 
or Stoddard Solvent ideal f 
without tumbler ...for use with 140° F. of art Solvent. of 

Super Strong Soap... reduces wet cleaning and spotting. 
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CLEAN WITH DRY HANDS 
| MERCURY 
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Courage 


ur lead story this month is about a group of littl 
drvelenaners who | | he ruts to shoot a big wad ot 
flough on a promotion caleulated to put their brand- 


new drive-in on a paving basis within 60 days ot ther 


opening. It worked 
Sometimes we think the one greatest distinguishing 
mark OL & food businessman as compared to those ot 
lis W rare ist muddling along is courage Chis courage 
- What it takes to move when we have come to the 
conelusion that certain step is advisable For every 
iain With that tvpe of courage there are a dozen who 
e sume tacts at hand and have come to the 
e conclusions but can't step right up and say, “This 
it we have tod im then doit 
(Courage is What is takes! 


Suggestion Boxes 


n last month's issue we published the story by 
Heler Jones Rea of a slig¢vestion system operated ut 
swan Cleanes Suggestion sys- 
femms are not prevalent in the drycleaning industry 
cleaners lor manv reasons are dubious 
of their value Yet where suggestion svstems are 


incerely and judiciously, they have been 


Tou often the cleaner says, “My plant is too small 
ind my emplovees talk to me, anyway.” Or he may 
eel there is 1 ody working tor him who is capable 
‘ produc il 

s might be retuted by the experience 
of someone eof ou dustry. Prexv’s, a chain 
of small counter restaurants in New York City, is 
operated wt est Cooperation and respeet tor 
the ¢ HaOvVvets \mong manv other advanced person- 

i Ns is an emi vee suggestion box 

vee Who is reported to have provided 

t ng suggestions is the 
vhost day in the window flapping 
fl eks., Mavbe he is time to think while tossing 

t i! Ke Is i presser can be in the same boat 

Anv el ‘ vho decries in advance that he ean- 

of get rom employees is shutting 
Ost lable souree of information 


Ike and Adlai 


Lou Bellew has a new cartoon for the bottom of 
our editorial page which expresses very simply what 
we haope could hiappe Hin this ve ele etion 

It is not our place here to beat the drums for either 
Ike or Adlai, although we have our personal preter- 
ences. We do want to point out that now that the 
tumult and confusion of the two conventions have 
passed, a very disturbing trend runs through the fabric 
oleaeh party ’s plea lor votes 

Rach party is shrieking that the other side’s hero 
Is it front for the protessional politicians " Ike and 
Adlai are, they suy, the naive idealistic masks for 
the same old hogs hungering for the trough 

There will be the darndest effort this year to get out 
the vote of any time in American history and, regard- 
less of the outcome of the eleetion, the most important 
thing is to get out the vote. It is important that both 
Ike and Adlai as well as their supporters of whatever 
beliefs can be assured that the whole country is wateh- 
Ing them ane is seriously concerned with what they do 

Thus, no matter what the outcome, this country will 
be reassured that the two-party system is in effeet 
and is effective, and that no one man, be he President 
or other official, CAN OVE rstep the bounds ol democratic 
action 


Nice Short Courses 


We noticed in a recent NICD bulletin that the 
Institute is arranging during the fall and spring to set 
up short courses under the sponsorsliup Ol state assocla- 
tions. These are similar to the very enthusiastically 
received spotting and cleaning schools that have been 
put on not once but a number of times in several states 


over the past three vears 

We would urge any state association secretary who 
Wants to stir up enthusiasm and interest to get in 
touch with Bill White at the Institute and arrange for 
one ol these short courses 

\ word of warning—the Institute provides execel- 
lent instructors. It is the state association's 
to provide excellent facilities to make a superior short 
course. This is a cooperative deal. The NICD does 
Its part; the state se eretary and association must do 
their part 
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FASTEST HANDLING METHOD CUTS COST 50%—PAYS FOR ITSELF 


Employees do less watking, reaching, stooping 
Gre less fatigued... produce more, fester 


By eliminating wasted motions and steps, every 


bd A Cut handling from tumblers Automatic assembly, twice Combined bagger, desk 
minute is utilized for actual production. to spotters to finishers; sove as fost in half space. Saves and rack for 3 sizes of 
. space, reduce fatigue. Each 25 miles of walking daily. bags. Fast, efficient, easy 

More production per operator and per foot of cort holds up to 150 Ibs, Holds 350 dresses or 200 bagging in 1 square yard 
floor space means lower costs and more profit! 82-100 33.75 suits. B12-50 $111.00 of space. B30-1 $84.75 


BISHOP # Order Now From your suppurr 
Gash «now ane 


because IT LIFTS THE : 
NAP as IT PRESSES! 


EXCLUSIVE 
MIRROR-SMOOTH 
MACHINED SEAT 


renewing 
\ DAVIS PRESS PLATE 

NOFFMAN presses Ha D H Plat Hoffman XCOS, XCO7, Pantex 45, 
$h80 \ ve a avis é on very New York 42, Butler 40,42, 45 @nd 

5 ea. other 36” to 46” models. $14.85 


\ + 
\ Prege and another in reserve 


models of presses 


20% More Finishing —10 Times Easier \ “aosustasue spray 
with 50% 


LESS 
THUMB-OPERATED 
FATIGUE STEAM-ELECTRIC IRON Dryce 


REGULATE IT ACCORDING 
TO WATER PRESSURE, TO 
TYPE OF FABRIC AND THE 

AMOUNT OF MOISTURE NEEDED 


WATER SPRAY GUN \ 

Sprays a MIST| 
...mota stream \ 
Safety 


Shut-Off Valve 
@ More in use than 


All Others Combined RELEASE 


MODEL F GUN 


Eliminates 
Foot Pedal 
Fumbling 


No Tiresome Reaching for Foot Pedals 
Feather-touch, Effortless Operation 


DRYCOMATIC thumb- 


Operated tro steam Compiete with 5-ft 
NO HEAT IN THE OPERATOR'S FACE AA AA A eos 


Quickly Pays for Itself Out of Savings 


CORPORATIO 


MODEL 6330 3-Ib iron $g950 
MODEL 6360. 6-Ib. iron 


Order Now your suppuer 
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BAG-O-TEER 
‘ CLOTHES CARTS ‘A 

LONGER: 

PACKING 

iTS 

AND PREVENTS 
LEAKS 
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PARKING LOT for 30 cars at new drive-in adjoins main highway leading to town 


Drive-in Opens With Bang 


Promotion boosts volume to 


$2,000 weekly in two months 


by GENE BENNETT 


ADVICE TO DRYCLEANERS opening new plants: 
Leap—dont walk—to your anticipated volume 

rhat might well be the advice of Morris Friedman, 
Allan Weinstein Herbert Werner, owners of 
Johnny-on-the-Spot, a new drvcleaning and shirt laun- 
dering drive-in that opened May 3 at White Plains, 
Ne Ww York 

On the theory that promoting lots of business takes 
lots of promoting the owners staged a campaign that 
netted not LOO but 200 percent of their anticipated 
volume after the plant opened. And this was accomp- 
lished in the heat of the summer slump 

The facts speak for themselves. The owners planned 
for a volume of about $1,000 a week at the begin- 
ning volume reached $2,000 a week before 
two months passed, and it’s still climbing. Before 
“Johnny” celebrates his first birthday the owners expect 
to be doing $3,000 to $3.500 a week. 

More calculation than accident brought about this 
achievement. Even before the cornerstone of the new 
building was laid who also operate Nu- 
Wav Cleaners in started by. vine plans 
for promotion 


and 


Instead 


the owners 


White Plains 


38 


The first step was selection of a site for the drive-in 
on the outskirts of the city. After deciding how much 
volume the area could be expected to produce (based 
on permanent population and transient shopping), the 
owners decided to get competent professional advice, 
in this instance Stuart Bart, Inc., a New York City 
advertising agency specializing in drycleaning and 
laundry sales promotions. 

In anticipation of achieving a weekly volume to 
eventually average $150,000 a year, the owners set 
aside 10 percent or $15,000 for promotion for the first 
year. 

Most cleaners, experience shows, set aside roughly 
3 percent of anticipated volume for promotion. A dry- 
cleaner will invest many thousands of dollars for a 
modern plant. He doesn't skimp. Investing in customers 
is another story. Essentially, the plant is for anticipated 
work. In itself the plant doesn’t bring in the customers. 
Promotion will. Promotion is the machinery for getting 
customers and might be considered a part of the initial 
“capital investment.” 

If the owners of Johnny-on-the-Spot had followed 
formula, they would have allotted $4,500 for promotion. 
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Sparkling 
WHITER THAN WHITE SHIRT LAUNDERING 
© WAYS BETTER! mene 


end most dependable SPEED SERVICE sore: you 
much time ond money. No porting worries 
you Keven) tried finer yer 
meres in store tor you 
OUR FINER DRYCLEANING COSTS NO MORE! 


45 TARRYTOWN ROAD. WHITE PLAINS, N ¥ + DRYCLEANING + SHIRT LAUNDERING 


COUNTYWIDE APPEAL in follow-up newspaper ad (about 9 by 8 
inches) vigorously asserts service Johnny-on-the-Spot offers West- 
chester residents. Ad indirectly states drive-in can handle wide area 


Instead they invested an additional $10,500 to purchase 
volume. Once volume was in the store they were con- 
fident they could keep it with their modern plant and 
service. 

Then came the big question. How should the money 
be spent? It was decided to spend 60 percent, or $9,000, 
in the first three months. The remaining $6,000 would 
be spread over the rest of the year. 

“Begin with a bang and reach top volume as soon 
as possible.” was the goal. An intensive opening cam- 
paign for customers, Mr. Bart contended, could achieve 
that goal; there wouldn't be the need for worrying the 
customary year or more before maximum volume or 
even a break-even point was reached. 

To combine with the type of promotion planned 
the owners, working closely with an architect, had 
designed a spacious, airy-looking plant with window- 
pane walls. The plant, with a 30-car parking lot, is on 
a main highway leading into town, and in direct line 
with a railroad station handling a big load of com- 
muters to New York City from a large area. 

Even before construction began a promotion cam- 
paign was put into action, said Mr. Friedman. Four 
small signs in rhyme, in the Burma-Shave tradition, 
were set up on either side of the road in front of the 
plant site. In simple, humorous vein the signs an- 
nounced that a new drive-in was to be built. 

When the windowpane walls were erected, Mr. 
Friedman said, large signs were attached. Figures of 
men at work—carpenters, painters and others—were 
sketched on the signs with appropriate messages. “The 
public's reaction was terrific,” Mr. Friedman reported. 
He said many favorable comments were received in 
tribute to the imaginative posters. 

Another aspect of the promotion was the selection 
of a name. Mr. Bart, who firmly believes a business 


THE MOST CONVENIENT CLEANING IN TOWN! 


JOHNNY - ON - THE - SPOT DRIVE-IN SAVES YOU TIME AND MONEY! 


11'S EASY, SO EASY TO GET TO WESTCHESTER'S 
NEWEST. FINEST FASTEST CLEANERS 


RTS 
206. 
Johnny -on-the-Spol 


45 TARRYTOWN BROAD, WHITE PLAINS. 


DRY CLEANING SHIRT LAUNOERING 


UNDERSTANDABLE MAP in newspaper ad (about 15 by 10 inches) lo 
cates drive-in, emphasizes Johnny, presents type of service and prices 


should develop a distinctive personality to distinguish 
it from similar firms, urged the choice of a name that 
would serve several purposes. It had to be youthful, 
cheerful, different from the run-of-mill names cleaners 
tend to use, indicate that the drive-in offered quick 
service (three hours), lend itself to promotion and 
appeal to the public's imagination. Johnny-on-the-Spot, 
or Johnny, as the counter girl refers to it on the phone, 
seemed to fit all specifications. 

To further personalize the drive-in a symbol of 
Johnny was created, drawn as a young, vigorous, smil- 
ing boy. And to indicate an up-to-date, modern ap- 
proach, Johnny was dressed in “futuramic” clothes, 
winged hat and all. Three artists contributed sketches 
before one was chosen, an indication of the importance 
atttributed to Johnny's symbol. 

Then came the promotion campaign. The first ob- 
jective was to spotlight attention on the opening of 
the drive-in. A grand opening in grand style was 
visualized, including an “open-house party.” 

To exploit the symbol effectively, a youngster 
dressed as Johnny was chosen to make “personal ap- 
pearances” on opening day. This proved to have great 
value. 

Here is how the promotion shaped up for the Satur- 
day-noon opening: 

1. For the first four days of that week several 4-by-4- 
inch teasers were inserted in the local newspaper. Six 
to eight spot announcements were spread throughout 


the day on the radio. (Continued on page 40) 
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AT-HOME FEELING is given by entrance mode pleasant, spacious by 
gorden and windowpoane walls 


2. A promotion tie-up was made with a local theater 
\ cooperative hand-bill announcing the film for that 
Saturday and the opening of the drive-in was dis- 
tributed. A “mystery mask” for youngsters was given 
out by Johnny at the theater on Saturday, after the first 
show. A display introducing the new drive-in was put 
the lobby 

3. A week before the opening all city officials re- 
ceived engraved invitations to attend. These were 
followed up a few days later with phone calls. A fair 
percentage of the officials accepted, enhancing the 
dignity and importance of the opening-day affair. 

1. Two days before the opening, a large ad was 
ith the paper a preview peek’ ot the 
pening. The ad especially invited local merchants, 
residents and the press 

Lov Hanna. Mr. Barts assistant explained that good 
feeling is created if a new establishment informs local 


here’s NEWS 


that’s really 
HOT 


JOHNNY’S 
comin’ 


on the “SPOT” 


DON’T MISS TOMORROW'S PAPER! 


TEASER ADS like this 4-by-4-inch example appeored in newspaper 
through week before opening 
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merchants of its arrival. This can pay off in the future, 
he said, since other merchants sometimes are in a 
position to direct a customer to another establishment. 
5. The day before the opening a full-page adver- 
tisement was run in the paper, announcing the open- 
house party. The ad announced that orchids for the 
ladies, masks for the kiddies and drinks for all would 
be furnished. An arrangement was made with the local 
Coca-Cola plant to provide drinks at wholesale cost. 
To indicate community interest the owners offered 10 
percent of the first day's receipts to the local Cerebral 
Palsy Fund. 

The ad also announced that a 15-minute radio show, 
including a quiz program, would be conducted by a 
leading local announcer. Prizes were three sets of auto- 
seat covers, donated by a concern next door to the 
plant. In addition, it was stated that Johnny and a local 
woman fashion commentator would be interviewed. 

At 11 a.m. on the day of the opening, Johnny was 
driven around town in an open convertible carrying 
prominent display signs. At noon, inside the plant, the 
opening ceremonies began with the radio program. 
Two city officials cut the ceremonial ribbon, officially 
opening the store. 

After the radio program the public was invited to 
walk through the plant and watch the various cleaning 
processes in operation. A buffet lunch was served. Mean- 
while the owners, with the fashion commentator as 
official hostess, met the public. Identification of the 
fashion commentator with the new cleaning firm was 
particularly effective promotion, according to Mr. Bart, 
who estimated 500 persons visited the plant during the 
openmg day 

As a follow-up to the opening, a “thank you” ad 
was inserted in the paper the next day. For future 
promotion, Johuny was advertised in the newspaper, 60 
inches a week until August 31, and on the radio, with 
a gradual tapering off. After the three-month campaign, 
newspapers, direct mail and inserts will be the main 
outlet for advertising 


Breakdown of Advertising Budget 
Newspapers 48% 
Pre-opening ovtdoor signs 6 
Radio 6 
Inserts 5 
Direct-mail circulars 8 
Bus cards 5 
Novelty advertising 15 
(free orchids, “magic masks refreshments for opening, 
flowers, hire of car for Johnny, etc.) 


Miscellaneous 7 
(stationery, business cards, invoices, Johnny's uniform, 
etc.) 


An important aspect of continuing advertising is 
the prestige it develops. The public. Mr. Friedman 
believes. tends to think of the advertiser as a “leading” 
establishment. In addition, because of a scheduled 
program ot advertising. the hewspaper has agreed to 
give Johnny preferred position. Among other things, 
if means putting the ad in the same spot each time it 
runs. “Experience shows.” Mr. Friedman said, “that 
after a time the public begins to look for the ad, espe- 
cially if it is distinctive. 

Now that Johnny has made his debut, Mr. Friedman 
is confident the public won't easily torget the voungster, 


who seems to be off to a Hving start. + 4 
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emery Staff Meeting for. 
Sanitone Engineers 


A Constant Educational Program Like This 
Insures SANITONE Dry Cleaners of the Kind of 
Advisory Service that Keeps Business on the Upgrade! 


Throughout the year Sanitone Engineers and District Managers 

Participate in work-shop sessions to discuss, plan and inter- 

change ideas that keep sales and profits going up for Sanitone 

Dry Cleaners coast to coast! No wonder Sanitone Licensees 

rely on their Engineer Advisors for reliable factual assistance 
on every phase of their operation! 


This August meeting marks 20 years of thoughtful 
planning to keep Sanitone Dry Cleaners on 
top, even in the most competitive communities. A 
few Sanitone Franchises are still available in 
selected territories. Write today! 

“ze? 


The regular technical service given to all Sanitone 
Licensees by skilled engineers is an important feature 
of the Sanitone “package.” 


SANITONE Dry Cleaning Service 


Div. of Emery Industries, Inc. Cincinnati 2, Ohio 
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FUR STORAGE IS FEATURED on pole-set neon sign in front of Smith Cleaners drive-in. Brick wall at right of plant encloses vault. During 
construction big elm wes soved to give shade, charm and dignity to plant 


How Storage Installation Pays 


Fur vault brings in 10 percent of total 


volume and 35 percent of total profits 


by LOU BELLEW 


THE FUR VAULT was mentioned only in passing in 


the story of a progressive cleaners new small plant in | 

Oak Lawn, Illinois, which appeared in this magazine STORAGE RECEIPT CRITE 
; in August 1947. Today this fur storage department, ; : 
while accounting for only a scant 10 percent of the | 
. plant's total volume, accounts for 35 percent of the | 
total profits OAK LAWN, ILL 

When owner Hugh W. Smith moved into the new _ ‘ 

: plant of Smith Cleaners in March of 1947, he had built ig . 

up a $70,000 yearly volume in his old plant directly ‘ Phone 

across the street over a period of six years. Today finds on chasiniamaeeicate 


| 

| 

| 

| 

| 

the new plant handling a volume of $125,000 vearly in 
drvcleaning alone—a steady increase of more than | 
$10,000 every vear | 

While the cleaning plant has thus been a great suc- 

cess, the real surprise even to the owner has been the | 
growth of the fur storage department This has ex- | 
ceeded all expectations from the profit angle as com- ; 
pared te 
| 

| 

| 


the drycleaning operation. While the dry- 
cleaning department shows a 7! percent yearly profit, 
the fur storage department comes up with a hearty 78 
percent profit, after deducting labor and vault expense. 
Even figuring in such charges as delivery costs and 


Smith CLEANERS | 


N° 1600 


other minor items, the percentage could be pegged at 
60 percent without altering the fact that this service is 
still more than eight times as profitable as drycleaning. —_|—— 


Starting trom nothing in 1946 the fur business has TEMPORARY RECEIPT protects customer and plant between time of pick- 
increased to what appears to be around $13,000 for — up and time of garment inspection. Customer gets yellow carbon copy 
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Butler 


THAT'S $900 SAVED on solvent costs a/one . . . valuable perchlorethylene 
saved because the filter of the unit has Butler Air Cleanout* to recover 


more solvent from filter muck. 


Ask Your Butler Sales Representative about These and Other Profit and 
Savings Advantages of the Butler Ayr-Mor: 


Fully Automatic ... requires only 5 minutes’ attention per hour. 
More efficient solvent reclamation . . . Exclusive Butler Ayr-Mor 
feature assures solvent recovery in Jess time and at lower tempera- 
tures than is possible with other synthetic units. 


Less garment handling . . . Soiled garments go in dry . . . come out 
cleaned, dried, deodorized. 

No filter bags to clean @ Variable washing cycle 

Flexible installation @ No expensive foundation needed 


“Patent No. 2,379,848 


See Your Butler Sales Representative, or Write 


BUTLER MANUFACTURING COMPANY 
7452 E. 13th St., Kansas City 3E, Mo. 


STHLS FILTERS PRESSES WASHERS EXTRACTORS © TUMBLERS 
SYNTHETIC UNITS © SAFE-T-THRIFT 140°F UNITS 
EXTRACTING WASHERS 
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INITIAL FUMIGATION is given incoming garments with household-type 


vacuum cleaner. Owner Hugh Smith shows four-coat-copacity fumigot 


ing bag into which vocuum blows crystals 


1952. Seventy dollars was spent on advertising the first 
vear to bring in the 1947 volume of $5,600. The volume 
has grown to the present $13,000 on a gross expendi- 
ture of not over $500 for advertising in those five years. 
The “Welcome Wagon” service has been used for the 
most part to acquaint the residents of this fast-growing 
Chicago suburb with the fur and to get the 
necessary information tor a most complete direct-mail 
solicitation at fur storage time. 

In light of all this. it is small wonder Mr. Smith 
has become an enthusiastic exponent of the fur storage 
In fact. all the facts and figures gathered for 
were made available through his desire to 
drvcleaners with the advantages of 
having a fur storage department, especially at a time 
when rising labor costs are eating so heavily into the 
drycleaning profits 

Phe Smith Cleaners plant has an area of 6,000 square 
teet, of which the 4,000-coat-capacity fur vault occupies 
a little over 1,000 square feet. This refrigerated vault, 
with its humidity control and positive fumigation, is 
the last word. In tact. we can verify the effectiveness 
of the fumigation by an incident that occurred as we 
walked into the big vault. A small moth flew in over 
our heads as we entered, proceeded in level flight for 
than six feet and, as though it had hit a stone 
wall dropp d straight down to the floor 

The all-white vault is really a show place. To im- 
Hugh dreamed up an 
frostv” look. With the vault 
filled to capacity about all that can be seen is the strip 
of ceiling above the center aisle. This space was dusted 
with “diamond dust of ground glass) while the 
paint was still damp, and gives off reflection from the 
lights to add a rather striking appearance of frosty cold 

An unusual bit of thinking here has reversed the 
usual practice of using a massive bank type vault door 
to impress the customers. Smith Cleaners’ vault door 


service 


SS 
this 


acquaint 


story 
more 


no more 


press the visiting customers 


angle to create an unusual 


a sort 
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BOOMING BUSINESS packs two tiers of racks. Vault dimensions are 52 
by 20 by 12 feet. Camera refused to pick up ‘‘diamond-dusted” effect 
of white ceiling 


although noticeably strong and reassuringly sate, is 
nevertheless painted to fit unobtrusively into the gen- 
eral color scheme of the front office. The reasoning 
behind this unorthodox approach is the belief that 
potential customers won't feel all the owner's money 
has gone into an ornate door instead of into proper 
facilities for topnotch tur storage 

Another point is that the finest vault isn’t too im- 
pressive when all vou can generally see is the mass 
of coats—a bit of a letdown after getting past a showy 
vault door. So. here at the Smith vault the fine furs and 
sparkling interior of the vault are presumed to look 
a whale of a lot better by contrast with the plain door. 

Two employees handle the entire fur storage busi- 


eccerer 


ix 


\ 
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q 
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‘7 PERMANENT STORAGE RECEIPT made up like bond to give impression 
r of value and insurance 
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32 BOOTHS of PROSPERITY EQUIPMENT 
for LAUNDRY and DRYCLEANING PLANTS 
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LAPEL TAG shows garment has been cleaned, had final inspection, is 
Cloth tag inside cuff is identification tag; bears 
invoice number of contract, also number of pieces in order 


ready for storage 


ness, and both have plenty of time for other work. One 
of them is a voung lady who works at this eight months 
a week. The rest of her time is 
routines in the drycleaning 


of the vear 10 hours 


devoted to various office 
plant. She receives all coats, inspects for tears and 
rips, makes out the permanent contract, tags, and 


hangs the garments in the vault for processing. Besides 
her salary this employee receives percent of the 
gross vault business plus 10 percent of all net profits 
on repairs This incentive adds to the effic iency with 
which she inspects each garment. In other words, she 
handles the entire transaction except for processing. 


Furrier Farmed Out 

The second storage employee is a man who spends 
eight months of the vear, about 30 hours a week, on 
processing the furs, and is “farmed out” the other four 
months of the year to other Chicago fur men. This man 
cleans repairs, and does minor alterations on 
the furs, while the major repairs and remodeling are 
farmed out. With a new machine about to be installed, 
he will do complete remodeling and alterations and 
selling of new fur coats. He receives a salary plus one 
percent of the gross fur business, and a bonus on each 


glazes 


ining job 

Whether the routeman picks up the garment or it 
comes in over the counter, the owner gets a temporary 
receipt. The garment is immediately put on a wooden 


hanger and is placed in the vault until the girl gets 


time to inspect it properly. At the time of inspection, 
she looks over the garment for rips ind tears that need 
repair. She then makes out the permanent contract 
showing the label name and all identifving marks that 


might help to prove this was actually the coat brought 
in, in i customer should later claim she received 
the The condition of the coat is also 
noted to prevent claims of damage during storage. 


ist 


wrong garment 


\fter inspection the garments are tagged with a 
cloth tag bearing the same invoice number as the 
permanent contract, and also the invoice number of 


I 
the temporary contract, for a double-check. At the top 


of each contract is also typed the driver's initial, or 
the store prefix which is always put ahead of the tempo- 
rary receipt number when garment is received. The 
fur coats then go back into the vault where they are 


placed in a small fumigation chamber for added as- 


surance of proper fumigation. 
Cloth coats are all cleaned immediately and placed 
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in the vault as soon as needed repairs are completed. 
Each coat has its own permanent contract unless three 
or four in the same order get the same service. 

Furs are cleaned as convenient, with repairs done 
at this time. Then each garment is tagged with a dis- 
tinctive tag to indicate it has been cleaned and given 
its final inspection. Coats are all filed alphabetically, 
with cloth coats all in one special rack section. Stor- 
age-only coats are placed on upper racks. 

At the time of delivery the cloth identification tag 
on the garment is placed on the neck of the double- 
wire hanger on which the garment is delivered. These 
double-wire hangers are covered with “quick-covers” 
and the garments are packaged in special extra-heavy 
paper bags. 

By midsummer the vault is completely checked out 
—with every piece, even to a belt, accounted for—in- 
stead of waiting until November when the rush of de- 
livery is On. 

The furrier cleaning process is designed simply to 
remove the film from the hair and the dust collected 
from wear without removing the natural oils from the 
pelt. If the natural oils are removed (a problem en- 
countered when furs are processed by drycleaning), the 
long guard hairs fall out, due to excessive drying, and 
the fur is noticeably damaged. 

At Smith Cleaners the furs are cleaned in a five- 
coat-capacity twin unit (cage and drum) using a corn 
product instead of the more usual ground-up nut-hulls 
of various kinds. During the cleaning cycle of 25 
minutes this fine-ground corn product is worked into 
the fur by the action of the drum to remove the film 
and soil. Next the coats are placed in the fur cage 
which runs 35 minutes to shake out the cleaning 
product. The coats are then placed in a “fluff com- 
partment,” a sort of oversized vacuum cleaner, which 
completes the job by shaking and taking away any 
dust that may remain. For deeply embedded dust, air 
under considerable pressure is blown against the lay 
of the fur, to be sure all the cleaning agent is out. 
(Occasionally a coat will get by the inspector with a 
little of the cleaning compound left in a cuff, but this 
actually does no harm since it proves to the customer 
the garment was actually cleaned and not simply 
stored.) (Continued on page 50) 


DISTINCTIVE PAPER BAG shown by Mr. Smith is used for delivering all 
storage orders. Printed copy cites care given garment in storage; asks 
for return next storage season 
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Energex is Pennsalt’s remarkable energized dry-cleaning 
soap. This concentrated soil-remover is a real detergents 
Its energie components not only loosen soils, 

but disintegrate and dissolve them as well. Yet 


Energex is completely safe for fabrics of every kind, 


Energex holds more moisture—in fine, uniform, stable 
dispersion—than any other leading soap available. Result 
safer cleaning, better sweet-stain removal. It can be 
used in petroleum or synthetic solvent systems, as @ 
soak for badly soiled articles, for hand brushing 

or pre-spotting, for spray spotting, 

But the most surprising feature about Energex is its 
economy. With Energex you save: because you 

make your own stock, pay no freight on diluent% 
because you need less space for storage; becausé 

a little Energex goes a long way; because Energex 


alone does the work of several other soaps, 


If you would both delight your most particular 
customers and cut your operating costs—use Energex.* 
Your Pennsalt representative or local distributor 

will gladly give you more information. 

Or write: Dry Cleaning and Laundry Department, 
Pennsylvania Salt Manufacturing Company, 

EAST: 2099 Widener Bldg., Philadelphia 7, Pa.; 
WEST: Woolsey Bldg., 2168 Shattuck Ave., 

Berkeley 4, Calif. 


*hnerwex is a trade name of Pennsylvania Salt Mig. Co 
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a good press job 


makes the garment! 


ARROW 
SPONGE PAD 


Increase your customer satisfaction and good will! 
Decrease shine and button breakage! 


ARROW’S exclusive air-flow construction costs you less to 
operate and gives your customer the best pressing finish. The 
ARROW trademark is your assurance of quality, durability 
and performance. 


Reg. U.S. Patent Office 
Patent No. 2482412 


Look for the trade mark! nen 
Order from your jobber! anon pone 


USE ARROW SPONGE PADS FOR ALL DRY CLEANING PRESSING MACHINES 


MANUFACTURING CO. 


2922 TERRACE, KANSAS CITY, MO. 
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CISSELL MAMUPACTURING CO., INC. 
631 First St, Rex Ky, 

Pacific Coust Office—4822 W. Jefferson Bivd., Los Angelina 
Metributerss Address Correspondence Expert Cabte Code: 
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(Continued from page 40) 

This type of cleaning has given excellent results, 
Mr. Smith reports, leaving the hair soft and luxurious, 
with the pelfry supple and clean feeling, a fact that 
is noticeable to the customers who are quick to compli- 
ment good fur cleaning. Just before delivery the furs 
are fluffed and glazed to bring out the natural luster. 

According to Mr. Smith, one reason why more 
cleaners do not go into furs is the fact that most of them 
are reluctant to make any change. There seems to be 
a particular aversion to getting into the cleaning of furs, 
of all things, through fear of hurting the closest item 
to a natural product they handle. There would seem 
to be greater danger in processing the very items they 
now handle, such as fabrics made from buttermilk and 
all the other man-made synthetics. Few realize that 
harming furs actually is difficult with modern methods. 


processed filteraids, fillers and other materials. 


Four Dicalite plants are now running 24 hours a day to produce the 
maximum tonnage of Dicalite materials to supply the emergency demand. 
Even during this extreme pressure for volume production, specifications 
for performance and quality of each product are readily maintained. 
Research data are being accumulated to aid in developing new and 


improved Dicalite products for future industrial use. 


THE FOURTH DICALITE PLANT 


. ... will add approximately 80% increased 
production capacity for Dicalite 
calcined and processed filteraids and fillers 


The simplicity of fur cleaning is surprising, Mr. Smith 
finds. After only two hours’ instruction on the modern 
fur cleaning equipment, he was cleaning furs with re- 
sults that astonished him because of the compliments 
he got from their owners. 

Each year Mr. Smith and his furrier go to a short 
fur school conducted by an allied trades firm to keep 
abreast of styling and the various characteristics of 
different furs. 

The fur storage end of the Smith Cleaners is op- 
erated quite independently of the drycleaning depart- 
ment, with only two employees, yet it has played a 
major part in paying off the cost of the entire Smith 
enterprise in just six years. This includes the cost of 
the real estate, a $50,000 building, $22,000 in equip- 
ment, and everything else that goes with a combination 
cleaning plant and fur service. It would have been 
slightly difficult to accomplish 
that on a $125,000 yearly volume 
of drycleaning alone. 

This is the basis of Hugh 
Smith's argument that every 
cleaner should protect himself 
with a fur vault, since $1,200 
will buy a drum-and-cage unit 
for the cleaning. and all other 
equipment for a 4,000-coat vault 
will run about $3,800, or a total 
between $5,000 and $5,500. This 
amount, of course, does not in- 
clude the vault itself. Even then 
the investment is worth while 
on the basis of Mr. Smith’s ex- 
perience. 

Although he is too tied up 
with the problems involved in 
operating the cleaning plant to 
spend much time promoting the 
fur storage business, Mr. Smith 
sees an even greater future for 
this department. For one thing, 
he says it has “taken the pres- 
sure off the management of the 
cleaning business. He feels he 
should have his head examined 
for not putting in a vault long 
before he did; in fact, he might 
have discontinued the dryclean- 
ing entirely had he foreseen the 
results. 


Any business must be good 


The new plant of the Dicalite Division, Great Lakes Carbon where one man can process a 
Corporation, at Lompoc, Calif., is now in volume production at a con- 
tinually increasing rate. It represents over 5 years of engineering, design 
and construction, and is the largest complete unit for processing dia- 
tomite built in the last 22 years. Full designed output will add approxi- 
mately 80% increased production capacity for Dicalite calcined and 


$30,000 vearly volume—figuring 
6,000 coats at a minimum charge 
of $5 for cleaning alone, not 
counting storage. (A 60 percent 
profit on $30,000 seems to come 
out to around $18,000, and rec- 
ords here in the fur department 
show this to be a verv conserv- 
ative estimate according to past 
performance. 

Golly, this man Smith is so 
darned enthusiastic over the fur 
business that I'm getting all fired 
up over the deal myself! Think 
I'll build me a little 10-coat vault 
and go in the business. Then if 


DICALITE DIVISION GREAT LAKES CARBON CORPORATION 


NEW YORK 17 CHICAGO 1 LOS ANGELES 17 


When writing to advertisers please mention The NATIONAL CLEANER & DYER 


it increases like his volume did 
.. well! # # 


National Cleaner & Dyer 


vot 
{ | 
50 


This complete safety solvent unit is listed by UL... approved 
for flexible installation. It’s designed to provide a balanced clean- 
ing operation that will enable you to get big production in small 
space. What’s more, the Butler Safe-T-Thrift Unit actually costs 
less than other makes ... yet gives you these extra advantages ... 


Each piece of equipment individually motor driven for greater efficiency. 
Filter equipped with either pump suction or Air Cleanout** for solvent savings. 
Entire unit needs only small space. 

Filter available with or without scraper. 

Choice of metal or wood cylinder washer. 


Butler Still (optional) has only automatic water temperature control approved 
by Underwriters’ Laboratories. 

Installed by factory-trained servicemen, with complete instruction in opera- 
tion of unit for you and your employees at no additional cost. 

Built by Butler . . . serving dry cleaners across the nation for more than a 
quarter of a century. 


*Trademark 


**Patent No, 2,301,803 See Your Butler Sales Representative, or Write 


BUTLER MANUFACTURING COMPANY 
7452 E. 13th Street Konsas City 3E, Missouri 
STILLS + FILTERS + PRESSES * WASHERS + EXTRACTORS « TUMBLERS 
SYNTHETIC UNITS SAFE-T-THRIFT 140°F UNITS 
EXTRACTING-WASHERS 
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...because solvent 
was clean, too! 


You can make sure that clothes come 
out sparkling bright and fresh—the 
way your customers like them—if you 
keep your solvent clean. 


It’s so easy to keep solvent clean. Just 
start the day with Blue Label Darco 
DC in your filter—and you'll have 
crystal clear solvent all day long. 


And it’s so economical, too. Pound for 
pound, Darco DC is the best de- 
odorizer, the best fatty acid remover, 
the best decolorizer made. 


For cleaner clothes . . . for cleaner 
solvent . . . for fewer re-runs . . . use 
Blue Label Darco DC once a day, 
every day! 


for the Blue Label DARCO DC Instrection card. 
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See your DARCO distributor today. And write 
* 


Compare DARCO efficiency 
in removing fatty acids: 


Here are figures taken from actual tests in 
which Darco DC was pitted impartially against 
nationally-advertised powders. 


The values shown represent the proportion of 
fatty acid removed in one-half hour from natural 
dirty solvent containing 0.37°; fatty acid. 


See how Darco DC removes half again 
as much fatty acid as Powder A .. . from 
seven to ten times as much as the other two! 


and that isn’t all! Daxco DC takes 
out more color, more odor, more residue than 
any other adsorbent. It removes all of these 
impurities at the same time. 


You’ll save money three ways with Darco DC. 
You'll use less adsorbent . . . because Darco 
DC is more efficient. You’llsave time. . . because 
Darco DC works faster. And you'll save solv- 
ent ... because Darco DC retains only half as 
much solvent as nationally-advertised powders. 


] DARCO DEPARTMENT 


ATLAS POWDER COMPANY 
Derce General Sates Offices 
60 CAST 42ND STREET, NEW YORK 17, WN. 
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A. Instructions to Trainers: Touch-up 


Touch-up work with the hand iron is to be done 
only after the puff irons and machine have been used 
and found insufficient to do a good job. 

Sometimes the new operator can be taught this 
touch up work at the same time that she is learning 
to do her other unit work of puff irons and skirt board. 
You will have to be the judge of just how fast a be- 
ginner can absorb these operations. 

It is a good idea to have the operator complete 
the puff-iron finishing of 25 dresses, then do the skirt 
work on them. Usually she is then relaxed enough to 
do or at least to watch you do the touch-up work. 

Remember the first step in job instruction is “to 
show and tell.” This does not mean just do one piece 
and then expect the student to do it. Repetition is 
especially important in teaching silk finishing, as there 
are so many different types, materials, tricks of the 
trade, et 

We'd suggest you touch up all of the 25 pieces the 
first time. The second time, let the operator do it but 
tell her what to do. The third time, leave her to do it 
alone, but check with her every 10 to 15 minutes. 

Explain the function of the steam iron to the 
operator. Warn her she must turn the electricity on 
first, so the iron will be hot before she turns the steam 
valve on. This will prevent getting water marks on 
the garments. Also explain she must first blow out the 
iron on to the floor, just in case of any water standing 
in the line. Stress turning off the steam valve and 
electric switch, in that order, at quitting time. Explain 
that the iron does not have steam coming out all the 
time like the home steam irons, but only steams when 
you step on the foot pedal or, if you have one of the 
new thumb-control steam irons, only when you press 
on the thumb lever 

Show your student how to turn the garment inside 
out and not wrinkle the parts that have already been 
finished. You would be surprised at how many people 
try to put the whole garment through the little neck 
opening instead of bringing it through the bottom or 
hem opening. Show the operator how to lay the garment 
down when she puts the sleeve on the sleeve board 
to finish it (Fig. 1 

Be sure you have shown the student just what she 
is to watch for in doing this touch-up work, or she will 
be pressing the whole garment over again by hand. 
The operator should look over the whole garment and 
note where the touch-ups are needed before she 
proceeds with the work. 

The important point in touch-up work on collars 
and tailored necklines that open is to do the ironing 
on the underside (Fig. 2). We see so many operators 
finishing the collar of a dark-colored dress on the right 
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Part Vil: Touch-up with hand iron; finishing 


hard-finish fabrics on offset press 


by LAURA HERRMANN PORTERFIELD 


side, just like a man’s cotton shirt. Even a man’s sport- 
shirt collar, when finished in our department, should 
be finished on the underside rather than the side that 
shows. If the material has been straightened out on 
the puffer, the necessary firmness can be obtained on 
the board with the iron on the underside of the collar. 

Bias trim must very often be touched up with the 
hand iron because frequently it is not cut on the trv 
bias and is a little twisted after going through the 
cleaning process. Stress, over and over, that the operator 
must follow the thread of the material and not the 
lines of the machine sewing (Fig. 3). It is best to do 
only a small area of bias trim at one time. It is usually 
best to finish bias trim entirely on the sleeve board, 
no matter where it is located—collar, cuffs, pockets 
or just trim. 

Facings on button-front dresses can best be fin- 
ished as the bodice is being finished. The operator can 
put the two sides of the front together to be sure that 
one is not longer than the other, and that there will 
be no gap at the end of the opening where the sides 
are sewed together. She must be careful when she is 
finishing the front openings not to press on the “show” 
side of the lapels. 

The question of whether the seams of the skirts 
should be opened must be settled by the individual 
plant. Many plants we go into say their customers 
would not take a garment unless the seams were 
opened. If yours is one of these plants the following 
instructions must be given the operator. 

It is very important to the finish of your garment 
to teach the operators to open the skirt seams without 
stretching that area in length. We always tell them 
never to put their fingers under the garment, and thus 
not pull on the seam. Slowly run the steam iron along 
the seam, using steam, and with the fingers of your 
left hand open the seam just ahead of the iron. 

If there are pleats in the skirt, very often the inside 
crease of the pleat is on a skirt seam. You want to be 
sure that this follows all the way to the hem. Very often 
it is not nipped above the hemline stitching and there 
is a little extra material at this point. It is thus a little 
difficult to keep from making extra folds at this point 
of the pleat. Sometimes it is necessary to do a little 
clipping of the seam in order to do a satisfactory fin- 
ishing job. If the pleat is in bad shape, it is a good idea 
to use the iron and crease the inside seams before 
starting to finish the skirt. Show the operator how to 
lay just the fold to be straightened on the board, with- 
out putting the entire skirt on the board. 

Remember, if the garment or the material is relaxed 
and not held taut, we will get no stretching and it will 
be easier to do a good job. 

(Continued on page 56) 
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PRODUCES MORE 
105-120 Lbs./hr. 


MANITOWOC 


You get both with a Manitowoc. More clean- 

ing per hour because a Manitowoc tumbles 

while it washes. There’s no waste of time — 

your machine is working on “both barrels” rs) the ) 

every minute. That's why you can produce Cus ALL featured 
more, and profit more with a Manitowoc. 

Double drum design is the real answer to * CONTINUOUS DISTILLATION 

faster and higher production — it makes “on- 

the-premises” cleaning practical and profit- * CONTINUOUS FILTRATION 

able. It gives you finer cleaning — faster 


cleaning — more economical cleaning. * DUAL-LEVEL VENTILATION 


If you are interested in a synthetic machine 
that is built to the highest standards, with all 
the most advanced features, yet is priced 
lower than any machine of comparable ca- 
pacity, get complete details on Manitowoc 
— the best investment you can possibly make. 


* SLUDGE AGITATOR 
* BIG 36” x 30" RECOVERY TUMBLER 


* UNDERWRITERS LABORATORY 
APPROVED 


hee 4 * MANUFACTURING DIVISION of 


MANITOWOC SHIPBUILDING CO. 
$12-l6th 


Manitowoc, W sconsin 
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B. Instructions to Trainees: Touch-up With 


Hand Iron 


Job Breakdown 


IMPORTANT STEPS 


Reverse garment 


Place sleeve on sleeve board 


See Fig. 1 


Continue around sleeve 


Process other sleeve in same 


manner 


Finish collar 


KEY POINTS 


i. Turn garment inside out by 
bringing collar through the bot- 


tom of the skirt 


Place 
b. Put sleeve 
irmbhole 
ce. Have 
of board 


sleever on press board 
n board through 


underarm seam on top 


i. Step on steam pedal to clear 
iron off the board 


iron: have 
b. Use 
slwayvs moving forward so back 
half 


dries 


sia umount of steam, 


iron garment 


sleeve toward 


back t 


vou until vou are un 


derarm seam 


1. Remove first sleeve and place 
other on sleeve board 


to be checked 


necessary touch ups be 


hb. Sleeves were 


was removed 


pull 


garment 
steam-air form of 


ns 


Agan niv if 

! This should be done 

that will not Fig. 2 
Be careful rest of 


iurment is laid while touch-ups 


on 
show “et 
where 


ire being mack 


FIG. 2. Collar is finished on underside 


often be fin 


hoard, a 


7. Finish pockets, ties and trim. a. Bias trim can 
ished best 
small amount at a 
Fig. 3 
b. Be 
ished 


on sleeve 


tine see 
sure pocket flaps are fin- 


on reverse side 


t. Garment should be placed on 
full buck with 
small end ot buck 
b. Do the back first 


. Finish bodice. 


shoulder at 


Dress should be on hanger 
should be hanging 
idjuster to keep top 
trom becoming wrinkled 
hb Touch skirt after 


lav is finished 


Touch up skirt. ‘ 


which on 


support or 
each 


up 


skirt is 
trowel 


Inspect each lay as 
either by 


or by hothe ad press 


being finished 


A. Instructions to Trainers: Hard-Finish Fabrics 


With these hard-finished materials it is especially 
important to make sure that all touch-ups are done 
on the top of the garment before finishing the skirt, 
or the skirt may need redoing after the touching up 
Also, have the garment hanging so that the steam will 
not travel up it, but rather have part of the top below 
the board 

If the garment is badly wrinkled it is a good idea 
to spray the entire skirt before putting it on the board 
Be sure the operator understands why she should have 
no definite water marks on the garment while finishing 
it. because these may leave damaged areas on the 
garment. That is why recommend letting only the 
mist, rather than the full spray. fall on to the garment 

Make the pupil practice the fanning motion of the 
head of the offset so she does not make a hard job of 


we 
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LEATHER 
RESTORED AND 
ENRICHED BY 


Superior results are obtained with the use 
of Colorflex in restoring grain leather gar- 
ments to their original state of usefulness 
and appearance. This is because Colorflex 
is a type of leather finish used by leather 
goods manufacturers. 


Colorflex, if correctly applied, recaptures 
the finish that was the pride of the tanner 
and dyer of the leather from which the 
garment was originally made. 


Grain leather garments properly refinished 
with Colorflex will not crack or peel under 
any climatic condition. They retain all the 


Write for special bulletin on 
CLEANING AND FINISHING 
OF LEATHER 


For September, 1952 


flexibility and feel of virgin leather, will not 
rub ar crack, remain fast to light and may 
be dry cleaned without loss of color any 
more than newly purchased garments. 


Colorflex is available in twelve colors, in- 
cluding black and white. They are mixed 
with water and applied with a sponge, 
brush or compressed air gun. 


Colorflex Top Finishes are extremely flexible 
lacquers in gloss and dull tones, applied 
with air gun as a sealing coat and imparting 
water repellent qualities to the finished 
leather. 


DISTRIBUTORS EVERYWHERE 
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FIG. 3 Finishing bias trim on sleeve board 


it. Show her how it is a back-and-forth motion of only 
thout one inch, alwavs lightly touching the garment 
on the down swing. It often takes only one or two fans 
to finish the garment. Teach her to be very observant 
of how quickly she can finish some materials while 
others take i longer tiie 

Be sure the student vets the 


straightening 


routine of steaming 
out the garment after spraying 
f needed; then steaming again, this time bring- 


FIG. 5 


ing the machine head down lightly in a fanning motion; 
then vacuuming after releasing the head. 

Stress not using the vacuum until the head of the 
machine has been released. The operator's hands should 
release the handle of the head and immediately go into 
position at the back of the buck to bring the skirt for- 
ward for the next lay, while her eyes are checking the 
skirt for possible touch-ups. These should be done at 
once with the iron. 


B. Instructions to Trainees: Finishing Hard- 
Finish Fabrics on Offset Press 
Job Breakdown 
IMPORTANT STEPS KEY POINTS 
Place hanger on holder, 
b. Touch up all necessary parts, 
except plain part of skirt 


. Place garment on hanger. a 


2. Place skirt over end of buck. a. Zipper should be on top of 
buck 
b. Have 


hangs 


slack in blouse as it 
from holder, so 
will not hit it. 


steam 


3. Steam and spray. a. with 
same spray 
with spray 
gun. (See “Instructions to Train- 


ers” for use of spray gun.) 


make 


Step on steam pedal 
foot and at time 


(See Fig. 4.) entire water 


area 


. Straighten skirt with hands. a. Smooth garment and 
hemline even on buck. 


5. Steam lightly. 


3. Bring machine head down. a. Just touch garment with hot- 
head fanning 
about one inch from garment 


and use motion 


(See Fig. 5.) 
7. Vacuum. i. Release head. 
b. Step on vacuum pedal 
c. Place hands at back of buck 


at waistline and hem, 


. Move garment. a. Bring garment forward with 
hands to front « dge of buc 


. Proceed by above method 
around skirt. 


hand lightly, 
touch up spots that need extra 
before skirt 
for next lay. # 2 


. Touch up skirt as lays are a. Using 


made. 


iron 


pressure moving 


Fanning motion of press head about one inch from garment 
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Chlorinated units are easily converted 
to the two-bath 
3% “Super Soap’ method 


Minor changes in piping of combination washer-extractors 
permit use of 43 times as much soap at no additional cost 


The near elimination of wet-cleaning which results 
from the use of a concentrated 3°; solution of FoRMULA 
886, followed by a rinse in pure solvent, has prompted 
owners of Stoddard solvent plants to purchase new com- 
bination washer-extractors in order that the method may 
be practiced economically. 

Owners of perchlorethylene plants need not resort to 
replacement of equipment because their units are all of 
the combination washer-extractor type. For them it is 
only a question of converting their present equipment. 

In some cases this conversion comprises no more than 
a simple rearrangement of piping and valves. 

In others it includes the installation of another solvent 
storage tank. 


In either event the objective is to avoid even a slight 
interchange of the 3°; solution and the pure rinse solvent. 


Leading manufacturers of equipment designed for 
‘perc’ have worked out every detail necessary for efficient 
conversion of your old equipment. These manufacturers 
are also prepared to supply new equipment designed 
specifically for the two-bath “SupER Soap”’ method. 

Your combination washer-extractor is now worth many 
times the price you paid for it if you arrange with your 
manufacturer for conversion to the two-bath “Super 
Soap” method as practiced with a 3°; solution of FoRMULA 
886. Be sure that every precaution is taken to avoid dilu- 
tion of the 3°; solution with rinse solvent, or contamina- 
tion of rinse solvent by 3°; solution. 

STREET’s employ a staff of over 35 field technicians 
trained to supplement the work of equipment engineers. 
For a consultation regarding conversion of your “‘perc’’ 
equipment write to R. R. Street & Co., Inc., 561 W. 
Monroe St., Chicago 6, Illinois. 


Paid advertisement. Copyright 1952 R. R. Street & Co., Inc., $886-24 
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Why the two-bath method 
in perchlorethylene 
brings near elimination 
of wet-cleaning 


First, the 3°; solution of ForRMULA 
886 provides unprecedented moisture 
control. 


SECONDLY, STREET’S STRONG SOAP 
TEsTING KIT provides unprecedented 
control of active ingredient. 


Then, of paramount importance, is 
the unprecedented control of static. 
The 3°; solution of 886 introduces 43 
times as much active ingredient as 
the normal amount of filter soap. This 
unusual concentration imparts much 
higher electrical conductivity to 
“perc’’ than ever approached by 
soaps in the old one-bath method, 
and in so doing gives an entirely new 
concept of whiteness retention result- 
ing from elimination of static. 


FINALLY, the optimum in scientific 
dry cleaning is reached through the 
separate rinse in pure solvent which 
is free of the soluble impurities re- 
moved from the soiled fabrics. This 
pure rinse not only precludes any re- 
mote possibility of odor, but also, in 
removing the oily film from the 
fabrics, permits colors to snap back 
to their original brilliance. 
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One operator handles a mixed 
run of suit coats, dresses, short 
jackets and overcoats on this 
single machine. 


& No delay in changing forms. All 


controls are accessible after the 
garment is placed on the form. 


Adjusta-Form restores shape, 

removes wrinkles, gives a soft, new 

appearance and finishes rolled 
sleeves. New or‘old employees 
quickly become skilled operators. 
Finishing is simplified, while at the 
same time greater production and 
quality is attained. 


Meet those rising costs in the 
dry cleaning industry with 

. ™ more production and more 
See your jobber for a con profits. It's the Adjusta-Form 


vincing demonstration. for production. 


ENGINEERED AND MANUFACTURED BY 


WICHITA PRECISION TOOL CO. INC. 
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“The Man Said... 


my clothec are now 
cleaner than New!” 


How right he is! For your clothes were thor- 
oughly and efficiently cleaned with Dow-PER, 
Dow's outstanding perchloroethylene solvent. 
Colors gleam, whites sparkle, your clothes 
smell sunshine fresh, for there are no elements 
in this solvent to remain as an odorous 
residue. Also the high solvent power of 
Dow-PER rapidly dissolves all kinds of oils, 
greases, tars and most waxes, practically 
eliminating the time-consuming necessity of 
handspotting. This adds up to thoroughly 
cleaned clothes that look better—and to 
faster, more dependable service ... all at a 
reasonable cost. That is why the man said, 
“Your freshly cleaned clothes are now cleaner 
than the day you bought them!” 


Contact your distributor for free counter card of 
this advertisement. 


Use Dow Solvents—Dow-PER DOWCLENE CARBON TETRACHLORIDE 


THE DOW CHEMICAL COMPANY «© Midland, Michigan CHEMICALS 


INDISPENSABLE TO INDUSTRY 
AND AGRICULTURE 
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CLARIFICATION SYSTEM WITH ALLITS VITAL 
POINTS ABOVE FLOOR NOW AVAILABLE / 


2. NO MORE DUMPING HEAVY RESIDVE 
UNDERGROUND TANKS 
cee? 

a—{ cee? 
SAPONTE 
CATION 


RINSE 
CABINET 


CABINET 


3. REQUIRES MINIMUM FLOOR SPACE 
CLARIFICATION PROCESS CONSTANT VIEW). 


MO MARE GUESSWORK ON CONDITION OF FLUID. 


SITUATIONS WANTED: (42D 
“MGR. OR FOREMAN, UNDERSTAND ALL 
DEPTS. MUST BE PLANT THAT MAIN- 
TAINS HIGHEST QUALITY. AM NOT 


TOMER 
AFRAID TO WORK. NOT ACLOCK: WICKER] PENDING FROM NO, 7o*25 oR*SO 


SALARY NOT LESS THAN ®60 PER WEEK, 


>| DEPENDING ON AMOUNT OF BUSINESS. 


WILL EXCHANGE REFERENCES AS TO 
ABILITY AND CHARACTER ” 


WRITE BOX 120. NATL CLNRE DYER 


AND, FROM THE SAME 1SSUE 
HELP WANTED: (19271) 
WANTED 


"AML AROUND 


CLEANER E PRESSER. 
ILLINOIS OF 3000 POPULATION. 
D SCHOOLS, CHURCHES, AND FINE 
VING CONDITIONS. SALARY To 
START, ¥25.00 PER 


C.G.HAMM ROODHOUSE INOIS. 


SHOW AN AUTOMATIC INCREASE VOLUME aF 


TODAY, BETWEEN 4.000 -5.000 CLEANING PLAN’ 


10% [5 EACH YEAR... THRU NO EFFoRT 
ON PART OF CLEANERS . PROPER ADVER- 
TISING SHOULD / 


MAJORITY OF CLEANING PLANTS FAIL 
USE ORIGINALITY IN ADVERTISING. 
SHOULD TIE-/M WITH WAR NEWS /N 
ORDER To ACQUAINT PUBLIC WITH 
PLANT PROBLEMS BROUGHT ABOUT 
BY ABNORMAL CONDITIONS. 


PENNSYLVANIA STATE Asse CINRSE DHERS, IN TESTS 

AT STATE COLLEGE , PRovES 
VWOUSTIEY ESSENTIAL TO PUBLIC HEALTH. PROVES \ 
FQBRICS COMPLETELY STERN IZED BY DRY CLEANING. 


HELP WANTEO: C1742) 
SILK FINISHER: MuST BE Good, 
FAST MD CONGENIAL. STATE AGE, AND 

Y PRODUCTION IN FIRST LETTER... 
Sone 00,5 DAYS WORK. 


PRESSERS : FAST MAN CAN MAKE 
"7A DAYUP. GIVE AGE, DETAILS. . 
PARIS CLNRS., KALAMAZ0Q MICH. 


For SALE: (1942) 


SQLVENT PLANT IN NEBRASKA. 
ESTABLISHED 28 EARS. €23,000 
VESTED. DOING */é,000 #1/8.000 
YEARLY. BUILDING, EQUIPMENT, TWO 
TRUCKS & BUSINESS #8500 . 

_. MAKE $0UR OWN TERMS. 


SOFT 
DRINKS 


LOU BELLEW 
POR COMPANY 


25 YEQRS ACO... 
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| | ES 
| | | | | 
a 
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THE LITTLE SHOP AROUND THE CORNER" 


% HAVE YOU CONSIDERED THIS SPOT FOR YOUR FUR AND GARMENT STORAGE? 


All over America, urban areas are bursting at their city-limit seams as solid blocks of 
new homes are built to house our rapidly increasing population. This means new oppor- 
tunities for service-type business management. Go with the population and grow with it! 


Whether your plans call for new retail stores in suburban districts, or more concentrated 
route-salesman coverage from central plant headquarters, HAERTEL has the equipment, 
the supplies and the experience to help you make a success of — 


FUR AND GARMENT STORAGE 


Only Haertel can offer: 


. One complete, self-contained storage con- 4. A concentrated training service in Haertel’s 
ditioner with automatic temperature and hu- own fur service plant. 
midity control, PLUS fumigation and ventila- 5 
tion. 


hal 


. A complete w c ing, repair and 
remodel service, including the Formmaster. 


- Advertising aids to promote business. 6. Advisory service on plant, advertising and 


. Operating Supplies. service problems. 


All this is yours without added cost. Write today for complete 
information at no cost or obligation. 


Walter Haertel Company—2840—4 Ave. So., M 8, Mi 


Send us information that may be helpful to us in planning: 
[-] Storage vault approximately ft. x ft. by ft. high. 


[] Equipment for branch stores. [] Wholesale cleaning and repairing service. [_] Time saving 
Formmaster. 


Personnel training program. 
Firm 


Address 
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OWNER Kar! 


Hofmeister removes looc from washing unit after extraction, places in second unit for rinsing, further extraction 


Small Plant Uses 3'2 Percent Soap 


Dual washer-extractor units solve rinse problem 


by LOU BELLEW 


THE RINSE PROBLEM. that when the “two 
bath’ method of cleaning is used in a small plant has 
been solved by Hot Cleaners in Hinsdale, Ulinois. In 
stead of using cleaning machine, as in the past 
owner K ul ister has adade a see ond similar unit 
This allows him to clean unit, and 
rinse the excess soap from the cleaned garments in the 


arises 


on 


garments im om 
second unit 

For his cleaning unit Mr. Hotmeister had been using 

ompact 32 pound washer-extractor with tumbler, fil- 
pump and storage tank. This past January he de- 
cided to try the two-bath method of cleaning provide d 
his cleaning unit could be converted without too much 
trouble. The fact that it would be necessary to rinse the 
excess soap trom the cleaned garments posed a prob- 
lem. since in that typ of unit the solvent used in clean- 
ing is pumped back and forth from a sump tank in the 
base of the machine itself 

With a single unit using high soap concentrations in 
the “wash” bath, this sump tank would contain the 
strong It would be to install an extra 
tank filter for the plus a 
complicated piping arrangement for this added _ rinse 
ilso be a severe cut in the volume of work 


soap necessary 


ind second rinsing solvent 


There would 
the unit could process in a given day 

The problem was solved by the installation of a sec- 
ond washer-extractor with its own sump tank and filter 
cleaned and extracted in the one 


Garments are now 
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unit, and rinsed and extracted in the second unit. This 
would at first glance appear to mean it now takes twice 
the equipment to do the amount of work previously 


done by one unit. but it doesnt work out that wav in 


275 
Gallon 


(¢ume) 


275 
Gallon 
(clean) 


RINSE 


EXTRACTOR 
UNIT 


WASHER- 
EXTRACTOR 


y ut 
(3-34 %o SouuT on) (clear solvent) 


TANK 


sUMP 
TANK 


One on left for washing and extracting soap 
Solution is pumped back and forth into sump 
When fresh solvent must be added, 
into dump tank; distilled solvent 
Solvent from 275-gallon 
storage tonk at 


HOOK.UP of twin units 
solution has own filter 
Rinse unit on right 
through filter 
into unit's sump tank 
needed to keep clean 


tank in base 
used solvent passes 
drawn off clean tank 
dump tank distilled only as 
proper level 
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Hr Cperated Dy Oeaning Frew 


With a startling new idea, Pantex engineers probed the research data of their Hydraulic 
Division, drew on their own leadership in air press design . . . then proceeded to build the world’s 
first Air-Hydraulic Drycleaning Press. Revolutionary in concept and just as revolutionary in opera- 
tion. Many who have seen it in action, have hailed it as the u/timate in garment press performance. 

One thing is certain: it is by far the finest air-operated drycleaning press available today. 
It already has set entirely new standards of simplicity, effortless control and sustained hourly pro- 
duction. With it, a new era of quality garment pressing . . . in volume . . . made easier and more 
profitable . . . has begun. 


PANTEX MANUFACTURING CORPORATION «+ PAWTUCKET, RHODE ISLAND 


pe 


bock of home, and 
Shown here 
Hofmeister, who handles downtown store and 

son Teddy who does most of cleaning, and Mrs. 
Tailor and woman presser complete staff 


SIX PEOPLE 


downtown 


handle operation at cleaning plont, 
where spotting and finishing ore done 


Mrs 


store 
ore Karl Hofmeister 
fills 


Hofmeister s sister 


n at finishing 


practice. In the original 32-pound machine it was pos- 
sible to process eight loads in an 8-hour day. With both 
units, 12 loads are now produced (and it is possible to 
do 16 loads) in S hours 
This production is achieved with what Mr. Hofmeis- 
ter feels are certain advantages of the two-bath method; 
namely superior ¢ leaning, with 90 percent less spotting 
iid a reduction of wetcleans, especially on slacks. He 
states that wetcleans on slacks even during the abnor- 
mally hot summer of 1952 ran only 4 to 5 out of 100. 
The cleaning operation begins with the washer unit 
being loaded while the soap-bath level is being brought 
up to the desired point. Moisture stock solution is added 
at this time. The solvent level is held at the point where 
the solvent begins to overflow into the sump tank in the 


base of the machine 

Garments are then run at least 5 minutes (and not 
over LO minutes at most) in the soap solution, cire ulating 
through the washer but not through the filter. The last 


20 minutes of the half-hour « leaning evele is on “wash,” 
with the solvent going through the filter. The last step 
is dumping this concentrated soap solution back into 
the sump tank and giving the load a 3- to 5-minute 
extraction 


Filter powder is added every second load through 


the washing unit. The soap concentration is kept at 
3 to 3!. percent. Even if it goes higher no harm is done 
to the garments; there is only the cost involved in the 
extra soap used 

Garments are then taken from the washing unit 


and placed in the other unit for rinsing, which takes 
LO minutes. (Some claim a 5-minute rinse is enough but 
Mr. Hotmeister feels such a short rinse leaves too much 
soap in zarments.) This “rinse” solvent, thanks to 
the sump tank at the base of this type of unit, Is used 
uid over again without the several manually 
operated valves that would be required and the time 
loss that would be involved with storage tanks further 
from thee unit 

\ test kit is used periodic ally to test the soap content 
of the rinse solvent in this unit. The solvent is replaced 
with fresh solvent after every 20 to 2 


the 


OVeT 


35 le vads 


Each morning before starting the rinse unit, a cup 
of activated carbon and a one-pound coffee can of 
adsorptive filter powder (sweetener) and two one-pound 
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coffee cans of filter powder are added—and the unit 
is good for the day. 

Rinse solvent is kept at a low percentage of soap 
in order to leave just enough soap in the garments for 
proper texture in finishing. In fact, considerable effort 
goes into keeping the rinse solvent absolutely clear. 
However, since this solvent is used over and over it is 
bound to pick up some soap from each load, and there 
is always enough soap left for the desired finish. 

Filter bags are Saree and replaced whenever the 
pressure gets up to 15 pounds, which is about once a 
week, on the washer filter. The rinse filter is cleaned 
once a week. 

Water is added to the soap solution in the washer 
unit according to the type and weight of garments 
being cleaned. The water solution is mixed in the ratio 
of one part detergent (to aid mixing of water with 
solvent), 24 parts solvent and 24 parts water. 

The concentrated bath in the washing unit has 
never been dumped completely since Hof Cleaners 
went on the two-bath method in January. Only the loss 
of that part of the solution remaining in the garments 
when they are extracted and transferred to the rinse 
unit has been replaced by the addition of equal amounts 
of fresh solvent, soap and water. The moisture, accord- 
ing to Mr. Hofmeister, has stayed in the garments, the 
insoluble soil has cleared out on the wash filter, and 
the diluted soluble soil and fatty acids are cleared 
out in the rinse filter. 

On heavily soiled and sweaty trousers twice the 
amount of water as on normal loads is used. This has 
resulted in the drastic reduction of wetcleans. For 
rinsing loads of white garments, a one-pound can of 
sweetener and a cup of activated carbon are used to 
clear the solvent before running the whites. 

Mr. Hofmeister feels the installation of the second 
unit, to permit the use of the two-bath method of clean- 
ing with his favorite kind of equipment, has been com- 
pletely justified. He has always taken pride in the 
quality of his work, which is priced at $1.25 cash-and- 
carry and $1.40 delivered, and feels that he is now 
getting far better cleaning, with a nicer texture after 
finishing. This is an added benefit to the 90 percent 
reduction of spotting and drastic reduction of wet- 
cleaning of summer garments accomplished by intro- 


ducing more moisture in the cleaning process. 7 4 


| wish | could remember how | hooked this one up. Every time | 
throw it on, the whole neighborhood gets nothing but color television!" 
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Detrex cleaners are successful cleaners! The 
records prove it and that’s what counts. 


To be a successful drycleaner, you must have 


honest-to-goodness competitive advantages. 


That means flexibility, highest quality clean- 
ing and economy of operation. Let’s face it— 
that’s where Detrex fills the bill. Here’s why: 


Flexibility of Production—The Detrex Proe- 
ess uses one machine to clean clothes and one 
to recover solvent. 


Flexibility of Installation—The Detrex Proe- 
ess permits installation to suit almost any 
floor plan... on one floor, on two floors. 
with right-hand or left-hand loading and 
other variations. 


Flexibility of Operation — You can use the 
Detrex Process on a straight solvent cycle— 
with soap added load by load—with the charge 
system for mild soap solution—or with the 
two-bath method for super strong soap solu- 
tion. 


Quality—The Detrex Machine right down to 
its carefully developed cleaning basket has 
been engineered to clean the best. Add to this 
the highest rate of filtration and distillation 
in the industry and you are assured of the 
highest quality drycleaning possible. 


Economy—The Detrex Synth-O-Saver recov- 
ers the maximum amount of solvent, over 
97°7. making your solvent costs negligible 
and enabling you to operate at the most 
economical level. 


To get the whole story, just drop us a note or 
post card. Face to face with the facts, you'll 
specify Detrex for the most in quality and 


economy. DETREX CORPORATION, Dept. 
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Dept. C-1, Box 501 
Detroit $2, Michigan 


ase rush tome, without obligation complete 
details on the Detrex Process 
Detrex two-bath unit 

NAMI 

ADDRESS 


PUBLISHED BY 


DETREX CORP., DETROIT 32, MICH. 


New DETREX Two-Bath 
Super Strong Soap Process 


bac ked by con 
stant laboratory research and field studies, 
thie 


Imaginative engineering 


reason the Detrex Process has 
ilways embodied the latest developments 
And typical of such developments is the 
new Detrex unit which permits the use 
of the system 


“charge two-bath method 


of high-concentration strong soap oper 


ation in the Detrex Process. The essential 


purposes of this unit are to provide a 
separate tank for clear rinse solvent from 
the tank containing solvent charged with 
super strong soap. and t 
bath 


simplicity 


provide a two 
with 
Thus 


milder strong seap solutions which do not 


evele push-button operating 


drycleaners new using 


allow for a clear selvent rinse, but who 
desire the use of higher concentrations 
of strong soap, will new find it possible 
through the installation of this unit on 
their Detrex equipment. The results 
achieved by one drycleaner are reported 


in the adjoining column 


The new Detrex two-bath unit is designed 
for installation on new Monarch machines 
prior to shipment or for installation on 
Regent and Monarch machines now in the 
field. On new machines, the unit adds 
only 2 feet in depth to present equipment 
On machines now in the field, it can be 
installed at either side or the rear of the 
machine to best suit space and working 
conditions We'll gladly 
details if 


coupen below 


send you com 


plete you ll just fill out the 


no obligation, of course 


CORPORATION 


and the new 


ZONI STATI 


For those who wish to use 


EDITION 


MANGOLD CLEANERS REPORTS ON 


USE OF NEW DETREX TWO-BATH UNIT 


Frank Mangold. owner of Mangold 
Cleaners, 1103 E. Seven Mile, Detroit, 
Michigan, has literally grown up in the 
drycleaning business. During 17 years 
working with his father and other 
drycleaners he accumulated intimate 
knowledge of all the established 
methods. Six years ago Frank started 
his own shop in which he selected 
Detrex equipment and has maintained 
a Vigorous, growing business ever since. 
\s a matter of policy, he has always 
handled the cleaning department in his 
shop personally. Recently, he added to 
his machine new Detrex equipment for 
the two-bath method of operation. Here 
is his report in his own words: 


“I'm in a neighborhood that consists 
largely of factory workers, garage me- 
chanics and other types of manual labor- 
ers. For the most part their drycleaning 
is made up of odd trousers which are badly 
soiled and spotted with grease. oil and 
perspiration. As a result, | have always 
been faced with the problem of a high 
percentage of clothes that needed steam 
cleaning and hand spotting. This is par- 
ticularly true in summer weather. In fact. 
18% to 20% of the garments that came 
into my store had to be steam cleaned 
after going through the regular dryclean 
ing cycle in the height of the summer 
season. 


“For many years I have used soap in the 
Detrex Process by adding it to each load 
and later by the mild charged soap 
methods without benefit of clear rinse or 
high soap concentration. Some time ago. 
Detrex installed their new equipment 
which permitted the use of the two-bath 
method in the Detrex Process. The results 
have been outstanding for my operations. 
The percentage of garments requiring 
steam cleaning has been reduced to a 
maximum of 24% of all garments 
cleaned Spotting has been reduced to an 
almost unbelievable new low and pass-ups 
constitute 80°% of my present volume. And 
these statistics were established during 
the hottest Detroit summer in 18 years. 


DROP IN 


@ 


“In addition to a regular drycleaning 
service, I also rent men’s formal wear. In 
the summer, white tuxedo coats were a 
big cleaning problem when they came 
back from rentals because of the careless 
attitude of people toward rented clothes. 
Today, with the Detrex two-bath unit, it is 
only necessary to reclean an average of 
8 coats out of every 100 even though the 
temperature has hovered around 90° for 
weeks. And believe me, that is a real sav- 
ing over our previous performance. 

“After testing a variety of cycle combina- 
tions, I settled on one best for me which 
consists of a 5-minute wash, 1l-minute 
drain and 3-minute extract. This is fol- 
lowed by a 2-minute rinse in clear solvent, 
another 1-minute drain and 3-minute 
extract. The entire cycle is controlled by 
a switch on the front of the machine . . . 
there are no valves or other mechanisms 
to monkey with during operation. I add 
moisture to every load of clothes regard- 
less of the material being run. One hour 
of distillation per day keeps fatty acid 
to minimum and I clean my filters only 
half as often as I had to previously. 

“Having tried the use of soap by almost 
every conceivable method over a period 
of time, I can confidently say that my 
drycleaning today is better quality and 
lower in cost than ever before. And just 
as important, quality-control is so simple 
that I am now looking for another store.” 


-- See our exhibit, Booth 953-5, AIL Convention, 
Atlantic City ... October 2 thru 5. 
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Consumers Speak in Vancouver 


New market survey compared with 


THE MONTHLY DRYCLEANING BILL for the aver- 
age family in the city of Vancouver, British Columbia, 
has increased in three and a half years by one nickel! 
This is in spite of the fact that at least a third of the 
families interviewed were paying prices from 18 to 25 
cents higher than previously. It looks as if the average 
number of pieces cleaned has dropped at least 10 per- 
cent! 

The source of this information is a market survey 
sponsored and conducted by Tessler Brothers Limited 
of Vancouver during this past June. The survey was 
similar to one conducted by the same firm in January 
1949. and has been published with both sets of figures 
tor convenient comparison (except tor a couple ot new 
questions on the 1952 questionnaire). 

Students from the University of British Columbia 
formed the crew that did the actual polling and leg- 
work. They covered 10 separate’ representative districts 
of the city to “contact a broad sampling of opinion at all 
economic and social levels.” Interviews were com- 
pleted with the residents of 500 households, a number 
which provides a cross-section of sufficient accuracy to 
give a good picture of the drycleaning market in Van- 
couver. A very small fraction of the interviews were 
with persons responding to the first survey. 

In studying this survey, it is important to remember 
that Vancouver ranks among the first three Canadian 
cities in the cost-of-living index. Labor is highly union- 
ized with an above-average wage level as compared to 
the rest of Canada. Also, since it is an industrial port 
citv, smoke, fumes and smog tend to make the citizens 
regard the drycleaner as a necessity. 

These circumstances will explain the high per-capita 
annual consumption of drycleaning, which appears to 
be $13.75 

Some interesting contradictions appear in the com- 
parisons for the two years. They will be covered under 
discussion of the separate questions. Remember, this 
survey doesn't necessarily depict situations in your city. 
However, these findings may stir you to ask yourself 
some searching questions along these lines about your 
own trading area. The plants in Vancouver are as good 
as any in either country, city for city, and some are out- 
standing. If any part of this report seems bad, be sure 
most cities couldn't stack up as well for drvcleaning. 


1. Fewer plant visits 


llave you ever heen invited to nspect a dryclean na 
plant m operation? 


The number of persons receiving bids to visit plants 
dropped to 8.4 percent of those questioned from 10.8 
percent in the first survey. This presumably included 
both personal urging and advertised invitation. 

Drycleaners as a whole are becoming more pro- 
motion-minded in this buyers’ market, particularly be- 
cause costs and break-even points are steadily mount- 
ing. Therefore, this decline in bids for plant visits might 
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similar one taken three years ago 


by WILLIAM R. PALMER 


be attributed to the fact that they actually reached a 
peak around 1948 when many “dream plants” held their 
“grand openings.” Also, at that time very many plants 
completed their postwar modernization and remodeling 
and they, too, celebrated with open houses and invita- 
tions to visit. 

Apparently, with that flurry over, at least a quarter 
ot those who encouraged plant visiting considered it a 
one-shot deal. Or maybe their plants have slipped so in 
appearance that they'd be ashamed to be visited! 


2. Convenience more important 


What reason prompted you to start dealing with 


“woul pre sé nt le aney 


Advertising ... 2.9% 8.2%°* 
Convenient store . : 45.3 39.4 
Lower prices af 47 9.6 
Solicitation (personal or phone) 8.9 5.2 
Friends’ recommendation 17.8 
No special reason Tere 19.8 


That last item, “no special reason,” may mean either 
the person interviewed couldn't remember, or more 
likely was not the member of the family who started 
dealing with a particular drycleaning plant and so did 
not know why it was chosen. Theretore, that 21.8 per- 
cent can probably be distributed among the other 
reasons in the same proportion. Thus advertising be- 
comes 3.7 percent; convenient store 57.9 percent; lower 
prices 6 percent; solicitation 11.4 percent, and recom- 
mendation 21 percent. 

A little less than two-thirds of the customers chose 
their present cleaner because of his convenient store 
location. Since only a third of the customers (see ques- 
tion 5) use route service exclusively, one may be justi- 
fied in believing that convenience is by far the most im- 
portant factor in the choice of a drycleaner. It may not 
be oversimplifying to say two-thirds of the customers 
find it inconvenient to wait for the routeman, while one- 
third do find that method most convenient. This find- 
ing reflects, most of all, the growth of drive-ins and 
stores in shopping centers. 

Price apparently isn't as important a factor as many 
drycleaners would like to think. Even the small number 
of customers basing their choice on price in 1949 has 
shrunk to half as many by 1952. The general tendency 
is to wear clothes longer and have them cleaned at the 
higher prices, rather than to have them cleaned fre- 
quently at bargain rates. 

Why the drop in effectiveness of advertising? Our 
guess is that in 1949 customers were still shopping for 
another drycleaner, any cleaner other than the one 
they'd been dealing with in wartime. In 1949 dryclean- 
ing capacity had finally caught up with demand and 
drycleaners were beginning to advertise with more of 
their prewar intensity 

In 1952 the average customer needs more persua- 


* Figures in lighter type throughout are from 1949 survey 
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sion to change cleaners than just an announcement 
youd like her business. A close look at the two columns 
of shows advertising, lower prices and 
recommendations (slightly) giving away about 10 per- 
centage points to convemence and solicitation over the 
three and a half vears. This shift could be the number 
of people (one in 10) who changed their basis of choice 
because of dissatisfaction with the quality or service 
given by their previous cleaner. We would have liked 
to see this question include “And when did you first 
this cleaner? 

The effectiveness of solicitation has nearly doubled, 
although it is still a smaller percentage than it should 
be if routemen solicited consistently 


figures above 


tise 


3. Quicker service 


What service does your cleaner usually qive you? 
Same day 1.0% — 
1 day 1.8 — 
2 days 11.6 6% 
3 days 32.2 7.2 
4 days 16.6 35.6 
5 days 12.2 19.0 
6 days 7.2 12.2 
7 days 17.2 25.4 
longer 2 — 


Don't confuse this question with the next one, as 
this only shows the regular service given by a dry- 
cleaner. It does look as though the average plant has 
cut its service by at least one day in the past tew years. 
Nearly half of them return the work in three days or 
less in 1952. We'd hazard a guess that most of those 
customers still getting seven-day service are patroniz- 


ing the laundries 


1. More “specials” 


tort?’ 


/ 


cleane mak » give quicker 


Yes 71.4% 53.8% 
No 3.8 9.2 
Never asked 24.8 37.0 


Almost three-fourths of the plants have quick spe- 
cials as contrasted with little more than halt in 1949. 
Certainly the number of customers who've never asked 
for special service is considerably reduced. This prob- 
ably is caused by increasing knowledge that such serv- 
rather than any increased need for 


ice be had 
kie cleaning 

Having become a part of customer habit patterns 
qu kie service on specials Is here to stay, as is vartially 
indicated by the number of customers using both routes 
and stores (question 5) or splitting their orders (ques- 
tion 6 

This highlights a word of warning—any drycleaner 
whose customers send part of their work elsewhere 
for better service or better quality will always be at a 
serious competitive disadvantage. The odds are in favor 
of his competitor getting the complete order sooner or 


later 


can 


5. Route business growing 


Do you usually take your clothes to a store, or does 
feman cal eqularly? 
Store 48.8%, 60.6% 
House 34.0 27.0 
Both 17.2 12.4 


There is a notable increase here both in those cus- 
tomers using route service and in those using both 
route and store service. This apparent contradiction to 
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the increase in number of people choosing stores be- 
cause of convenience (question 2) actually indicates a 
considerable overlapping of persons who would prefer 
routemen to call if it could be done conveniently. 


6. More split orders 
Do you use one cleaner only, or ser d special articles 


to other than your reqular cleaner? 


..-72.0% 
28.0 


82.8% 


One only 
17.2 


Split order 


Such a small number of customers chose their dry- 
cleaner on a price basis in the first place that price 
isn't likely to be the major reason for order splitting. 
Therefore, it must be a lack of confidence in the regular 
cleaner’s ability to handle special garments or articles. 

As we said above, a split order is giving the other 
guy a foot in the door to your business! 

On the other hand, order splitting frequently re- 
veals an unsound pricing policy, seatiiahels when it 
involves over a quarter of the market, as it apparently 
does here. Frequently it means the “quality” plants 
are getting all the toughies while the bread-and-butter 
the neighborhood 


suits and dresses are going to 
cleaner. A study of the pricing situation (shown be- 
low), incomplete as it is, shows such a wide spread 


in prices as to suggest this situation is true (i.e., pricing 
on plain suits and dresses is too high in proportion to 
the fancies, or else the fancies are being undercharged). 


7. Prices are up 


What do you pay for cleaning a suit or plain dress? 


$1.50 . . 23.0% — 
140. 
1.35 10.8 — 
37.6 28.6% 
1.15 3.8 21.0 
1.10 1.4 18.0 
1.00 7.0 18.2 
-90 1.6 8.8 
-80 1.6 5 
less ‘ 3.6 
Don't know 6.2 — 


Look at that last figure, would you! Six percent 
of the people don't even know what they pay for their 
drycleaning! 

In 1949 about 85 percent of the people were paying 
between $1.00 and $1.25 for their cleaning, while 
today about 75 percent of them are paying $1.25 to 
$1.50. However, in the earlier year the volume was 
fairly even at all stages between those limits. Today 
the majority of customers paying the higher prices 
pay either the $1.25 or the $1.50. 

This probably reflects the thinking that the Cadillac 
people are trying to encourage these days, which is 
that prices are so high now that it takes a big jump 
in price to make an important difference. Thus, if a 
man is willing to pay more than a buck-and-a-quarter 
tor his drycleaning, he’s just as likely to pay the buck- 
and-a-half as one of the dime jumps in between. 

Resistance to rising prices is well demonstrated 
here. In 1949 a majority of the customers were willing 
to pay the top prices charged, whereas now the largest 
group are paying a medium price, though both happen 
to be $1.25. It would also be our guess that much of 
the order splitting is between plants charging $1.25 
and $1.50, rather than the upper-priced plants and 
those in the bottom brackets. We can’t prove it, but 
the Vancouver cleaners (and you yourself) might like 
to investigate. 
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(Continued on page 74) 
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“the only good moth 
-~_ is a dead moth ” 


Partner, everyone agree: 
and every cleaner who knows 
Monite knows it's sure-fire 

» as moth protection, sure- 
fire as the added attraction that 
turns occasional customers into 
steady repeaters—into profit 


making volume business! 


MOTH PROOF CLEANING 
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We of Adco guarantee the Dry-Sheen 
Process to excel in every way and to be 
more economical than ANY other Clean- 
ing Process. 


Dri-Sheen Test Kits available for 
checking amount of DRI-SHEEN 
Charge in your Solvent — Fool- 
proof and Easy to Operate! 
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CHARGED SYSTEM METHOD 


in one perfect 
end ine 
fo produce 
th f, easy-to-use, 
most foolproof, easy 
‘The Amazing and Revolutionary 
Dri-Sheen Process needs no extra equipment, contains no fatty acids. 
inati i De for r your 
| solvent and reliable 400 Liquid Dry STOCK: 
moisture into your system properly and safely. Only ADCO furnishes you 
moisture charts for perfect control of ty and moi in your 
Adco's trained dry cleaning engineers are available in every lo the 
to install this revolutionary od of cleaning. 


ontinued tron «i 


8. Price suits three people in four 


Do io consider th s price fair, too h ah or too low? 
Fair 70.2%, 72.4% 
Too high 23.0 24.6 
Too low ‘ 6 1.8 
Don't know 6.2 1.2 


There is actually little change in sentiment about 
the fairness of prices because the apparent changes 
seem to be due to the increase in number of persons 
who dont know what prices they pay. The optimist 
might say these folks don't care if they don’t know, 
and theretore should be included nm the croup that 
feels the prices are right. 

Here's the breakdown by price for the year 1952 
alone 


Fair High High 

Price (number of people) (percentage) 
$1.50 64 50 44 
1.40 13 a 31 
1.35 35 54 
1.25 155 33 24 
1.15 19 
1.10 6 1 17 
1.00 29 5 17 
-90 8 
.80 8 _ 
less 14 3 21 


Sore drvycle or mavbe several seems to be 
completely successtul in making his customers happy 
at the SL.15 level. He's probably giving a lot of quality 
tor the price (won't guess about his profit margin). 

Note that in the brackets above and below $1.15 
the percentage of customers dissatisfied with the price 
is substantial. We wonder if the quality of the work 
couldnt be sold at $1.25 just as easily as $1.15. We 
wonder also if the plant selling at $1.10 couldn't add 
i nickel to the price, put the whole nickel into im- 
proving service or quality, and wipe out that claim 
that Avs price is too high. 

Just as in the last survey, there were some cus- 
tomers in the very bottom bracket who believed their 
prices paid were too high. Here is a group that isn't 
interested in or cannot appreciate quality work. It is a 
market that plants in the upper levels shouldn't at- 
tempt to acquire, since it can only be done by com- 
promising their quality 

Incidentally, just three people felt they weren't 
paving enough for their drycleaning—one at less than 
SO cents, one at a dollar, and one at $1.50! 


9. Complaints are down! 


Did you eve make a complaint to your cleaner? 


The improvement in number of complaints was 
slightly over 10 percent. This time there were 53.6 
percent of the people who had found no fault with 
their cleaners, as against 43 percent in 1949 

Of the remaining 464 percent who remembered 
complaints which could date back several years, since 
the question was worded “did you ever make a com- 
plaint’) a number had two or more. By actual count 
51 persons had more than one complaint, while 1S] 
persons registered one complaint 

It is important to remember that these are com- 
plaints actually made to the drvcleaner or his repre- 
sentative. It doesn't include that group that gulped 
or cussed silently but said nothing. On the other hand, 
there probably are people who said -they complained 
when actually they only wished they had! 

The complaints were divided as follows (expressed 


in percentages of total complaints [332], not number 


of persons interviewed): 


Spots not ali removed .... . 21.2% 23.2% 
Poor quality cleaning ..... 16.5 7.6 
Buttons or belt lost . ee 9.4 
Garments damaged -. 93 
Garments lost ............ 8.7 10.3 
Wrong garments returned .. 3.1 4.6 
Not delivered as promised 3.1 9.4 


Odor after cleaning ...... -6 — 


As we study this table, let's remember the number 
ot people who felt their charges were too high. This 
may show why! Why in thunder should poor quality 
of drycleaning move up from seventh place to second? 
With the improved detergency and the greater control 
possible in the cleaning room, there should be no 
excuse for it. We suspect that too many cleaners are 
expecting miracles from their charged systems and 
two-soap setups. Instead of being satisfied with greatly 
reduced spotting and wetcleaning, they are trying to 
eliminate the latter and skimp the former! 

The reduction in shrinkage indicates some control 
being exercised in tumbling, but nowhere near enough 
as vet. Loss of belts and buttons has risen enough to 
show increased carelessness or sloppy supervision. This 
even while there is a reduction in garments lost or 
misplaced. 

Service has improved a lot as many fewer garments 
failed to be delivered on time. And finishing improved 
almost as much as cleaning soured. 

The “sleeper” on this list was garments damaged, 
which wasn't included in the 1949 survey. It’s sur- 
prisingly high on the list. However, we're inclined to 
blame the cleaner for this in part only. It probably in- 
cludes acid-gas fading, rainwater-soluble sizings, and 
the like, for which the cleaner is blamed. It also in- 
cludes garments that are sliced, torn, walked on, over- 
bleached, overspotted, extractor-burnt, and so on! 

\ breakdown of the persons complaining, by price 
classification, looks like this: 


1.40. . 7 
1.35 . 46 54 
1.28 . ..45 188 
1.15 58 19 
1.10 29 7 
1.00 46 35 
= 8 
. 27 8 
Less .50 18 
Don't know price . 39 31 


Darned if we know what this proves, except that 
even people who can't remember prices charged have 
a memory like an elephant when it comes to com- 
plaints. Also, we note our plant that charges $1.15 
has the second highest percentage of complaints despite 
nobody's claiming they charge too much. All we can 
say now is maybe they settle liberally and promptly. 


10. Prompt adjustments 
Was your complaint adjusted quickly and courte- 
ously by the cleaner? 


Yes 43.4% 52.0% 
No ... 3.0 5.0 
No complaint . .53.6 43.0 


The change here is more apparent than actual. 
Since there were 10 percent fewer complaints, there 
was the same percentage fewer adjustments to make. 


11. Three out of five do look 
\ question new to this survey revealed that 56.8 
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... please, 
all I want 
is a boiler 


that's for my plant! 


Mister...you want HOFFMAN 


Custom-Fitted Boiler Service 


You're welcome to the technical talk about Hoffman- 

Steamaster “Little Scotchman” Boilers, if you like. But if * 10 Sizes: 3 to 150 H.P. 
you'd rather just be assured of real, low-down operat- 

ing costs and the right steam generation for your * New Improved Heat- 
needs, put your trust in your Hoffman representative. ing Surface for Top 
He knows what steam your equipment requires — will Economy. 

help you select the size that’s right for now and the 
future. Call him in today. 


Oil or Gas Fired 


Completely equipped 
models « Fully ap- 
proved — no lagging or 
brickwork Two-pass 
design saves fuel « 
Submerged tubes, last 
longer. 


HOFFMAN 


D 

— 
— 
— 

: 

“LITTLE SCOTCHMAN” 

BOILERS 
yott 


customers 


percent ot 


inspect their garments im- 
mediately on receipt from the drycleaner. Thus 43.2 
percent wait until the next time they put on the gar- 
\ cleaner must be warned, therefore, that two 
out of five are properly conditioned for 
apoplexy at the time they first see the garment! 


ment 


customers 


12. Water repellents top sideline 


Ha 


Water repellency 


Shirt laundering 12.3 =— 
Garment dyeing 10.3 15.3 
Drapery cleaning 10.2 — 
Blanket cleaning 8.6 6.7 
Rug cleaning 8.3 5.6 
Alterations, paid repair 7.8 12.8 
Mothproofing 7.0 23.2 
Hat cleaning 7.0 4.0 
Fur storage 5.9 7.0 
Upholstery cleaning 2.6 5.0 
Glove cleaning 2.5 - 
Flameproofing 6 1.4 
Back in 1949 only 39.6 percent of the customers 


questioned had been solicited for sideline business. In 
1952 the percentage was 64.2, or an increase of almost 
half again as many peopl solicited. The table above 
shows not only that more people were solicited for 
this vear, but it shows an the 
of customers solicited for most of the specific 


services 


sidelines increase in 
number 
sicle linn 

Since solicited for two 
or more sidelines, the following table is given to show 
the percentage of mentions of each sideline. For 
example, in the 1952 survey, 17 percent of all questioned 
were solicited tor water repellency, as against 19.2 per- 
cent in 1949. However, figuring the percentage of men- 
tions of water repellency in relation to the total men- 
tions of all sidelines, we get a figure of 38.6 percent in 
1952 as 19.2 in 1949. showing an increase of 
100 this sideline. (Vancouver, it may be 
noted, has a rainy climate.) 


im many cases customers were 


against 


percent in 


No. No 
Percent mentions Percent mentions 
Water repellency 38.6 193 19.2 96 
Shirt laundering 27.8 139 - — 
Garment dyeing 23.4 7 15.2 76 
Drapery cleaning 23.0 5 — 
Blanket cleaning 19.4 97 6.8 34 
Rug cleaning 18.6 93 5.6 28 
Alterations, 
paid repoir 17.8 89 12.8 64 
Mothproofing 15.8 79 23.2 116 
Hat cleaning 15.8 79 4.0 20 
Fur storage 13.4 67 7.0 35 
Upholstery cleaning 5.8 29 5.0 25 
Glove cleaning 5.6 28 — 
Flameproofing 14 7 14 7 
1132 501 


The correspondence of the percentages in the 1949 
table in both columns is coincidental, since the number 
of people questioned in the survey and the total men- 
tions of all sidelines happened to be the same 


13. Less free repairs! 


Doe cleane isuvally attend, free of charae. to 
hh epairs as x na buttons na ps, ete.’ 
Yes 444°, 55.4% 
No 47.6 32.0 


Don't know 8.0 12.6 


Looks like this is part of the package! Customers 
feel charges are too high, feel cleaners damage clothes 
ic. rip linings and pull off buttons 
a trend in the wrong direction! 


This is definitely 


however, if it's good, we expect you to poy double. 


14. Fewer floater policies 
Do you 


your garments 


floater 


hen in the cleaner’s possession F 


have a 


pol Cy to protect 


Yes 28.4% 41.2% 
No . 58.8 
Don't know 8 _ 


Watch your bailee policies, boys, the customers 
depend on you! 


15. Monthly average up 5 cents 


How much money would you estimate your house- 
hold Spe nds each month on dy ycleaning? 

Don't know Shomes 3 homes 
-25 or less . 
-50 or less .. — 
-75 or less . 

1.00 or less 9 
1.25 or less = 2 
1.50 or less .. 19 
1.75 or less . ees _ 
2.00 or less . 63 
2.50 or less 30 
3.00 or less ‘ . 69 99 
3.50 or less awe 15 
4.00 or less . , 48 90 
5.00 or less . rer .87 62 
6.00 or less ... ° 26 40 
7.00 or less , W 15 
8.00 or less wee 17 
9.00 or less 3 4 
10.00 or less .. eee ..23 5 
15.00 or less aa 9 12 
20.00 or less 2 
25.00 or less 
30.00 or less ‘ 1 1 


The total bill for 495 families or households in 1952 
for one month was figured at $2,155.22 (columns won't 
jibe exactly because items were consolidated in round 
figures to save space). A similar bill in 1949 came to 
$2.139.20. for 497 households. These two amounts 
average out to $4.35 for this year, $4.30 for 1949 as 
the monthly bill per household—an increase in three 
and a half years of exactly 5 cents. That's 1.16 percent. 
just to give the slide rule one last lick! 

There's one other factor we haven't stressed so 
far. The 1949 survey was taken in January, the 1952 
survey in June. Business should have been better, 
customers’ thinking bigger, so maybe that nickel in- 
crease is an exaggeration! # ¢ 
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COMBINATION WASHER-EXTRACTORS 
PROVIDE FOR BOTH 43 TIMES AS MUCH 


SOAP AND FOR SEPARATE RINSE 


AT NO ADDITIONAL COST 


| HE BENEFITS of the two-bath method of dry clean- 


ing are obvious. It is simply a question of using much more 
soap, followed by an infinitely purer rinse. 


The 3°; solution of FoRMULA 886 introduces 43 times more 
active ingredient to the washer-filter assembly than is intro- 
duced by the best filter soap in the old fresh-soap-to-each- 
batch method; and at least 4 times as much as introduced by 
the very best “charged system” with no separate rinse. 

The active ingredient in a 3°; solution of 886 is comparable 
to that of a concentrated soaking bath. Fabrics cleaned in it 
are virtually prespotted right in the washer. 


But even the most liberal cleaning-room budget could not 
afford the use of 43 times as much soap, or the maintenance 
of such pure rinse solvent, if the fabrics were not extracted 
between soaping and rinsing. This extra step is necessary to 
the practical application of the two-bath method. After clean- 
ing on filter circulation in the 3°, solution of 886, the strong 
soap solution is extracted from the fabrics and salvaged for 
continuous use. 

In thus providing for such a large recovery of strong soap 
solution, the soap cost per hundred pounds of fabrics is 
actually less than when only a fraction as much soap is used 
in the one-bath method. Of equal importance is the fact that 
the extraction between soaping and rinsing prevents excessive 
contamination of the rinse solvent, and the added purity of 
the solvent from which the fabrics are removed for drying 
contributes immensely to the success of the two-bath method. 


} HE COMBINATION WASHER-EXTRACTOR is a boon 
to the two-bath method because of its labor saving features. 
Three transfers of fabrics are required when using conven- 
tional petroleum equipment: (1 


extractor; (2 


from strong soap washer to 
then to rinse washer; (3) and then back to extractor. 
The combination washer-extractor reduces this handling from 
three transfers to none when the soaping and rinsing are 
conducted in the same machine, or to one transfer when the 
use of one combination machine is restricted to soaping and a 
second combination machine reserved for rinsing. 


After having purchased new equipment, or after having 
converted old equipment for the practical adaptation of the 
two-bath method, protect your investment in time and money 
by resisting all temptation to use any soap or cleaning-aid 
other than FoRMULA 886. Filter soaps and “‘concentrates”’ do 
not possess the degree of solubility or stability so necessary 
for maintaining the required concentration of active ingredi 
ent in the strong soap washer-filter assembly. 


Other cleaning-aids more recently marketed in an attempt 
to emulate 886 fail to provide equal moisture control, and fail 
to impart as much conductivity to the solvent, both of which 
are so necessary for the unprecedented pass-ups and white- 
ness retention enjoyed with 886. 

For detailed information on the two-bath method write for 
free copy of article titled ““Tuk ComBINATION WASHER- 
Extractor.” R. R. Street & Co., Inc., 561 W. Monroe St., 
Chicago 6. 


Paid advertisement Copyright 1952, R. R. Street & Co., Inc., $886-25 
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PRIMER 


STAINS THAT DID NOT SHOW when the garment 
was brought in tor dryvcleaning are one of the main 
causes of customer complaints. In order to explain 
this difficulty satisfactorily, the drycleaner and his sales 
staff must themselves have a clear understanding of 
what has happened 

The customer may be quite sincere and justified 
in saving the stain was not there before the garment 
was drvcleaned. In many cases the stain, although 
present, is not actually visible until it has been de- 
veloped during the drycleaning process 


Caramelized sugar and tannin: Probably the most com- 
man stains developed during drvcleaning are tannin 
stains and those recently classified by the National 
Institute of Cleaning and Dyeing as reducing sugars 
Both of these tvpes react almost identically changing 
from invisibility to a color varving from tan to dark 
brown 

Stains in this category include fruit juices, coffee 
tea, sott drinks such as root beer, Coca Cola, ete 
tomatoes, beer and others. When these substances first 
contact a garment they are not very evident, and in 
nany instances they do not appear to have stained the 
rarment at all. Neither the customer nor the drvcleanetr 

uware that these stains are present. Then when the 

irment is ¢ le init dl the he at necessary in suc h processes 
as deodorization and finishing is usually sufficient to 
develop these stains into their characteristic color 

Once the stain has become developed or set in this 
manner the spotter is unable to remove it. When the 
customer examines her garment she sees the stain for 
the first time, and blames the drvcleaner with the 
classic statement The stain wasn't there when I sent 
this dress to be cleaned 


Oxidized oil: There are other stains that react in the 
samme manner. One that is equally troublesome is known 
to the industry as an “oxidizing oil.” This classification 
includes such oils as linseed oil salad) dressings 
mayonnaise, French dressing, cooking oils. These oils 
tend to oxidize very readily, taking on a color ranging 
from a brown to a dark gray. Once thev have become 
oxidized it is usually impossible to remove or even to 
lighten the stains in color 

Too often when a customer says she spilled some 
grease on a garment the drvcleaner is quick to remark 
that grease comes out easily in the drvcleaning solvent 
Nine ral oils and uwreases do re adily come out in solvent 
This type of oil or grease is no problem because it does 
not oxidize or oxidizes at a very slow rate. However 
if what the customer calls “grease” is an oxidizing oil 
the drvcleaner is in for trouble when she gets back her 
garment with the stain even more pronounced than 
when she handed it over to him 


The Stain That Wasn't There 


by C. B. ANTONSON 


BASIC DRYCLEANING FOR NEW EMPLOYEES 


Color changes: Cold-wave solutions have been causing 
the drycleaner considerable grief in the past tew years. 
This stain also is not evident to the customer unless 
it has been in the garment long enough to have become 
oxidized through normal exposure to the oxygen of the 
air. But heat appears to speed this action up con- 
siderably and very often this type of damage is noted 
only after cleaning. In this instance the “stain” is 
actually loss ot color which can only be overcome 
by redveing. 

Chemicals such as acids and alkalies can often be 
the source of “the stain that wasn't there.” Acids that 
do not evaporate completely from the fabric are a 
potential source of color loss that might be considered 
a stain. This occurs because acetate dvestufls lose their 
color when exposed for any length of time to an acid 
condition. Thus anti-perspirants used under the arms 
very often cause a loss of color on some fabrics. 

In some instances such acids may only cause a color 
change which can be overcome when the acid condi- 
tion is neutralized with an alkali such as ammonia. 
In other cases such color changes cannot be overcome 
even by neutralizing the acid 

Alkalies, particularly the strong ones such as caustic 
soda, will also cause color damage that might be ap- 
parent only after cleaning. If the alkali has been in the 
garment for any length of time the color cannot be 
restored by neutralizing. 

Bleaching agents of various types are another pos- 
sible source of unseen stains. These generally result 
in a loss of color. If the action is fast enough, due to 
high concentration of the bleach, the customer may 
become immediately aware of such damage. On the 
other hand it the bleach was in a more reduced 
strength it may take some time for the color to become 
affected. In fact. it may take just long enough for the 
garment to have been sent to the drvcleaner 


What to do about it: The arguments that these cases 
create between drycleaner and customer are regrettable. 
It can readily be seen that the customer's insistence 
that “the stain wasn't there when I sent it to be cleaned” 
might very likely have been the case. Nevertheless. it 
hardly seems fair to place the blame for the develop- 
ment of these stains on the drycleaner, who was just 
as unaware of their presence before cleaning as was 
the customer. To my knowledge, no practical method 
has been developed by which the drycleaner can detect 
these hidden stains. 

Perhaps friendly discussions with your customers 
about these stains before they happen can help alleviate 
the strain when they do occur. Any manner of pub- 
licizing these problems and educating the customer 
about them would be worth the effort. 7 
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ACECO Covers the Nation 


with Convenient, Dependable Service 


Ready to serve dry cleaners everywhere, field engineers 
of The American Cleaners Equipment Co. are spotted all 


over the nation, from coast to coast. 


In some cities, as many as ten ACECO service engineers 
stand ready to respond to any call. In the field, other service 
engineers and technicians are in constant touch with their 


headquarters for assignment wherever needed. 


In strategically located cities, Aceco also keeps a stock 


of repair parts for rush shipment in any emergency. 
Division OF THE AMERICAN 
LAVUNMORY MACHINERY CO. 


Throughout the dry cleaning industry, The American 


AMERICAN CLEANERS Cleaners Equipment Co. has gained the reputation for de- 


pendable service . . . the “something extra’ behind every 


EQUIPMENT CO. nachine bearing the AcEeco trademark. 


CINCINNATI 12, OHIO 
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GADGET APPEAL for 


customers 


Unit measures about 18 by 9 by 8 feet. Spotting, wetcleaning and finishing ore done on standard equipment 


Cleaning on a Hanger 


Conveyor carries the garments through 


cleaning, rinsing, 


extraction, drying 


by J. H. REED 


SINCI been 
is thick 


that 


END of World War IL rumors have 
saucers about a drvcleaning machine 
unskilled 


rarnient 


is flying 


operator or customer to 


end of it and remove it 
But to see 


than seeing 


permitted 
soiled 


Cleaned the 


if one 
other 


bye en comsic thly 


end one it 


peration lias less easy 
wer 
Antonio 
exposed the 
le mers 


san 
In San i machine has finally 
Jet-O-Matic Systems 


endorsement of the 


h 
public at 


Texas 


This report is not an 
ichine but an atte npt to satisty 
ibout it | The inventors of 
Willian Darnell | 
this machine is not meant to be 
with conventional-type 
It is said to work with all twpes of 


widespread curiosity 
this par- 


t Sommers 


cular unit are and 
\s presented 


tomer 


cus 
operate 1 but competes 

solvents and detergents, and operates conjunction 
vith standard filters Stoddard solvent and a 


were being used at the time of interview 


How the Unit Works 

ments are hung singly on a 
front of th They enter 
through sets of rubber 


to prevent the ese ape ot 


ind stills 


soup 


CONVOCVOT passing 
und exit from the 
rollers that are 


fumes There are 


unit 


two 


similar “squeezing” devices between each chamber of 
the machine 

The unit has four chambers as now constructed. In 
the first a strong soap solution is forced through the 
under 90 pounds pressure. the 
chamber the garment is extracted (by squeezing, we 
understand), in the third chamber the garments are 
flushed with distilled solvent. and in the fourth they 
are extracted again and dried 

The complete evcle at present is 45 minutes, and 
is said to produce 60 to 65 garments per hour. (Mr 
Darnell claims it can be stepped up to 100 items per 
hour, presumably by classifying the loads and running 
the silks faster.) All types of garments or drycleanable 
items can be cleaned in the machine. Much of the work 
is being prespotted before going into the machine 
which is probably a major reason why customer use 
of the machine is being rejected. 

|Quality of the work being produced by this ma- 
chine is hard to define. Mr. Reed, our informant, as 
well as a number of San Antonio cleaners interviewed 
by long-distance phone, stated the quality of cleaning 
was “fair” to “satisfactory” to “good.” Viewpoint may 
have varied with the speaker's own estimate of what 
constitutes good drycleaning.—Tur Eprrors| # 


garment second 
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It pays to 


It pays in extra profit... it pays in customer satisfaction — 
because TRU COLOR’S 27 plus features add up to the finest, 
most trouble-free dyeing you can get. It's the kind of dyeing 
that goes hand-in-hand with quality dry cleaning. Yet it costs 
no more. That's why leading cleaners everywhere say it pays 
to mail dye-work to TRU COLOR. 


Take your choice of these 2 TRU COLOR services 


.. for garments, drapes, slip covers, blankets, 
spreads, small rugs and other articles. Dyed by 
TRU COLOR'S specialized process to assure maxi- 
mum depth and richness of color... prevent 
shrinkage . . . restore body and proper handle to 
fabric. Everything semi-finished to eliminate 
wrinkles, make pressing easier. Returned neatly 
folded — not crammed — in sturdy box or bag. 


. includes in-and-out measuring of garments — 
stretching and reshaping on Flexform, Adjusta- 
Form or trouser form — finishing on special 
aluminum-head offset presses with steam in buck 
only. Silks treated with resin finish to restore crisp 
finish, firm body. Garments come back to you 
beautifully dyed and beautifully pressed .. . ready 
to hand to your customers. 


205 Sheffield Avenue 
Brookiyn 7, N. 


For September, 1952 


*Start now to enjoy the 27 plus 
features of TRU COLOR service. . . 
send a card today for FREE *'Profit- 


Making Kit.” 
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36” OPEN-POCKET CYLINDER 


for faster, better washing action 


In the H-Jet IV, garments are cleaned more thoroughly 
because of the full-drop washing action. They are not 
cramped for space. Solvent has better chance at soil 
removal. Less time is needed for the washing cycle — with 
new high standards of cleanliness in the finished load. 


700 R.PM. EXTRACTION 


for faster drying, greater solvent recovery 


Nothing like it for speed in the synthetic cleaning field! So 
fast that drying cycle is reduced to fewer minutes. Gar- 
ments are near-dry for the deodorizing cycle. You recover 
a higher percentage of solvent — there is virtually none 


left to lose in tumbling! ro 


OPEN-END 
CYLINDER 


balances itself! 


Yes, the H-Jet IV incorporates a new 
Hoffman-patented exclusive — self- 
balancing of loads during the extraction 
cycle! Normal out-of-balance loads are 
automatically evened up. You don't have 
to proportion loads by weight. An amazing 
jet-fed stream of solvent fills the rib oppo- 
site the unbalanced load, keeps proper 
balance smoothly, imperceptibly with each 
700 r.p.m. turn of the cylinder! 
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For fuily automatic 


drycleaning of 30- 
pound loads with 
perchlorethylene sal- 
vent, with new low 


DRIES AND CHECK THE JET 


DEODORIZES 


in new record time 


* With 700 r.p.m. extraction and open- 
pocket cylinder, you'd expect the H-Jet IV 
to turn out dry work in shorter time! AND 
HOW it does! What little solvent and mois- 
ture remain after extraction is rapidly 
dispelled by the unrestricted tumbling of 
garments in the roomy, better-circulated 
H-Jet IV cylinder. 


TOPS IN VALUE & ...- SINCE 1905 


U.S. HOFFMAN MACHINERY CORP. 


j See how it obsoletes 
; even the newest old- 
style synthetic units. 


At last! The all-in-one, super-speed unit 
sought by the industry for 20 years! 
Pioneered and perfected by Hoffman 
after four years of intensive research. 
Before you jump to the purchase of ANY 
old-style unit, by all means check the 
H-Jet. Ask your Hoffman representative 


105 FOURTH AVENUE, NEW YORK 3, N. Y. 
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BUS DUCT fits together in standard sections 


FIG. |. BUS BARS carry plant load while snug FIG. 2 
ly wropped in stee! duct. Outlets can be 


ONE OF THE MOST IRKSOME shackles that all in- 
dustry puts on—trom the drycleaning plant up to the 
biggest steel mills—is electric wiring. You spend con- 
siderable time deciding how big the wiring output must 
be to carry the electrical load you want and just where 
is the best place to put your equipment 

Once vouve made up your mind and the wiring 
roes in, voure married to the result. It costs too much 
to rip out conduit and rin new wirmng should de- 
cide to realign plant layout. Unless you can see ad- 
vantages in a change that mean many dollars to vou 
the original wiring setup stays in for years 

Every so often, though, a new development or a 
better machine comes along and vou feel installing 
it is a must. The usual way of handling this new elec 
trical load is to run an entirely new feeder circuit from 
your power-service panel and let the old wiring stand 

For the past 10 years or so, however, a new method 
of getting electricity from the mcomimng service panel 
through your plant has been developing. This method 
is known as buswavs or bus duct distribution (Fig. 4). 
These busways carry electrical plant load while snugly 
wrapped in neat, uniform steel duct (Fig. 1). Outlets 
can be tapped into existing duct easily (Fig. 2) and 
mayor new plus their circuit bre equip- 
ment reloc ited Fig 

Essentially, busways consist of a simplified arrange- 
nent of copper bars enclosed in a rigid steel housing 
The lengths and = the fittings are tactorv-engineered 
and standardized. The necessary elements mav be 
easily selected (Fig. 5) to fit anv electrical distribution 
system. Plug-in devices can be safely removed and 
relocated without even a momentary shutdown of the 
equipment energized by the duct 

There are four general types of busways: plug-in 
duct, short-run feeder, weatherproof and low-imped- 
ance duct. Each type has its own features which make 
it particularly adaptable to specific applications 


The weatherproof design is meant for outdoor runs 
in big plants where different buildings are tied together 
« same electrical svstem. The short-run feeder 
does exactly what its name implies: serves as a cross 
over from a main electric feeder to a branch circuit or 
i single large load. It's meant for husky electrical loads 


} 
m tl 


TAPPED EASILY through sur FIG. 3 
face plug-in arrangement. This means 


Busways—Streamlined Electric Wiring 


Flexible system of enclosed ducts for distributing current 


by JOSEPH C. McCABE 


CIRCUIT BREAKERS, machines can 


be moved with minimum rewiring 


up to 4,000 amperes), has no openings, gives some 
short-circuit protection. 

The low-impedance bus duct is designed for the 
big-plant class. It transports large amounts of electric 
energy over relatively long distances where voltage 
drop is a problem. 

The plug-in duct (Figs. 1-4) meets most require- 
ments of industry and you'll find it the most generally 
used. Its most common job is handling branch circuit 
runs, because it carries insulated receptacles every 
foot so that you can make up power take-offs at these 
spots. If you want to move a machine a few feet at 
a later date vou can do it without rewiring. 

Youll find the plug-in duct doubling in brass and 
acting as a short-run feeder for lower-current electrical 
loads. It is also frequently required where it is de- 
sirable to make several tap-offs from a feeder circuit 
In short, this system of electrical distribution is so 
flexible there's almost no limit to its usefulness. 

One ord of caution: In those areas of the drv- 
cleaning plant where explosive or hazardous mixtures 
of volatile drycleaning materials are present, the typical 
busway is not permitted. If an electrical fitting, motor, 
or similar device has to be explosion-proof the electrical 


FIG. 4. PLUG-IN duct busway hung from ceiling, runs length of plant 
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E= ITS CONSISTENTLY HIGH QUALITY 
AND STABILITY ASSURE YOU 
TROUBLE-FREE DRY CLEANING 


Columbia-Southern, a leading producer of alkalies and 
related chemicals for over half a century, put the combina- 
tion of its experience and research into the development of 
its own high grade, high stability Perchlorethylene. 

Columbia-Southern makes its Perchlorethylene under 
careful laboratory control, and packages it for resale to 
assure you quality all the way. 

Columbia-Southern, a subsidiary of Pittsburgh Plate Glass 
Company, produces the Perchlorethylene you can depend 
upon for finest dry cleaning results. 


COLUMBIA-SOUTHERN 
CHEMICAL CORPORATION 


SUBSIDIARY OF PITTSBURGH PLATE GLASS COMPANY 
FIFTH AVE. AT BELLEFIELD- PITTSBURGH 13, PA. 


DISTRICT OFFICES: BOSTON + CHARLOTTE CHICAGO CINCINNATI CLEVELAND DALLAS HOUSTON 
MINNEAPOLIS NEW ORLEANS NEW YORK «+ PHILADELPHIA « PITTSBURGH ST. LOUIS SAN FRANCISCO 
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END CLOSE! used t lose the end of the duct run 
It which closes the end of the duct 
: ure the bus bars, Ther 


ELBOWS r ed to 


OFFSEI interference with pipes or 
tu bet There are tour type right rear 

' t forward, right downward or lett upward 

r left cearward, right upward or left 


UNFUSED REDUCER 


CABLE TAP BONES are used where the duct is fed 
\ re equip t fed by the bus is ted 

hat does not require vercurrent 

| tap boxes may be mounted at the 

liate joint. Thew are divided into 

which indicate this alternate 

! enter ible tap box. The end 

tilabk r either right or left 

ble t boxes are available for either 


HOSSES ed wher wre than tap-olf is 
location in the mam duct run 
stalled in only two positions 


Fig. 5. Eleven Basic Fittings 


irw urd 


There 
wow ard 


turns 


up ud, d 


right 


forward, re 


requuired te »btain 
direction. Four 
ck 


i tap-olf ts 
ot duct in another 


forword, rearward, up 


wherever 
din t with 


used 


ADAPTER is 


il reduce the spacity of the 


irrent protective device 


ANSION JOINT used ypensate for 
between th eflicient of expansion for steel 
It is good practice to ill insion 


ANSPORMER TAL 


tl transformer | 


piv t t mist be equally safeguarded. Otten 
ll find starters, switches, ete.. in special 
nted vaults with explosion-proof or concrete 
nbedded conduit teeding the electrical equip 


standard 10-foot 


Ph n buswavs come in 
ecti though vou can get special lengths 
t eet special requirements. The standard 
sections can be easily taken ipart oF fitted to 
ether. Also, this product is re idily salvageable 
f you ever want to get rid of it, for example 
romg to i larger size 


Normal ratings for the plug-in busway start 


it about 225 inperes and go up to 1500 tor 
s le phase; three-phase; three-phase, four-wire a. 
stems, and two- and three-wire d.c. systems operating 


from 600 volts or less 
The available choices for different plug-in elements 


it possible to run this duct any where vou 


want. The usual procedure is to hang the duct from 
the ceiling (Fig. 4) and then run it right down the 
length of the plant. There's every imaginable device 
to permit vou to get around obstructions, or serve a 
particular electrical load. 7 # 
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CHECK 


What are you looking 
for in a dryer? If the 
answer is safe, depend- 
able and economical op- 
eration—then check and 
double check HUEBSCH. 
Find out why America’s 
leading dry cleaners and 
laundries have purchased 
more than 80,000 
Huebsch Tumblers. Your 
Huebsch representative 
will gladly give you de- 
tails—or you can write 
directly to us! 


Steam Heated Tumbler shown is avail- 
able in either laundry or dry-cleaning 
models. Also available with gas- 
heating unit for laundry use only. 


AND WORLD'S LARGEST MANUFACTURER 


J HUEDSGH MANUFACTURING COMPANY, 2775 St, 1, Wis, 
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CALEDS “AiL- 
_ Why go along getting indifferent results and sufferinc 
trouble delays with half-way drycleaning soaps when 
‘ou can enjoy the topnotch performance of easy-to-us 
*. > Pil-R-Out? Wild claims and flowery language soon 
oir glamour when trouble starts fouling up your 
When you use New Filt-f-Out you are using the 
most trouble fr&@ soap @v¥er perfected. 
only that, you cre 
ing by far than any ev 
are using New Filt-R-Out. 
about its marvelous results, its CURR 
saves them time and money. New Sii=asnnE=IE— 
on performance without exaggerated Si 
Filt-R-Out never loses its glamour because“ 
GOT IT. It offers the drycleaner the most foo] SQN 
cleaning soap ever developed and the most efficien 
New Filt-R-Out and see the difference! 
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THERE'S A CALED 
PRODUCT FOR 
EVERY DRY- 
CLEANING NEED 


DRYCLEANING SOAPS 


CAL-SOAP 


The Dual Action 
Drycleaning Soop 


Drycleaning Soap 
for Woolens 


PACE 
Chlorinated 
Orycleoning Soop 
W-L 
For Any Run, Any 
load, Any System 


BRUSH-OUT 
Wheel and Hand 
Brushing Soap 
1-P 
Silk Soap for 
Chlorinated Systems 


630 


4 Finely Balanced 
Paste Soop 


Caled L-S 
Liquid Leather 
Drycleaning Soap 


Econo-Cal Concentrate 


Concentrated Soap for All Systems 


WETCLEANING SOAPS 


SYSTEM” SOAP 


REALLY GETS PASSES GALORE 
REALLY LESSENS WETCLEANS 
REALLY CUTS SPOTTING 

NO TROUBLE IN MIXING 

NO PRESSURE PROBLEMS 

BETTER CLEANING 
FOR ALL SYSTEMS 
COMPLETE SOAP 

FOR ALL USES 


~ 


PRODUCTS CO! Inc. 


MARYLAND 
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All Purpose 
Wetcleaning Soop 


722 


For Rugs, Blankets, 
Curtains, Palm 
Beaches 


LUDS 


Liquid Wetcleaning 
Blend 


CAL-TEX 


for Whiter 
Wash Suits 


RUG SHAMPOO 


For “On the Floor’ Cleaning 


SPOTTERS 


For Wet or 
Dry Spotting 


PRE-SPOTTER 
Versatile Stubborn 
Stain Spotter 
S-R 
Tannin 
Remover 


PLEZURE 


Concentrated 
Wet Spotter 


P-R 
Volatile Paint 
Remover 


CINCH 


Removes Wet 
& Dry Soil 


Removes Ink 


Stains 


CAL-STRIP 


A Fabric Color 
Stripper 


STEEM 


Neutral Lubricant for Steam Spotting 


SPECIALTIES 


DYE PADS 


for Spot Dyeing 


VEL ODOR 


Nevutrolizes Odors 


CAL-SIZE 


liquid Sizing 


SHOO 


Odor Destroyer 


KREX 
for Solvent Hands 
LEATHER 
SPRAY DREST 


Spray finish for 
Suedes & Leather 


advertisers please mention The NATIONAL CLEANER & DYER 


DRY-CAL SIZE 


Solvent-Soluble 
Sizing 


CAL SIZE 
POWDER 


For Immersion or 
Sproy Gun Use 
RESISTI-CAL 


Solvent-Soluble 
Weather Proofer 


PRODUCTS 
DREST 


Paste -Type 
Leather Finish 
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Wisconsin Membership Contest: A “Salesman of the 
Year” contest. designed to bring in new members, has 
been announced by the Wisconsin Dry Cleaners As- 
sociation. The contest, which will run from September 
| to December 1, is open to all allied tradesmen operat- 
ing in the Wisconsin territory. The association has been 
pledged the support of the LCATA, it is announced by 
Egon W. Peck, secretary of the Wisconsin group 

At the Wisconsin convention which will be held in 
Milwaukee on December 7, the “Salesman of the Year” 
will be announced and viven suitable recognition. 


Louisiana License Fees Cut: As a result of association 
activity, the Louisiana State Legislature at its recent 
session corrected an inequity in the General License 
Law of the state. Under the previous law, the rates 
for occupational license of cleaning, dyeing and press- 


ing businesses and laundries were two to three times 
those charged other service industries and retail stores 
doing the same volume. The new law, according to 


Don Weil, president of the Louisiana Laundry & 
Cleaners Association, will save practically every clean- 
ing plant and laundry owner in the state at least halt 
of his former license fee 

Mir. Weil gives credit tor this happy outcome to 
the association under the leadership of its previous 
president, Mrs. H. Sudwischer of Crowley 


Connecticut Outing: The Connecticut State Associa- 
tion Cleaners and Dvers has announced its eighth an- 
nual family outing, to be held September 7 at Ye Castle 
lin at Saybrook. It will be strictly for fun, with sports 
and games instead of speer hes. 

Arrangements have been made by a committees 


COTpOst d of Jerome 1 pstein preside nt of the associa 
tion: Bernard Glasner, executive secretary; Francis E 
Jacopian chairman Maurice Rottner ( harles Fay 
Samuel Greenblatt, and Sidney Goldblatt, the last in 


charge of athletic activities and prizes 


Courses Under New GI Bill: Under Public Law 550 
recently passed by Congress, veterans of Korean and 
other service since June 27, 1950. are eligible for educa 
tional help from the Veterans Administration. The 


provisions, which are summarized on page IS, are 


different from those of the original GL bill 

The NICD general course and the NICD manage- 
ment courses have becn approved for veterans by the 
State Board of Education of Maryland. The Institute 
also has a contract with the Veterans Administration, 
which has been renewed annually since 1945 


Veterans who are interested in either course should 


Pennsylvanians Treat Orphans: The Western Pennsyl- 
vania Retail Dry Cleaners’ Association recently treated 
30 children from the St. Paul Orphanage to a double- 
header between the Pirates and the Braves, played at 


THREE YOUNG GUESTS of Western Pennsylvania cleaners meet Calvin 
Hogue, new Pirate pitcher. The girl is Rosetta Sapienza, daughter of 
the association director and publicity chairman S. Thomas Sapienza 


Pittsburgh. Taking them out to the ball game not only 
gave pleasure to the boys, but it resulted in’ un- 
solicited newspaper and radio publicity. Much good- 
will was created for the members of the association 
and drycleaners of the area in general 


Illinois Announces Clinic: The Llinois State Cleaners 
and Dyers Association has announced that its 5th 
District Clinic will be held on September 21 at the 
Millikan Cleaners plant in Danville. The clinic will 
include demonstrations in silk spotting and in finishing 
also an exhibit of serviceable and unserviceable fabrics 
by Oscar Howard of the NICD. There is no fee for the 
clinic, to which all plantowners and key employees are 
invited. 


write to the Registrar of Educational Courses, NICD 
Silver Spring, Md., who will keep them informed of 
how to go about applying for benefits under the new 
bill 

The next general course at NICD will begin 
January 5, 1953, and will close on March 27. 


New Short Spotting Courses: The California Dry- 
cleaners Association has announced a new short course, 
with NICD co-sponsorship, which has been arranged 
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SAME OPERATOR TURNS 
OUT 25% MORE WORK 


Lucilie F. Lugo, left, operator of 
the new air-powered AJAX dry 
cleaning press for Roger's Clean- 
ers, San Bernardino, California, 
increased her earnings and boost- 
ed plant volume 25°% after man- 
ually-operated press was replaced. 
(See letter from her boss, Roger 
J. Wiegman, at left) 


It will pay YOU to investigate the profit- 
proven advantages of AJAX dry cleaning 
presses. 


Check these exclusive AJAX features: 


© ALL-STEEL * AIR OPERATION BY 
CONSTRUCTION HAND PUSH BUTTONS 
OR BY FOOT PEDAL 


* COMPACT DESIGN. ci MOUNTED, AIR DOES THE WORK 
© FIVE BUCK STYLES DETACHABLE VALVES nas Operators agree: New air- 
operated AJAX dry clean- 
ing presses are taster, 
smoother, easier to Operate 
give finer finishing 

with less fatigue 


Manufacturers of AJ 


For September, 1952 
When writing to advertisers please mention The NATIONAL CLEANER & DYER 


af 
comPLETE 
= 
6203 Sou), calif. 
jimitec way nave to © basis. 
te an incens+ auriré 
We have periods: AN wer tne init 
t ens period. sipmente 
she previous capiliar the last 

proace weigns ort snirts- \. A 
erator only ats and oats only: =i 

The and ladies nine for 

has 3 eator and ming we 
She y, the conver 
seas tO ts and antic 

4 gatisfie® finishing truly 

sa! 
a, r J ne 
/ “ | 
ee 
— 
—— 
toy 
. 
WESTERN LAUNDRY PRESS CO 
609 South Fifth West — Salt Lake City 4, Utah 
] Yrite for FR 
91 


because of the re sponse to last vears three-day spotting 


short course. The new short course will not be a repeti- 
but a continuation. It will include 
the charged system and strong soap system for both 
petroleum and svnthetic plants, new methods of han- 
and other material 

given twice, at Los Angeles on 
mad at Oakland the weekend of 


tion discussion of 


ling ( iramelized 
The will he 
October fand 5 
October 10-12 
The Michigan Drycleaners Association is also spon 


new 


Course 


soring a short course, to be held at Grand Rapids 
October 25. 26 and 27. with the NICD turnishing the 
nstruction 

Each course consists of 3 davs of S hours each. and 
includes lectures on spotting, wetcleaning and dry 
cleaning, plus a session of actual spotting practice 


New NICD Publications: Technical bulletins pub 
lished by NICD in July include T-285 on Orlon-and- 
wool garments advertised as permanently pleated. The 
i bulletin describes results of a study made of these gar 
nents. both by having them worn by members of the 
tall and b ibjecting them to drvcleaning and wet 


Bulletin T-286 concerns redeposition of soil that 
can occur when cleaning with a charged system. It 
compares graying on three types of cleaning cycle, and 
gives data to show which cycle gave the best whiteness 
retention 

The management engineering department published 
in July a “Marked Garment” bulletin which explains 
one method of rapidly training an employee. 


GRADUATES of 


22nd management class, left to right, bottom row 
Francis B. Franklin, Richard F. Leishner, Orlando Bendana, Sr., Kent 
Arrington, Sarkis Balukjian, Roy F. Maples. Second row: James A 
McCain, Roy Hoe, Jr., Samuel Mantiply, D. M. Caldwell, Marvin Rob 


inson, Claude Lajoie. Top row: Instructors Charles W. Brown, Richard 
W. Shanbarker, and Robert E. Cowie, director management engineer 
ing department 


ntinued 


Signs of the Times 


from 


page 18) 


Aids for Small Business: Recent Management Aids for 


" Small Business, published by the Small Defense Plants 


Administration. include No. 3, Reducing Accident Costs 
in Small Industrial Plants, which gives advice on recog- 
ind selling safety to employees No. 5 


takes up Reducing Accident Costs Through Safe Work- 


h irds 


ing Conditions. These are the first two of a projected 
series of six aids on plant safety. Management Aid No 
{ Business Insurance, is the first in a planned series 


The agency has also recently published No. 3 of 
its Technical Aids for Small Business, on Care and 
Maintenance of Belt, Chain and Gear Drives 

Copies of any of these aids may be obtained free 
trom field offices of either the Small Defense Plants 
Administration or the U.S Department of Commerce 


New Arkansas Minimum: The Arkansas Legislature 
has passed a law setting a statewide minimum wage of 
7 cents, with a provision that industry wage boards 
including drvcleaning and laundry) may set lower 
rates. These may not, however. be less than 65 cents 
wi hour. The law also provides that any rate set by 
t wage order at under 65 cents will automatically ad- 
vance to that figure on July 1, 1953 

Public Service by Drvcleaners: At Norris City, Il- 
linois, members of Indian Creek Post 109 of the Ameri- 


can Legion have chosen Vaughn Hill, a partner in Hill's 
Cleaners. first vice commander for the coming vear. 
Julius Kuftler of I. Wohl, Long Island City. 
N. Y.. has accepted the chairmanship of the Cleaners 
ind Dvers Division of the United Jewish Appeal, which 
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supports agencies engaged in rescue, resettlement and 
other welfare programs throughout the world. Mr. 
Kuffler has headed the industry division since it was 
initiated. 

Cleaners of Mattoon, Illinois 
played host to a visiting 4-H Club group. 


recently 


Liberalized Zoning: Under an amendment to the dry- 
cleaning licensing by-law of London, Ontario, Canada, 
use of nonflammable solvents will now be permitted in 
premises containing living quarters. Cleaning establish- 
ments are still allowed to operate only in industrial 
areas. Licenses will not be issued until the premises 
have been inspected to make sure of proper provisions 
for ventilation 


Cleaner’s Float a Winner: = The float entered by \lunde- 
lein (Illinois) Cleaners in the Mundelein Days parade 
held on July t received the first award in the business- 
men’s division, and won third place in the entire contest. 


Okmulgee Tuition Reduced: The School of Technical 
Training, Oklahoma A & M College, Okmulgee. Okla- 
homa, has announced a reduction in tuition costs start- 
ing this fall, in an effort to train more men and women 
to fill current job demands. For regular-length courses 
tuition will be reduced from $250 to $125 a semester, 
plus board and room and other expenses. Students will 
now pay extra for laboratory fees. 

The school gives a general course in all phases of 
drvcleaning, as well as an 8-week short course 
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with a greater 


heating | surface 


oil-fired bei 


A new season 
ne deltor time 
than now to turn over 3 
new leat. As soon 8s you Can, 
start getting more for 
your money by switching toa 
Columbia H2T* 0il-Fired Boiler, 
Because a Columbia has a 
greater heating surface 
than most boilers of the same 
rating, it positively delivers 
“more steam per dollar 
mvested, more steam per 
dolier spent for fuel. 
DRYER sceam, too. 
Start autuma right 
your aperating costs 
by getting the facts on a 
new Columbia boiler! 


Complete high pressure 

Steam power plants 

from fractional to 25 

horse power units for oil 

firing, suitable for ary wake 

4 of oi! Barner 

ot adaptable te 
Main Office and Plont, POTTSTOWN, PAL 
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because 


is new. different and useful, 


the U. S. Patent Office on 


August 12, 1952 has issued 


to the Sra*NU CORPORATION 
PATENT No. 2,606,377 


This patent covers the process and apparatus for the diffusion of a liquid lubricant into steam 
Whereby the lubricant is carried with the steam during the pressing operation into the garment 
for deposition onto the fibers. If you know patents from Pablum, you'll have to admit that 
STA#NU is in a class by itself. 


STA*NU is the amazing. new fabric-finishing process that actually HOMOGENIZES life-giving 
textile oils back into deterged fabrics. Makes them look sparkling new again. Gives all fabrics 
a rich, cashmere-smooth feel. dnd revolutionary STA®NU gives garments greater resistance to 
wrinkling and soiling. STA®NU franchises given to only one drycleaner in each territory. 


The STA*NU name 
and patent is your guarantee 
for increased sales volume. 


FOR FURTHER DETAILS WRITE: 


Sta*Nu Corporation 
110 So. Dearborn Street « Chicago, Il. 
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Yes, indeed, those busy little pests can’t read calendars! 
They're working away 24 hours a day, 365 days a year chewing up mil- 
lions of dollars of garments and woolens in your customers’ clothes 
closets! You will be performing a great service for your customers, and 
you will be increasing your “‘out of season business” by getting their 
garments out of their closets and into your cleaning plant to be cleaned, 
demothed, sealed and returned in Moth Seal storage bags—or stored in 
your vault for safe protection against damage, soil and fading. There is 
one and only one Moth Seal storage bag—and it is three ways better: 
Beautiful appearance; patented fadeproof Windo (the only Windo used 
in storage bags that excludes light and prevents fading); and double 
sealed for extra protection. No other storage bag offers Moth Seal’s 
unique features. 


Two Styles...Standard Cedar Grain without Windo...amd Deluxe Windo style! 


Write for free samples! 


Lincoln Bag Company, Inc. 
Para-Lux Products Company 
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IN OPEN VIEW of customers is wash department at branch store of White Stor Cleaners in Baton Rouge. Note scale at right end of counter. The 


counter girl weighs ond prices in customers presence 


Washing Service 
Erases Red Ink 


Installation in drycleaner'’s branch store 


brings profits and builds cleaning volume 


THE ADDITION OF A WASHING SERVICE was 
the only major change made when White Star Cleaners 
reopened a branch store, previously closed because it 
was running in the red Oye rating at the same location, 
in a small shopping center in a residential section of 
Baton Rouge, Louisiana, the store is now showing a 
profit not only on the new service but in drycleaning 
volume, as well 

In the reopened store White Star installed four 
laundry-type washers of 25-pound capacity, two tum- 


wale. 


REMINDER BOARD hung at each washer explained by John Roubique, 
who supervises branch store and main plant. After each cycle of for 
mula, operator moves peg down one hole; reminder is simple but ef- 
fective, soon becomes automatic. Load ticket fastened to washer with 
clothespin 


a- 


FOUND 
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AUVDITIONAL 


110" WAI2 


Everything Folded & Wrapped 


Ls 


SIGNS EMPHASIZING PRICES 


| are posted at main plant and 
store. Owner J. J. Roubique at 
left 
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will more than pay for 
the Faster Drying and 


Better Pressing modern 
hey 


HOFFMAN Air Vacuum Systems 


Steam costs money to make — why waste it on dry- Sizes for 1 Press 
ing, when air vacuum does the job better at lower up to Groups of 
200 or more. 
stant drying of each lay faster, increases press out- Backed by 


put. Creases are sharper and pressing is firmer HOFFMAN'S 
throughout the garment... customers like the new Pioneer 


cost? A Hoffman Air Vacuum System gives you in- 


higher quality of your work. You conserve steam for Experience 
other equipment and save substantially on your fuel in Pressing 
bills. Get the facts from your Hoffman representative. Machines 


“fo tH Vs 
SE 
> 


U. S. HOFFMAN MACHINERY CORP. 105 FOURTH AVENUE, NEW YORK 3, N. Y. 
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blers and a 20-inch extractor. With other minor equip- 
ment, including a scale, the cost was between $7,000 
and $S.000 
he first week the store was open, fluff-dry laundry 

volume was $25, drycleaning and shirts $35, By the 
end of the second month drvcleaning volume had 
mounted to $225, shirts to $75, and the washing service 
$125. At the end of eight months total volume was 
$670. with drvcleaning averaging $300. shirts $125 
and washing $245 per week. The bulk of the washing, 
over 90 percent, was fluff dry 

On the washing service alone, weekly costs are: 
taxes and insurance, $16.10; radio spots, SLO; rent, 
$35; salaries, $66.50; supplies, $8.00; utilities, $14.00, 
making a total of $149.60 per week 


All of the washing is handled by one woman. A 
store manager serves at the counter, marks in and 
prices. She also helps with folding and wrapping. 

Advertising consists of radio spots plugging the 
advantage of cash-and-carry, especially the easier park- 
ing. The building in which the White Star store is 
located has a 40-foot front for diagonal parking with 
an additional 60 feet for open curb parking. The com- 
mercials also explain the washing service and give 
prices, which are 5 cents a pound for washing only, 7 
cents a pound fluff-dry. The 5-cent wash is advertised 
to meet the home-washer-type self-service competition; 
however, less than 5 percent of the volume falls into this 
class. 

To get repeat business on the washing service, Mr. 

Roubique says, you must turn 
-- out a job that the customer can 
fp recognize as superior to the work 


weeks to develop a_ washing 
formula, a special problem in 


— done at home-washer-type 
Y launderette. To produce better 
PRE MARKED STRIP TAGS quality fluff-dry, he worked six 
= 


Baton Rouge where the water is 
very soft. The formula follows: 
\ 3-minute break (metasili- 
cate) at 120 
\ 2-minute suds (built soap) 


PROVEN FOOL- -PRO 


10 
BRIGHT 
COLORS 


numbers 

l to 30in 
each color. 
300 color 
number 
| 


(colored) 
1,000 stri ps 


per box; each 
box numbered 
from 001-1,000 


Use both Tags 
together! 


6 bright colors! 


Ask your distribvtor or write 


JV PRE-MARKED STRIP TAG CO. 
BOX 8292 INDIA P. G, 2430 
SAN DIEGO, CALMPORNIA 


—a color for each department | 
Let TOKEN TAGS show you how 
do it the Ist time . 


When writing to advertisers please mention The NATIONAL CLEANER & DYER 


at 140 

\ 5-minute suds and bleach 

at 160 

Three 2-minute rinses at 140 

\ 5-minute sour and blue at 
90° to 100 


Fast colors are washed with 
the load. Socks and fugitive col- 
ors are held out, pinned and 
netted, and run later as one 
load. Out of three or four reg- 
ular loads there are enough socks 
and fugitive colors for a load. 
Using this method there were 
no claims for losses in a year. 

According to Mr. Roubique’s 
analysis, in his section the suc- 
cess of the washing service is due 
to the addition of some activity 
on the premises. A branch with- 
out some activity is likely to 
mean a loss, as it did for White 
Star at the identical location. 

Now, however, the combina- 
tion drycleaning branch store 
and washing service brings in 
drycleaning and shirt volume, 
too. The firm is now aiming for 
and hopes to reach a $1,200 
weekly volume, which will en- 
tail adding two more girls for 
washing and a counter helper. 

Strictly a drycleaning busi- 
ness, it took White Star a long 
time, Mr. Roubique says, to get 
to the point of adding the wash- 
ing service. But once it had 
demonstrated both its own profit- 
ability and its advantage as a 
feeder for the main drycleaning 
plant, he planned to add a sec- 
ond store with this service. # # 
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LIPSTICK LOADS 
‘HAUNT YOU? 


lipstick loads—quickly! Write today for FR 


NATIONAL CLEANERS CHEMICAL MEG. CO. ; 


DOES 
WORK 


Yours for the asking! P 


how to recognize different types 
of steine and how to remove them, Post 

the new WPR Spotting Guide on the | 
wall for quick reference. will save you: 


_ 2807-11 West Lake Street + Chicago 12, Winois 
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ON THE MARKET FOR LESS THAN ONE YEAR! 


16 of the Nation's Top Cleaners 


have selected the 


1 () 0 W A WASHER-EXTRACTOR 


LA GRANGE CLEANERS & DYERS, Lo Grange, Ill. 


CLEANERS, Sandusky, Ohio ; 
MORGENTHALER’S CLEANERS, St. Lovis, Mo. 


VIRGINIA CLEANING WORKS, Va. 
=~ HAZEL PARK CLEANERS, St. Poul, Minn. FANCY CLEANERS, Long Beach, Calif. 
PEERLESS CLEANERS, Janesville, Wis. ELKHART CLEANERS, Elkhart, 
if WHITTIER CLEANERS, Grosse Pointe, Mich. CRAMERS MASTER CLEANERS, Elgin, Il!. 


MONARCH ETNA CLEANERS, Hartford, Conn. 
BATISTON CLEANERS, Mortford, Conn. 


STANDARD OVERALL, Cincinnati, Ohio 
BROADWAY CLEANERS, Muncie, Ind. 


AND CANADA, TOO! 
EVER READY CLEANERS, Toronto, Canada 


The outstanding performance of the “100° WASHEX 
— COMBINATION WASHER-EXTRACTOR, has made 
it the No. | choice of profit-minded dry cleaners every- 
where! 


The “100° WASHEX — COMBINATION WASHER. 
EXTRACTOR “takes the load off your hands” and 
gives you more profit per garment. 


Not test runs, but actual plant performance figures 
prove that the "100" WASHEX: 


nm of arr 


Investigate the “100° WASHEX today. See for yourself 
how the COMBINATION WASHER-EXTRACTOR way 
can stop the “Dollar Eaters” in your plant. 


| | us AT | 


4 


CONVENTION 
| OCTOBER 2-5 | 
BOOTHS No. 852-854 | 


COMBINATION WASHER-EXTRACTOR 


FABRIC LAUNDRY & DRY CLEANING MACHINERY CORP. 
192 Banker Brooklyn 22. N. Y, 


100 National Cleaner & Dyer 
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the MULTI-CLEAN’ way es 


Thousands of Rugs and Carpets 


NEED Cleaning... 


YOU can get into this Profitable Business 
in1952. Only 10°, of rugs and carpets in homes and 
business places ever are cleaned commercially. That 


leaves a big field for the established dry cleaner. 


The MULTI-CLEAN Sales Aid Plan 


will help you sell this additional service to your present customers, 
bring in new customers, and get repeat business. 


Superior MULTI-CLEAN Equipment and Supplies 

will do the kind of work that will satisfy your customers and 
make money for you. We will show your men how easily the 
MULTI-CLEAN Method—the proper combination of equipment, 
supplies and know-how—does the job quickly and efficiently. 
Only one set of equipment is necessary to do both on location 
or in the plant cleaning. 

MULTI-CLEAN Rug Scrubbers and Wet or Dry Vacuums 

are made in sizes to fit your particular needs. The on location 
and plant type scrubbers have bronze castings at all points of 
strain, heavy duty switches and sealed ball bearing gear reduction 
units. The powerful wet or dry vacuum motor is sealed against 
dust, dirt and water, and cooled by an independent built-in air 
circulating system. 


MULTI-CLEAN products are 
PLANT TYPE sold and serviced throughout the 
RUG United States and in Canada. 


SCRUBBER 


MULTI-CLEAN PRODUCTS, INC. Dept. NC-9 
2277 Ford Parkway - St. Pau! 1, Minn. 


Gentlemen: Please send me more information 
about the MULTI-CLEAN Method and SALES AID Plan. 


2277 ST. PAUL 1, 


FORD PARKWAY MINNESOTA 


CUSTOM CLEANING CHEMICALS INDUSTRIAL VACUUMS PERMANENT FLOOR FINISHES 


For September, 1952 
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TYPICAL ENTRIES on strips for visible file. First customer sent order January 24 and two other dates in January; February 8 and three 
other dates that month, etc. Second customer gave first order in February; third customer in March 


Customer-Control 
Plan Works 


Timesaving system provides data for 


follow-up by direct mail and driver 


by SELMA FANALD 


AN ACTIVE CUSTOMER-CONTROL SYSTEM has 
been keeping customers for 1S years for Ray Showell, 
owner of Westminster Cleaners, Salt Lake Citv, Utah. 

For this filing svstem customers are divided into two 
classes. delivery and cash-and-carrv. All marking tickets, 


records and tags used are of two colors to denote this 
; division, salmon for delivery customers and yellow for — with VISIBLE record file owner Ray Showell keeps track of customers 
cash-and-carry. The stencils used in the addressograph 
j for mailing pieces are also in the same two colors day morning, and a fourth set for Tuesday afternoon. 
The heart of the system is a visible index file. Infor- On Wednesday morning he is back in Monday morn- 
mation from the tickets made out in the marking room — ing’s territory, and so forth. 
is put on narrow perforated cardboard strips for this On each card, the routeman has the customer’s name 


visible record. The customer's name and address are and address. When he makes the call, he records the 
typed on the strip record. The date on which he sent his | date whether or not he receives an order. If he does re- 
first order is recorded following the address. The next ceive an order, he also makes a check mark. If no one is 


and all successive orders in the same month are indi- at home he does not record a date, but will return on his 
cated by a check mark. The first order of each following — next trip into the territory. 

month is also noted by a date. and other orders for that According to Mr. Showell, the visible-record strips 
month signified by check marks must be worked in the office every dav to be effective. 


These strips can be used for 15 months. At that time Strips for new customers must be made out and cards 
the office discards the dead names and makes new strips given to the routemen immediately for their follow-up 


for the remaining current customers and to become a part of their regular routes 
New-customer strips are incorporated into the file Any time a cash-and-carry customer doesn't come in 
from day to day in order to keep it up to date. However for about six months, the driver gets a card for him 


when a strip is made for a new customer after the file Then that customer becomes a part of the driver's route 
has been in service for two months, the first two spaces and is his responsibility. When he calls upon this cus- 
on the strip are left blank; if the strip was made after six tomer he uses NICD’s booklet, The ABC's of Dryclean- 


mouths, the first six spaces would not be used. This ng, as a door opener. 

keeps the file in uniform monthly columns There are three outstanding advantages in using this 
\ glance at the record thus shows the current status —svstem, according to Mr. Showell 

of the customer. If there are no dates or check marks for l. The routeman doesn't chase all over the citv. His 

a couple of months following the customer's last order, — route is short, and he must keep it compact 

it is time to send a mailing piece. This is done for both 2. Each routeman knows his customers well. He ar- 


types of customers. If there is no response to the first rives according to a schedule and pretty much on time. 
notice, a different mailing piece is sent each month for This regularity is a convenience that the customer is 


six months looking for. So this builds goodwill. 

If there is still no response, a 4-by-5 white index card 3. It gives the routeman an opportunity to take The 
is made out for the customer, showing the name and ad- 1BC's of Drucleaning to any customer who is slipping 
dress and the date of the last order. This card is given — or to new accounts 
to the routeman who places it in his regular set of cards “I know that customers are actually called upon once 
for that territory r week.” savs Mr. Showell, “and that gives them very 


The routeman has a similar card for each of his cus- little chance to slip. If they are dissatisfied, the routeman 
tomers. Hle has one set for the calls he makes on Mon- knows it and we can make amends. At least. we are 
day morning, a set for Monday afternoon, a set for Tues- — given an opportunity to try to keep the customer.” # # 
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BUCKEYE 


LIQUID RE-VI 


WATER REPELLENT-FABRIC RE-TEXTURE 
rainco FIG Gives new protective finish to fabrics of all kinds. 


Formal Gowns + Draperies — Slip Covers 


Neckties * Snow Suits * Robes — House Coats 


Now you can build big profitable new business 


volume. Buckeye Liquid RE-VI revitalizes fabrics, 


helps them last longer, hold a press better. Makes 
fabrics resistent to moisture, soil and perspiration 


stains. Increases dollar volume without increasing 


labor or finishing costs. Order from your distribu- 


tor or write for free trial sample. No obligation. 


The DAVIES-YOUNG SOAP CO. 


Manufacturing Chemists since 1844 


THE DAVIES-YOUNG SOAP CO., Dept. NCD952, Box 995, Dayton, Ohio 


| want to try Buckeye Liquid RE-VI in my own plant. Please send free trial sample, instruction folder, prices. 


NAME 
STREET 


CITY ZONE NO. STATE 


For 1952 
When writing to advertisers please mention The NATIONAL CLEANER & DYER 
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Color Loss at One Shoulder 


What ised the change in color over the right shoulder and 
wof tl N 


Pests on this garment show that the loss of color 
was caused by sunfading. The fact that only one side 
of the urment faded would indicate it had been hang 
uch a way that only that side was exposed to 
t. This fading on one side could also occur if 


the wearer frequently sat on the same side of the car 
while wearing this dress 

Phe drycleaning process had, of course, no part in 
the damage, except that the fading would probably 
be more obvious after the garment was cleaned. Re 


a s the only means of restoration 


Sweater Spotted by Redeposition 


ur il manner, by 
solvent. What caused 
ter dricd?—C 
‘ rk st n this sweater have evidently been 
l irk ‘ i 
used by a redeposition ot soil. This type of damae 


times occurs as a general condition over the entire 
het cases it shows up in spots as i 


Redeposition in spots is usually due to the fact that 
the garment was wet in those spots when it was put 
in the drveleaning washer. A wet garment is a very 

ul filtering medium in a drvcleaning svstem. These 
wet areas filtered out soil that was present in the solvent 
inal thus became stained 

It is usually advisable to place garments stained in 
this manner in a bath of paste soap and solvent to which 
is added a small amount of a prespotter or some butvl 
cellusolve. Allow it to soak from 8 to 12 hours, working 
the bee tween the rs. asionallsy This soaking 
out ometimes quite effective. The garment should 
then be recleaned 

It this procedure does not clear the garment, it 
should then be put down in a bath of water to which 
a wetting agent is added. Allow to soak from 6 to $ 
hours. A little ammonia may be added toward the end 
ot the soaking but. of course colors must be watched 
Then wetclean in the usual manner, rinse, sour, and 
mt Irv Hat on a towel 


Airplane Glue on Blue Dress 


\\ large spot of airplane glue from 
t vit t harm tl olor but with no success 

Wi ive successfully removed the airplane glue 
ti 1 this irment by the use of acetone Acetone is a 
paws ful potting agent for this type of stain and 
in most cases will again put the glue into solution so 


that it car be Hushed tre vn the garment 

cannot be used on garments that 
( ta my acetate fiber since it will dissolve this type 
of fiber. Where acetate fiber is present amyl acetate will 
remove the stain but it is not as effective as 


Chemical Damage to Trousers 


After drycleaning, holes showed up in the trousers of this 
gray suit, Are we responsible for this damage or was it done be- 
tore cleaning?—//.7 4 


From examination by microscope and ultraviolet 
light, it appears that the damage to these trousers was 
caused by chemical action. The evidence turther in- 
dicates that it was due to a strong alkali such as caustic 
soda Ive 

When strong alkalies such as caustic soda come in 
contact with wool a destruction of the fibers takes 
place, but in most cases this damage is not severe 
enough to cause holes to develop. Frequently the 
presence of the alkali may be apparent only as an 
ordinary stain. But once the garment is subjected to 
the mechanical action of the cleaning process the 
fibers that have been damaged will break and a hole 
is the result. 

Strong alkalies such as caustic soda are commonly 
used in washing processes and in various strong clean- 
ing compounds. It is therefore entirely likely that the 
customer was splattered accidentally in such a manner 
that he was unaware of the occurrence. We do not 
believe this damage is the result of any part of the 


leaning pro Ss. 


Stains on Maroon Shirt 

The customer claims the spots on the back of this shirt were 
not there when he brought it in. We have been unable to remove 
the spots. What is your 


The stains on this garment are the result of damage 
to the cellulose acetate fiber. It is impossible for us to 
determine where or in what manner this damage took 
place 

There are a number of chemicals that will cause 
damage of this kind. Perhaps the most common is 
acetone, which is used as a thinner for plastics, ad- 
hesives, cements, etc. Because it is so damaging to 
acetate fiber, acetone is not generally used in spotting 
procedures. This kind of damage may also be caused 
by concentrated glacial acetic acid or formic acid. 

There is no means of restoration for this damage 


Indicator-Dye Stains 


Can vou tell us what caused the blue stains on this tan dress 


The blue stains on the back of this garment were 
evidently caused by a blue dvestuff. Tests showed that 
the dye was of the indicator type which changes to pink 
in the presence of an acid and to blue when in an 
alkaline condition. Stains of this tvpe can generally 
be attributed to blackberries, blueberries, elderberries, 
cherries, and many other berries. 

These stains can often be removed by the use of 
sodium bisulfite applied as a powder directly on the 
stain. The steam gun is then used to flush the excess 
bisulfite out of the garment. This method has been 
successful in removing the stains from this garment 

It does not appear likely that these stains could 
have occurred during the drycleaning process. 
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SHIELDS LEADS AGAIN 


--- WATER REPELLENT TREATMENT 
INCORPORATED INTO OPERATING CYCLE 


A Special Attachment, requiring 
from 6 to LO minutes operating 
time, is available on all new ma- 
chines as well as for all Shields R- 
51 and R-51A Models now in use. 


The same attachment can be 
used with moth proofing or for in- 
dependent soap batch runs. Solu- 
tions are used over and over again, 
giving further economy in the oper- 
ation of the Unit. 


SHIELDS 


SYNTHETIC 
DRY CLEANER 
With RECOVERY 


Also features— 
* 50-pound load capacity. 
f * 40-minute cycle. 

re * Washer, cylinder, condenser of 
Monel metal with bronze fit- 
tings. 
Vibration-proof construction. 
1800-GPH Continuous filtra- 
tion. 
40-GPH Independent distilla- 
tion. 


EXCEPTIONAL ECONOMY OF TIME AND SPACE. 


% Easy operation—Washes, Drains, Extracts, Recovers Solvent and 
Dries Garments in continuous Automatic Cycle—while operator 
does other useful work. 


% The Shields Unit occupies only 22 sq. ft. of oor space. 
% Remember, with SHIELDS R-51A AUTOMATIC CHAMPION 
PERCHLOR UNIT Garments Go in Dry and are Taken out Dry. 


% COMPARE AND YOULL BUY A SHIELDS—THATS WHAT 
MANY LEADING DRY CLEANERS ARE DOING. NO IN- 
CREASE IN PRICE OF UNIT. 


See Us at AIL Convention, Atlantic City, 
Oct. 2——5, Booths 932-934. 


Simplified, easy filter change. 
Muck taken out dry. 

22" dump valve. 

Injector emulsifies soap and 
solvent. 

Economical, foolproof and au- 
tomatic operation. 

Extra reserve tank for rinsing 
and balancing solvent in sys- 
tem. 

All parts easily accessible with- 
out dismantling unit. 

Rugged, compact unit operates 
quietly under critical load con- 
ditions. 

A PRIZE PACKAGE delivered 
completely assembled—34” x 
88" x 78” high—enters 
through 35” door opening. 


ENGINEERING AND. 
UFACTURING CO. 


| 273 EAST 156th ST. + CLEVELAND 10, OHIO 
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CARHOP IS ALWAYS on hand at drive-in plant of Troy Cleaners at McAllen, Texas. Unusual architectural features break up all-white front 


Accent on service with special stress on drive-in speed 


CURB SERVICE. fast and continuous, has been the 
principal factor in building drive-in volume to more 
than 75 percent of the total business of Troy Cleaners 
$ at McAllen, Texas. In every phase of operation, the 
motto of proprietor W. P. McMahan and his wife is 
Spoil the customer with service.” 

Troy's drive-in plant is a city show place. The 
stucco-covered tile building has an 85-foot front and 
extends back over 100 feet. To give three 100-foot drive- 
in lanes, the building is set back from the sidewalk 30 
feet, leaving 3,000 square teet of concrete pavement. 

An unusual architectural feature is a flat pear-shaped GLASS BRICK mokes “S'' counter, partition behind. Glass doors lead to 


canopy of fabricated steel covered with plaster. It garment storage. Air-conditioned store has floor of terra cotta squares 
separated by Mone! strips. Glossed ease! promotes bachelor service 


extends 60 feet along one side of the building and 27 
feet in front of the entrance to a support of three 4-inch 
posts. The other side of the front is landscaped with 
palms and tall flowering grass. There is a 9-by-10- 
foot plate-glass window at either side of the double- 
door entrance 

\ curb-service attendant is on the lot the entire time 
the plant is open. Counter girls know 90 percent of the 
customers by name. When a car drives in, a counter 
girl starts to the storage room; she often has the order 
at the counter by the time the carhop comes in for it. 
lo further speed curb service, tickets on drycleaning 
orders carry a symbol to show there is also a bachelor 
bundle; similarly, bachelor-bundle tickets indicate a 
drvcleaning order 

“Weve spoiled our customers,” says Mr. McMahon, 
“to the point where they'd rather bring their work to 
the plant than have a routeman call for it. We try to 
spoil them to a point where they'd rather bring it to 
us than to our competitors 

“With the country engaged in what amounts to a 
war economy, we believe it’s smart to give a service 
which makes the customer feel there has been no change 
at our plant. We believe discontinued services, scare 
warning signs and other reminders of World War II 


days are a definite mistake.” # # 


METAL CHUTES in glass-brick parti 
tion, each 24 inches square and 
with metal swinging doors, permit 
work to be dropped through to 
drycleaning basket or bachelor 
service basket on plant side 


PROPRIETOR W. P. McMahan ron 
a $40 loan in 1913 into today's 
$200,000 plont 
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“Dodge saves time and speeds work” 


. . says MR. JERRY POWERS, of Jerry Powers Cleaning and Laundry, Harvard, Ill. 


*‘We can make more deliveries per hour with our Dodge 
Route-Van,”’ says Mr. Powers. ‘““The wide folding doors 
and low floor level permit the driver to leave and 
enter this truck easily even though he is carrying a 
bulky bundle. We can load the truck rapidly because 
of its wide rear doors. All this saves time and speeds 
the work. 


“Another thing—all our trucks are equipped with 
Fluid Drive—and we wouldn’t have them any other 
way. The trucks start and stop smoothly. The driver 
can keep the truck in gear when he makes a delivery 
and then start up again without shifting gears. Fluid 
Drive gives a smooth pull which enables us to plow 
through anything . . . we have never been stuck in the 
mud or snow. 

*‘My drivers average 75 miles a day and they appreciate 
the perfect visibility and riding comfort in the Dodge 
Route-Van. Yes, the Dodge Route-Van is the ideal 
truck for our over-all operations.” 


Wherever there are Dodge Route-Van owners or drivers 


you'll hear these comments echoed. That is because 
Dodge Route-Vans are engineered for the job... ““Job- 
Rated” to fit their truck needs. 


The g¥rol Fluid Drive cuts down gearshifting, protects 
the load and saves wear and tear on vital drive-line 
parts. All this means reduced upkeep costs. The short 
turning diameter makes the Dodge Route-Van easy to 
maneuver on narrow city streets. 


The spacious interiors, too, make Dodge Route-Vans 
ideal for carrying king-size loads. Inside dimensions 
are 72” wide and 76” high. Ground-to-floor height (as 
low as 18*s" at the rear with 7.00 16 tires) and side 
door openings as wide as 31'\" make it extra easy to 
get in and out when making deliveries. 


All these time-saving, work-speeding features and many 
more are yours when you have a ‘‘-Job-Rated”’ Dodge 
Route-Van. Why not talk to your friendly Dodge 
dealer soon? He has all the facts you need to solve your 
hauling problems. 


DODGE dob Rotd TRUCK 
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DISPLAY AT DRYCLEANING COUNTER often inspires soles here rather CORNER OF LUGGAGE SHOP in vault building. Stairs leading to mez 
than in adjoining luggage shop, reports owner Mox lowe. Luggage zanine fur repoir department; vault door seen behind railing. Tourist 
‘ profitable in itself garment bogs at right have been very popular past two years 


Cleaner's unusual sideline is easy to sell 


and handle and helps cover vault overhead 


ONE SIDELINE LED to another, Max Lowe discov- has been able to carry a full luggage line and sufficient 
ered when he installed a modern LOOO-coat vault at his furs for around $5,000, This figure he feels is about right 
City Cleaning & Dveing Company in Sheridan, Wyom- _ for the size of his business and the town 
For the vault he used a room adjoining his plant Markup on luggage runs around 100 percent: that 
ore, suitably decorated to sell storage. With an open- s. a bag that costs $20 retails for around $40. For sea- 
through from the dryvcleaning store, the two coun- sonal promotion and for reducing heavy stock, except 
tirls handle both departments with “fair trade” items, City is able to advertise a 15- 
\Ir. Lowe soon found, however, that he needed a fur — to-20-percent reduction sale and still come out with a 
repair department to go along with the storage business good profit 
rh s was low ited on Lt mez7anine floor ihove the vault Mr. Lowe has found three natural sale seasons for 
With the fur repair business the firm decided to include luggage: pre-Christmas, pregraduation and preschool. 
new furs, requiring for the needed selection an invest- Heavier sales at regular prices come in the summer 
ment of around SL0.000, This sideline expansion meant when there is more traveling 
mploving a combination repair and sales person with \ number of first-of-the-month luggage sales have 
fur experience been tried but with little success. It is hard, Mir. Lowe 
new-coat fur line has resulted in keeping one has found, to get people to buy luggage except when 
busy. It has been partly respons thev have an immediate need for it 
for filling the storage vault and keeping it full “The luggage department.” Mr. Lowe says. “does 
each season bring some cleaning to us. but not as much as we had 
Soon, however, Mr. Lowe was back where he had — expected. With better than three turnovers a vear (i.e. 
been with a greater sales force than his volume war- © sales three times inventory of luggage). we are mak- 


re 


ranted, and he decided to add a luggage line. Reducing ing a nice profit on luggage, which we would not re- 
his stock of fur coats to between $3.500 and $5,000 ceive if we did not have the three businesses under one 
furnished the capital for putting in a better-than-aver- roof and one management. That is, the profit from any 
age Inggage line. When the fur line had to be increased — one alone (vault, fur repair and merchandising, or lug- 


the toa part of the garments on consignment gage) would not be sufficient to support a separate bus- 


By working this back-and-forth balancing, Mr. Lowe — iness. But with the combination we do very well.” + 
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Tacrease your plant capacity so you can handle those “specials 
and the rush business at Christmas, Easter, and back-to-school seasons. 
At one-fifth the cost of a drycleaning machine you can get a Hoyt 
Solvo-Miser — the outstanding solvent reclaimer. It doubles the 
capacity of your present drycleaning machine . . . gives maximum 
solvent recovery ... assures perfect drying. See how the Solvo-Miser 
can increase your profits by reducing your over-time and overhead 


expenses. Send coupon today! 


yo-MIseR 


2 es HOYT MANUFACTURING CORPORATION 


FALL RIVER, MASSACHUSETTS 


Send complete information: 


| Model A. Cap. 20 Ibs. $1095.00 
|] Model B. Cap. 30 Ibs. 1195.00 


| Model C. Cap. 40 Ibs. 1295.00 


OF DRYERS EXCLUSIVELY ADDRESS 


CITY 
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by A. L. H. STREET 


Important Fire-Insurance Angles 


A cleaning shop and its contents were destroyed by fire. An 
urance policy covered fixtures, equipment, supplies, ete., as 
ne item and, as a separate item, “clothing cleaned, being 
ed and not delivered.” The insurer paid the first item but 
refused to pay the second on the ground that the cleaners had 
edt iply with policy provisions. Believing that they were 
re sing nly claims as to the first item of loss, the cleaners 
ed a release. and later sued to collect for the loss of customers 
1) Did a standard iron-safe clause, appli ible to insurance 
f goods held in storage or for sale, govern where a rider was 
ttached specially applicable to clothing belonging to customers? 
2) The rider required keeping in a fireproof safe records show- 
ng what articles were held as custodian for customers. Did this 
require keeping a record of the value of clothing on hand? (3 
Did the cleaners keep sufficient records? (4) Did the insurer's rep- 
resentative waive anv insufficiency of the records kept? 5) Did 
the cleaners’ acceptance of a check for the value of equipment, 
et revent a claim for the value of clothing lost? 


1) No, the special rider controlled. The policy was 
in a standard form adaptable to coverage of different 
lines of business. Riders spec ially adapted the in- 
surance to the cleaning business. The court decided that 
if there was any conflict between a clause in the 
standard. general form and a clause in a rider, the latter 
nust govern 

2) It was not necessary to keep a record of the value 
of clothing. The court noted that, as applied to a 
re reantile busine SS. a clause requiring records to be 
ke pt ina fireproot sate usually requires the records to 
furnish data showing the quantity of goods on hand 
ind their value. But the clause especially applicable 
to customers’ goods merely required keeping in the 
safe records that would make it possible to identify 
the articles lost in the fire and determine the quantity 
lost. That made it proper for the cleaners to offer the 
testimony of the owners of the garments to establish 
their value 

The court said: “As a practical matter, it would be 
most difficult for the books of a drycleaner to show the 
value of the goods which he is processing. It could 
be done only by an estimate of the owner or the cleaner 
when the clothes are brought in. The inaccuracy and 
inconvenience of such a method is apparent.” The court 
that the value of a merchant's stock can be 
determined from his invoices, but the value of a 
cleaner’s customers’ garments can be best determined 
by their testimony 

3) The jury could decide on the evidence presented 
that sufficient records were kept, showing quantity of 
clothing and its identification. Clothes received were 
listed on sales slips showing the type of each garment 
ind kind of service to be rendered. The original was 
pinned to the garment and the carbon was posted in 
a ledger. When delivery was made a line would be 
drawn through the ledger entry. The ledger and box 
ot slips were ke pt ma wooden box on a counter the 
ledger was saved from the fire. Although the clothing 
brought in the day betore the fire had not been posted 
in the ledger, the court said that the ledger was proper 
evidence to aid in determining what clothing was lost, 
especially since some of the unposted sales slips were 
ilso saved from the fire 

1) The jurv could decide that if the records were 
insufficient, the insurer's representatives waived that 


110 


INVITATION TO THE READER 

In this department of Tne Nationa Creaner & Dyer 
Mr. Street, an attorney and author of a book on law for 
drycleaners and laundryowners, reviews current court de- 
cisions affecting drycleaners and dyers. 

Readers are invited to submit for the author's discus- 
sion legal problems of general interest to the industry. You 
must rely on your own attorney for specific advice as 
to your rights and liabilities in a given case. But Mr. Street 
can help you and your attorney, by citing what the courts 
have generally decided in similar cases. 


point. Its general agent and the claims adjuster had 
assured the cleaners that if they could not produce 
complete records the company would pay claims of 
the owners of the lost clothing, and such claims were 
presented. 

(5) The jury could decide that acceptance of the 
check did not waive claim for loss of the clothing, be- 
cause the cleaners were misled by the insurer's repre- 
sentative into believing that the check covered only 
the loss of equipment. (Stewart v. American Home Fire 
Insurance Co., 52 So. 2d 30, decided by the Mississipyi 
Supreme Court April 21, 1951.) 

If the general agent assured the cleaners that the 
check accepted by them covered the loss of equipment, 
ete., and that claims for loss of the clothing could be 
adjusted later, the cashing of the check did not bar 
suit for the value of clothing lost. 


Disputed Identity of Garment 


When a customer sues for the value of a garment allegedly 
not returned, does he have the burden of proving that a garment 
offered him by the cleaner was not his, or is it up to the cleaner 
to prove that it was? 


This is an important legal question, particularly in 
cases where evens is so sharply conflicting as to 
leave a judge or jury in doubt as to the actual fact. 
If it is up to the customer to convince the judge or 
jurv that the garment redelivered is not his, then the 
cleaner should win the case unless the patron's proof 
is stronger than his. 

The point was involved in a case lately decided by 
the Louisiana Court of Appeal, Second Circuit. (Tabor 
v. Shreveport Laundries, Inc., 53 So. 2d, 461.) A cus- 
tomer sued for the value of a fur-trimmed coat, claim- 
ing that the coat returned—which she rejected—was not 
hers. She said that hers was longer, that the fur had 
more “richness of color.” and that the label of the coat 
was black, not gray. She did not claim that she had 
measured her coat, and was apparently misled by the 
fact that the same make of coat made in 1948 was 
longer than the 1947 model which she bought. 

The defendant company won the case largely be- 
cause its receipt book showed that it had received but 
one coat of the same type on the same date—the one 
received from the plaintiff and redelivered to her. 

The case suggests the wisdom of so tagging and 
recording all valuable garments as to enable the cleaner 
to convince a judge or jury that a redelivered garment 
is the same one received 
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OPEN-END 
TUMBLER 
BY 


HAMMOND 


This new 100-pound capacity Hammond 
“44° Open End Tumbler with the world 
famous Hammond mechanical reverse now 
gives you a large capacity tumbler with 
greater speed plus... exceptional driving 
performance .. . more than THO Pounds 
of Moisture per Minute. 


The reversing drive results in faster drving 
without knotting, and frequent reversals 
give much greater uniformity. Only one 
motor required . . . no reversing switches 
.. built-in lint trap is standard equip- 
ment... plus the same trouble-free con- 
struction and durability that have made 
Hammond Tumblers so outstanding. 


The construction of the Hammond "44" 
embodies the new type construction de- 
veloped for the world famous Hammond 
Open End Washers. Motor, drive and 
evlinder are all supported by heavy chan- 
nel members. Outer shell and base en- 
closure are built as an integral part. A new 
standard for ruggedness and accessibility. 


e've always given you the SPECIFICATIONS 


best equipment at the lowest 
price. This new 100-pound Hammond Mechanical Re- © Front to back—62 inches 
tumbler is one of our proud- verse with 17 U. S. pat- 

est achievements in our 41 — * Shipping Wt.—1800 Ibs. 
years of experience.” Cylinder shaft carried on 


© Moto e—o d 
Timken Tapered Bearings. 


half horsepower. 
Height—-96 inches 

Electrical characteristics — 
Width—46 inches 1110 1/220 3/220 


SINCE 1911 


LAUNDRY~CLEANING MACHINERY CO. WACO, TEXAS 


See this tumbler Oct. 2-5 at the AIL convention booths 517-519-521 in Atlantic City. 
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that’s what your 
customer wants 


that’s what your 
customer gets 


DEODORIZES LAUNDRY ORY CLEANING 
MUG WORK BY NEUTRALIZING ACTIVITT 


WATER PETROLEUM SYNTHETIC SOLVENT 


LTTTTTT 


when you eliminate 
stains and odors with this 
penetrating wetting agent 


BUCKEYE 


THE DAVIES-YOUNG SOAP CO. 
Box 995, Dayton I, Ohio NCD-952 


Please forward a FREE SAMPLE of NEUTRA- 
LENE and further information on the product. 


@ Use in final rinse in laundry work and dry cleaning! 
@ Use on spotting board to remove perspiration! 


© Use effectively on rugs and upholstery with 
spray method! 


® Use safely and economically on all fabrics! 
ADDRESS 


SYMBOL OF GUALITY 


Predacers of Quality Products fer the Cleaning and Laundry Industry Since 1811 


city 


! 
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AN EVENING A WEEK is devoted to customer control by Mr. and Mrs. 
W. A. Vaughan, owners of Courtesy Cleaners of Beaumont, Texas 


32 Nights a Year 


Owners’ once-a-week stint is keystone of 


successful three-point promotion program 
by LON FANALD 


WHAT HE HAS LEARNED about his own customers 
at his own plant is the basis of the three-point promotion 
program worked out ten years ago by W. A. Vaughan, 
owner of Courtesy Cleaners of Beaumont, Texas. And 
for the first time in his 38 years in drycleaning, he feels 
he is getting value received for the time and money 
spent on promotion and advertising. 

Time is the main ingredient in the basic point of the 
Courtesy promotion program. Mr. and Mrs, Vaughan 
devote one evening of every week to going through 
their customer-control card-index file. The cards carry 
symbols for new account, for first order in several 
months, for first order in over a year. 

The Vaughans use 2-cent postcards illustrating the 
service being currently promoted on display windows 
and trucks. New customers get a handwritten, sincere 
“thank you”; the customer's name is mentioned at least 
once in the body of the message. “Glad to see you back” 
messages go to customers who have sent in their first 
orders in several months or in over a year. 

Next the Vaughans study the week’s drivers’ cards 
showing prospects on whom they have made calls with- 
out getting orders. The cards give such information as 
approximately how long the prospect has been in the 
neighborhood, number in family, husband’s business. 
To these names they send whatever type of card they 
decide will open the door for a second routeman call. 
Sometimes these cards get results and sometimes they 
don't. 

Of course, a great many chance customers are moved 
over to the permanent file. But the important thing, 
according to Mr. Vaughan, is that by making this 
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SAME PICTURE is featured on display windows and trucks. Different 
services ore pictured in frequent changes 


weekly job a “must” they learn a great deal about their 
customers which they would otherwise never know. 

One of the things the Vaughans have learned about 
customers is that everyone likes to called by name. 
When a counter girl greets a customer who has come 
in for the second time by name, says Mr. Vaughan, you 
are pretty sure to have added a permanent customer 
to your list. 

When he wanted a receptionist for his plant store, 
Mr. Vaughan went to the local high school and asked 
for a girl who had the ability to remember names, By 
the end of a year he had a girl who had developed the 
knack. Another girl came to the store from the plant. 
The girls work together in a smooth team. If one forgets 
a name, which rarely happens, the other girl helps out 
by prompting. 

“Until you've actually tried it,” says Mr. Vaughan, 
“you wouldn't believe the difference in response when 
you call a new customer by his name. Not once but 
two or three times while he is in the store.” 

The third point in the Courtesy promotion program 
is the use of frequently changed pictures on display 
windows and trucks. The pictures stress one service 
at a time, such as shirt laundering, household cleaning, 
expert alterations. A small display ad in the local news- 
paper uses a cut of the picture currently being shown 
on the windows and trucks. ’ 

Low cost is a major advantage of this three-point 
program, which the Vaughans contend is based on 
sound psychology. The chief disadvantage is having 
to spend 52 evenings a year at the plant—but they have 
found that the only way to get the job done. # # 
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Wyoming and 
Championship Rodeo 


By sticking with hard-to-handle 
problems sent to the Sted-Sol “Test 
Bundle” laboratories, Anderson- 
Prichard makes drycleaning more 
efficient and profitable everywhere. 


During a recent 3-day check, test 
bundles were handled for Stod-Sol 
customers of 89 cities and towns 
penser PRICY in 28 states and Canada. It’s a serv- 
% ice you could use. Ask your nearest 
iN DUSTRIAL 0140-F Stod-Sol distributor for complete 
NAPHTHAS details. 


REFINERS 


Underson'Prichard 02 


OKLAHOMA CITY, OKLA. 


PRODUCERS 
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NEWS NOTES in the TRADE 


Hoffman Announces H-Jet 


The new “H-Jet IV” unit 
just introduced by U. S. Hoff- 
man Machinery Corporation is 
described as the end to a 20- 
year search for a commercially 
practi al 
open - pocket, 
washing and 700 r.p.m. extrac- 
tion without proportioning loads 
by partitioning the cylinder 

The H-Jet IV is a_ fully 
automatic, enclosed-cabinet dry- 
for with 
perchlorethvlene. As described 
in the Hoffman announcement, 


way to accomplish 


synthetic - solvent 


cleaning system use 


it incorporates four fundamen- 
tal improvements 

1. The H-Jet cylinder bal- 
itself, thus eliminating 
the necessity for proportioning 
loads. The full capacity of 30 
pounds can be placed directly 
into the This self- 
balancing feature is a patented 


ances 


cy linde r 


mechanical operation, which it 
is claimed is performed smooth- 
ly and 
the highest extraction speeds. 


imperceptibly even at 


2. Because there is no need 
for “balancing up” garments 
when loading, the H-Jet offers 
i full 36-inch open-pocket cyl- 
inder. Consequently, 
action 
plete, 


washing 
is “full-drop” and com- 
permitting greater 
removal in shorter washing pe- 
riods the 
pany’s engineering studies and 
field tests 


> 


3. Because of 


soil 


according to com- 


the self- 
balancing iple, extraction 
speeds up to 700 rp.m. are 
possible without need for re- 
inforcing on spec ial foundations. 
Hoffman out that high 
extraction reduces sol- 
vent 
evele 
more 
deodorizing 


points 
spe ed 
shortens the drying 
leaves garments in 
dry condition for 


loss 
and 
nearly 


4. The open-end construc- 
tion facilitates loading and un- 
loading 

Other improvements pointed 
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the company include 
top-flow filtration rates, accomp- 
lished in part by using larger 
dimensions of standard piping; 
a larger lint 
reach, greater tumbler heating 
capacity, and “Jet-cycle” con- 
trols for fully automatic or 
manual operation of each cycle. 

Production of Hoffman H- 
Jet IV models is already under 
way at the company’s plant at 
Syracuse, N 

For further information write 
U. Hoffman Machinery 
Corp., 105 Fourth Ave.. New 
York 3, N. Y., or Canadian 
Hoffman Machinery Co. Ltd., 
126 Dundas St. West., Toronto 
1, Ontario, Canada 


out by 


drawer in easy 


Large-Capacity Tumbler 


The Hammond 
Cleaning Machinery 
duced 100-pound-capacity 
open-end tumbler, the Ham- 
mond 44. Equipped with the 
Hammond mechanical reverse, 
this tumbler, the company 
claims, gives exceptional drying 
performance at a speed of more 
than two pounds of moisture 
per minute 


Laundry- 
Co. intro- 


According to Hammond, the 
reversing drive results in faster 
drving without knotting, and 
frequent reversals give greater 
uniformity. Only one motor is 
required for this tumbler and it 
has no reversing switches. A 
built-in lint trap is standard 
equipment, 

Motor, drive and cylinder of 
the new machine are supported 
by heavy channel 
The outer shell and base en- 
closure are built as an integral 
part. All principal parts of the 
Hammond mechanical 
drive are totally 


members. 


reverse 
enclosed and 


operate in oil baths. The evlin- 
der drive carried 
Timken tape red bearings 

The cylinder of the Ham- 
mond 44 is 44 inches in di 
ameter and 46 inches deep, and 
rating of 100 
pounds dry weight. Four 4!s- 
lifting with internal 
tie rods bind the cylinder to the 
heavy 


shaft is on 


has a normal 


inch ribs 

steel trunnion 
Drycleaning tumblers 

equipped with steam coils only 


are 


These have a control damper, 
a steam spray and an automatic 
fire extinguisher. Laundry tum- 
blers are offered either with 
steam coils or indirect gas-fired 

For further information on 
the new Hammond 44 open-end 
tumblers, write to the Ham- 
mond Laundry-Cleaning Ma- 
Company, Hammond 
W aco Texas. 


chinery 


Building, 


New Riverside Detergent 

A new drycleaning detergent 
for the strong soap system or 
charged system of cleaning has 
Rive rside 
Company, St. 


announced by 
Manufacturing 
Louis, Mo. 

Known as Ree-Tex, the new 
described by the 
manufacturer as a_ perfected 
product for the strong 
system which works with Mag- 
nesol, D-C Filtrol Hyflo, 
Speedplus and other filter pow- 
ders without pressure or other 
filtration difficulties. 

Riverside announces 
that it has a test kit for deter- 
mining strength of the deter- 
gent solution. Ree-Tex is usable, 
the company states, with either 
petroleum or chlorinated sol- 
vents 


been 


detergent is 


soap 


also 


Paper-Printing Device 


The Connolly Pul-Ad, a de- 
that prints promotional 
on wrapping paper as it 
is used, has been introduced by 
J. J. Connolly, Inc., 457 W. 40th 
St., New York, N. Y. The de- 


vice 
opy 


vice is mounted on top of any 
roll-paper dispenser and prints 
any desired message with dve 
that is said to dry immediately, 
to he 
smudging. It 


type ot 


waterproof and non- 


can be used 
wrapping 
plain or patterned 
printing plate 


filed 


placed with 


on 
any paper, 
The rubber 
quickly 
and re- 
promotional 
whenever desired 


can be 
changed away 
new 


copy 


Self-Renewing Carbon 
The 


Company 


Autographic Register 
Hoboken, N. J., has 
announced that it is now provid- 
ing a self-renewing carbon for 
its autographic One 
sheet of this “Durographi« Car 
bon will outlast 


registers 


a full loading 
of register forms, according to 
the manufacturer. When the 
carbon has been inserted, it is 
not necessary to touch it again 
until all the 


are used 


forms in register 
booklet 
Carbon Is 
to the 
or local offices of 


A new 
Durographic 
able on 
facturer 
company 


describing 

avail- 
manu- 
the 


request 


New Pantex Press Available 


Pantex hydro-air 
which 


The 
drvcleaning 
been under 


years is 


new 
has 
tor 
available 
according to 


press 
development 
seve ral 
to the industry, 
Robert S. Swain, executive vice 
president of Pantex Manufac- 
turing Corporation, Pawtucket 
R. I. The hydro-air press, which 
employs a new principle of op- 
eration by combining hydraulic 
and air pressure, was developed 
by Pantex as the result of its 
experience in both air 
drycleaning equipment 
production and in manufacture 
of precision hydraulic products 
for industrial and military 

The hydro-air elimi- 
nates leverage by replacing the 
leverage principle with a com- 


now 


k mg 
press 


use. 


press 
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EASILY 
INSTALLED 


assembly for every 
modern laundry at 
pressing mac hine 

can be installed in 
matter of minutes 


There's a Presstite* 


... original equipment on 
9 out of every 10 new 


id laundry and 


work loose—less 
maintenance and 


repal safer 


bined hydraulic and 
sure unit, As a result, 


states, the new press is excep- 


maximum ease, and at t 
time permits faster o 
with better pressing ot 
of garments and fabric 


Among features pointed out 
by the manufacturer are 
contact pressure simplic ity of 


operation, trim appeara 
compact design. The ne 


also features instant he: 
ing with a working pressure 


booster, an optional heac 
variable pressure valve 
working pressure at any 


for classified garment runs 


and a variable pressure 
tor. The equipment 


release ind variable bux 
control 


New Flooring Material 


A new type of flooring mate- 
rial has been announced by 


also in- 
cludes toe-tip vacuum and lock 


FEWER MAN- STOPS 

HOURS LOST STEAM LOSS 
Presstite is all metal Presstite is made from 
has no joints, or 100% tight flexible 
packing to break or seamless bronze 


tubing, protected 
with a braided wire 


ket 


wherever connectors must move... (Cat Flexible Metal Hose and d Tubing 


air-pres- an average depth of only one- 

Pantex quarter inch, the company 
states, with no special prepara- 
tionally quiet, operates with tion necessary except thorough 


he cleaning 
peration 


all types 


correct 
nce and 
press 
ad clos- 
1 lock, a 
to set 


ck 


indica- 


k-steam 


United Laboratories, Inc. 


Known as Latex-O-cre 


sist the destructive ac 
chemi als, many ac ids 
vents and other items 
cause deterioration of 


The product may be applied di- chinery Corp., New York, N. Y. 
rectly over the old surface at The units are mounted in groups 
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‘te, the An improved method of fac- 
new product is designed to re- tory piping which is said to re- 
tion of duce installation costs has been 
yils, sol- utilized on the Hoffman Mono- 

which Wash Laundry Unit, manufac- 


floors. tured by U. S. Hoffman 


When writing 


pressing machines 


ON OLDER STYLE MACHINES— 
when swing joints or piping give you 
modernize with American 
Flexible Steamtite* Assemblies. 

Ask your laundry supply house for 
Presstite and Steamtite 


American Metal Hose Branch, Water- 
bury 20, Connecticut. In Canada: The 
Canadian Fairbanks-Morse Co., Ltd. 


Latex-O-crete is shipped in 


tails, write United Laboratories, 
Inc., Cleveland 12, 


Triple Laundry Unit Factory-Piped 


of three on a common steel base 
which distributes the weight of 


said to be greatly simplified by 
the use of Dresser Compression 
Fittings, as shown in the photo- 


utilize a specially compounded 
resilient gasket designed to pro- 
vide permanent flexibility. 
Threading and cutting of pipe 
to exact lengths is eliminated, 
and misalignment is accommo- 
dated. The fittings are a prod- 
uct of the Dresser Manufactur- 
ing Division, Dresser Industries, 
Inc., Bradford, Pa. 


Troy Automatic Washer 


The new Troy Fullmatic is 
the most truly automatic washer, 
according to Clifton W. John- 
son, sales manager, Troy Laun- 
dry Machinery Division, Ameri- 
can Machine and Metals, Inc., 
East Moline, Ill, The Full- 
matic Washer, Mr. Johnson 
states, permits greater control 
over washing quality and un- 
limited formula flexibility, All 
settings are simply made on 
the Fullmatic Control panel. 
After the operator has selected 
the desired formula, he merely 
pushes the “run” button on the 
control panel. 

Another Fullmatic feature 
pointed out by Mr. Johnson is 
the fact that an entire day's 
work can be completed without 
refilling supply tanks. These 
tanks, which come with the 
machine, can be installed ad- 
jacent to the washer or removed. 
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The American Brass Company, 
= complete “unit” form ready for 
application. For complete de 
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3 the equipment 
Integral factory piping is 


Sec Announces New Cleaning Unit 


The Sec-O-Matic Corpora- 
tion has announced the Model 
AHR-X, a new addition 
line of synthetic drycleaning 
units. The new unit 
washer, extractor, deodorizer, 
recovery, filter, still, condenser, 
etc., in one complete unit. 

Model AHR-X_ also has 
Sec’s exclusive turbulent wash- 
ing action in which, it is 
claimed, garments are 100 per- 
cent immersed at all times and 
thus clean in one-half the 
ordinarily required. Among 
other features of this new 
model is its purification system 
which minimizes redeposition. 
The manufacturer that 
because of its greater filtering 
area and packless filter pump it 
is possible to run from two to 
three times as many loads be- 
fore the filter change is neces- 
sary. 

Complete details may be 
had by writing to Sec-O-Matic 
Corporation, 56 La France Ave., 


Bloomfield, N. J. 


to its 


includes 


time 


States 


New Amber Sleeve Board 


The Amber Manufacturing 
Co., Los Angeles, Cal., has 
just put on the market an im- 
proved new sleeve board. The 
body is lightweight 
cast aluminum, with half-inch- 
thick wooden arms riveted on 
to the casting. The designer, Y. 
Amber, points out that the solid 
wooden arms are suffic iently aib- 
sorbent to eliminate sweating. 
They come in two different 
widths to accommodate all sizes 
of sleeves. 

The new sleeve board is 23 
inches long, with an 18-inch 
neck clearance. It is available 
in a fluffy padded and covered 
model, weighing less than 2's 


made _ of 


For September, 1952 


pounds, and also undressed. Re- 
place ment pads and covers will 


be available. 


Industrial Spray Gun 
An improved model of the 

Champion All Metal Electric 
Spray Gun for various industrial 
applications has been an- 
nounced, It needs no compres- 
sor, and delivers over 90 pounds 
of pressure, the company states. 
It is designed for such applica- 
tions as painting, refinishing, 
rustproofing, stenciling and wa- 
terproofing 

Complete details may be ob- 
tained from the Champion Im- 
plement Corporation, 45 W. 
45th St.. New York, N. Y, 


Plastic Floor Resurfacer 

A new grease- 
plastic floor 
which can be laid over an old 


and oil-re- 


sistant resurfacer 


existing floor, whether wood, 
concrete or metal, has been an- 
nounced by the Dasco Chemical 
Company, Baltimore, Md, 
Dastex X is furnished in 50 
lb. bags, together with the prop- 
er liquifier, and requires no 
water or other ingredients, no 
bonding agent or primer, the 
manufacturer states. 


New Marking Pen 


A newly designed marking 
pen for the drycleaning and 
laundry industries, manufac- 
tured by No Snag Pen Co., 
2949 W. Belmont Ave., Chica- 
go 18, Ill, has a ball point 
which is rounded to prevent 
snagging, and gold to prevent 
acid corrosion. According to the 


e TRY THIS 


Send now for generous working 
sample of first and only non-sour- 
ing, protein-spot remover. It's safe, 
works faster—saves you money, too! 


Find out now why dry-cleaners and laun- 


derers everywhere are hailing EXZYME as 


the greatest advance ever made in the 


protein-spot removing field. Discover— 


at our expense—how easily, quickly, 


safely EXzYmMe removes the stubbornest 
protein spots, stains, soils, from any kind 
of fabric. See blood, coffee, egg, choc- 


olate, milk, discharge, etc., disappear 


like magic. 


yourself — win, 


ing 


won?t 9° sour 


water — 
5 sof 
os to 
Plain war 


SMELLS SWeey_ 
STAYS FRESH: 
xzy 
Grand Protein Dj 


Pure cyl 

= cult 
tyme SPecifically 
for th 


EXZYME 
or 


SAVE MONEY Too, 


ne 
maker of 


ExZym 
10 gallons 


e our 


below 


Pabst Sales Compony 


Dept. A, 221 North Lo Salle Street 


Chicage 1, 


wail 


(Zone if any) 
“EXZYME” is the registered trade mark of the Pabst Brewing Company —Copy- 
right 1952, Pobst Brewing Co. Milwaukee, Wis. Trade Marks Reg. U. S. Pot. Off. 
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Brighter 
whites— 
clearer 
colors 


Rinses fast, 
thoroughly 


Have you tried Orvus 
the 


complete multi-purpose 


Extra Granules, 


synthetic detergent ? 


Effective 
in salt 
solutions 


manufacturer, the No Snag pen 
fill 


used with it 


ck an and 
will hold 

ill solvents or through 

launderings 


to ind 
the ink 
through 


20 or more 


New Assembly Table 


A new assembly table 
the market by Fawr, Inc., 1185 
leflerson Ave Buffalo, N. Y 
is claimed to speed up handling 
of garments. The table has pin- 
thread racks, button 
supply, garment control tags and 
bags within reach of the 
tor 


put on 


cushions 


opetTa- 
This provision for supplies 


Dissolves 


Extra 
cleaning 


rapidly 


enables the operator to assemble 
ticket, make 
repairs and bag at one 


garments minor 
station 


with of handling 


More Twin-Rapid Bucks 


The addition of nine new 
buck sizes, making a total of 42 
different buck sizes and styles 
for use the Auto Twin- 
Rapid has been 
nounced Reliable 
Machinery, 


on 
Press, an- 

Steam 
Inc. As 


as four bucks, chosen to 


by 
Pressing 
many 
fit the plant’s individual needs, 
can be put on one head, mak- 
ing the press capable of finish- 
variety of work 

In operating the press (pic- 
tured while one or 
more garments are being 
operator lays out 


ing a wide 
above 


presse d, the 


others. The table is automati- 
cally rotated by a light touch 
on the foot bar, leaving the op- 
lay out 
garments and unload the bucks 
The company out that 
basically the Auto Twin-Rapid 
is a one-operator press, taking 


erator's hands free to 


points 


the place of units comprising 
three or four individual 
chines and requiring two or 
three operators 

Detailed information and 
literature may be obtained by 
writing to Reliable Steam Press- 
ing Machinery, Inc., 175-179 
Bergen St., Newark 3, N. J. 


International Survey 


The electric two-speed axle 
shift mechanism introduced as 
standard with the medium and 
heavy-duty L line of Interna- 
tional trucks proved 
perior in operation under all 
conditions to the old vacuum- 
powered shift. This conclusion 
is based on a survey of two and 
a half years’ reports from the 
field, the motor truck division 
of International Harvester Com- 
pany has announced 

Employment of the electric 
shift eliminated — trouble 
with vacuum leaks and reduced 
maintenance costs, according to 


has 


has 


Safe and 
economical 


Cincinnati, Ohio 


the survey. It operates as swift- 
ly at high altitudes and on hills 
at full throttle as on the level. 


Ayr-Mor Models Improved 


Improved models of the 
“Ayr-Mor Compact” Synthetic 
Unit have been announced by 
John P. Jorgenson, president of 
Ayr-Mor Machinery Co 

According to the manufac- 
turer, the improved unit has 
increased capacity, handling up 
to 45 pounds of clothes in 25 
minutes; is more 
only 5 

hour; 


automatic, re- 
atten- 
more 
lower 

the 
air-cleanout; gives 
greater recirculation of air and 


quiring 

tion per 
solvent: in 
temperatures 
exclusive 


minutes 
recovers 
time at 
because — of 


less 
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ORVUS EXTRA GRANULES KEEPS WINNING ‘ 
Efficient 
| 
| EXTRA GRANULES AAs 
| = i. baths 
| 
4 
EA 
Fa 


offers in- 
reduces 


faster deodorization; 
creased safety and 
hazards of toxic fumes; has an 
improved electrical assembly. 
A descriptive folder on the 
improved Ayr-Mor may be ob- 
tained by writing direct to Ayr- 
Mor Machinery Co., 6546 N 
Sheridan Road, Chicago 26, Il 


New Weighing Basket 


Newhouse Company, 
Colorado Blvd., Glen- 
Cal., has introduced a 
portable basket, trade- 
the All-in-One Nu- 
Weigh Basket, for weighing and 
transporting drycleaning loads 
The heavy-gauge, all-steel- 
basket is attached to the 


The 
1247 E 
dale, 
new 
named 


wire 


scale which, in turn, is mounted 
on the all-steel base or carriage 
The entire assembly rolls on 3- 
inch ball-bearing swivel casters 
The basket lining, 
made of heavy-duty plastic, pre- 
vents buttons and snaps from 
catching or snagging on the 


removable 


wire. 

A special feature of the bas- 
ket is magnified weight fig- 
which are reflected in a 
set of mirrors so placed that the 
figures may be plainly seen from 
a standing position. 

The standard basket is de- 
signed to hold 60 Ibs. dry 
weight. It may be replaced with 
a larger basket of 150 Ib. ca- 
pacity, if desired, 


ures 


Behrstock Jobber Bulletin 


rhe publication of a month- 
ly bulletin for jobbers has been 
announced by L. Behrstock Co., 
manufacturer — of Star 
Grid Plates and distributor to 
the drycleaning 
Westinghouse 


Gross 


industry of 
air compressors 
The informal bulletin, edited by 
Al Behrstock, selling 
hints, price informa- 
tion, announcements of new 
products, and general data of 
value to the industry 


contains 


and use 


Jobbers who wish to be put 


on the mailing list for the bulle- 
tin may write to the company at 
1708 S. State St., Chicago 16, 
Ill 


Plastic Store-Hours Sign 


A new changeable - copy 
display sign has 
Shaw & 


Designed for use 


store-hours 
been announced by 
Slavsky, Inc 
in any retail outlet, the all-plas- 
tic unit 
wide by 


Ine hes 
14 inches high, and is 
supplied with a chrome frame- 
and-stand of either the pedestal 


measures 12 


10-DAY FREE TRIAL OFFER! 


f PLANT OWNERS 


METAL SPRING CLIP 
HOLDS TICKETS STRAIGHT 
IM STRONGEST BREEZE 


Hooks 


HOOK HANGS 
LESS THAR 51,” 
BELOW RAIL 


ments are 


CORRUGATED BAR 


BAR FOR S GARMENTS 
BAR FOR 3 GARMENTS 


Atlante, Go 
YES! Send me 


Rush your order today 


Firm Name 
Address 
City 

By 

Ship C.0.0. 
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No 
No. 450 (large) CRUSH.-PROOF HOOKS 
F.O.B., Atiante, Go. Pocked 100 to a carton 


or clamp 

heights. 
According to the 

changes in store 


type, various 
company, 
hours are eas- 
ily posted, simply by inter- 
the stock numerals 
Additional informa- 
tion may be had by writing to 
Shaw & Slavsky, Inc 13821 
Elmira Ave., Detroit 27, Mich. 


changing 
and slides 


Orr & Sembower Bulletin 


A bulletin describing Pow- 
ermaster pac kaged boilers has 
been announced by Orr & Sem- 
Ihe booklet 


tains general descriptions of the 


bower, Inc con- 


equipment, also photographs, 
sectional 


and data tables 


views, specifications 

horizontal fire-tube 
boiler is the basic component 
of the Orr & Sembower Power- 
master automatic packaged 
steam generator described in 
the bulletin. It features three- 
pass internal furnace 
tion, and Voriflow burners for 
light oil, heavy oil, and 
mercial gas fuels, also combin- 


construc- 
col 


said to 
modulate with uniformly high 
30 and 100 
percent of full load rating. 


ation burners which are 


efficiency between 


Powermaster boilers are 


built in 16 sizes from 15 hp. to 


ASSEMBLY HEADACHES 
GONE FOREVER! 


Over 5,000 cleaners are using Crush-Proof Assorting 
No more 
customers and employees both happy. Absolutely fool- 
proof because ticket stays clipped co hook until gar- 
checked and bagged. 


NEW LOW PRICE! 


A special purchase of steel makes us able to offer Hooks 
at a discount. You save $¢ on each Hook as long as 
the supply lasts. Rush your order today! 
100 HOOKS OR MORE 
(less than 100 hooks) 


Vv & W Equipment Co. 
664 W. Peochtree St 


lost or misplaced garments. Make 


30¢ each 
each 


5% cosh discount | 


218 (small) and 


State 


Check Enclosed Open Account [) ! 
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(tore Hours 

Mondey 

Friday | 

im 

OFS 

“You get results (Oc 

when you use J 

1% 

\ 

aL 

VOLE. 

| 
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EXTRACTORS 


The most efficient time 


and money saving Ex- 
tractor on the market. 


Made in 15”, 17” and 20” sizes. 


Send Us Your Inquiry. 


BOCK 


LAUNDRY MACHINE CO. 


TOLEDO, OHIO 


CX 
Sl = Be 500 hp for pressures up to 250 According to Paul V. War 


id psi. The boiler-feed and con- ren president of Street's, Mrs 
Look at it this way: The compressors you lensate-handling system is op- Ballinger “is still the voungest 
install now will have to give long, trouble- pacne, while , co ES inte- member of the organization 

rate ontrol svstem and unter 


free performance in the days ahead when 


production is at its peak. That's why the integral part of each unit National Gets Lang 
‘ ulle > 
compressor you install should give you two he Machine 
mv be obtamec writing to 
operating advantages Orr & Sembower. Inc.. Morean The National Marking Ma- 
town. Road. Readias. Pa chine Co., Cincinnati, Ohio, has 
1. Maximum air power at lowest cost. mnounced the purchase of th 
2 L lif h Lang Listing Machine from the 
i . Long service lite, with minimum 35 Years With Street's J. A. Lang & Sons ¢ B 


maintenance. ton, Mass. The manufacture of 


new Lang Listing Machines has 
been transferred to the National 
factory at Cincinnati, Also, re- 


No other compressors are better equipped 
to do just that than Ingersoll-Rand Type 30 


" pair-part service and repairs to 
that I-R Compressors actually deliver a on, be handled at Cincinnati 
greater volume of compressed air per 
np > 
; hp input. Further, the same design features Batem Promotes Rowe 
responsible for this efficiency give you a 
in compressor that is always ready to go to 
work and stay on the job with minimum 
maintenance. 
To prove this to yourself, contact your near- 
est I-R distributor or write direct to Ingersoll- 
Rand Company, 11 Broadway, New York 
ISABELLE R. BALLINGER 
4, New York. 
K. R. Street & Co., Inc., 
6S/ -3 Chi imo I] has announced 
k that Mrs. Isabelle Ronan Bal- 
linger will celebrate her thirtv- 
In ll-Rand fifth anniversary with the com- 
4 erso pany on September 17, Starting 
@ with the company in 1917, Mrs 
: Ballinger has served as switch 
TYPE COMPRESSORS bo urd oper itor orde lerk dic - FREDERICK J. ROWE 
SIZES \ TO 15 hp taphone operator, financial sec- 
¥ retary, office manager, and in Berrien Eaton, president of 
Designed to meet ther capacities. In 1933 she Eaton Chemical and Dvyestuff 
today’s demands for was appointed to the board of Company, Detroit, Mich., has 
taster teadier output lirectors. In addition to super mnounced the appointment of 
: vising Street’s office force. she Frederick J. Rowe as assistant 
is also secretary and assistant sales manager of its Laundry 
if treasurer of the corporation ind Dry Cleaning Division. Mr 
For many vears Mrs. Bal- Rowe, Eastern representative of 
3 linger also took an active part Eaton for 13 vears, will make 
- in Street's annual convention ex- his headquarters at Detroit 
va e for industrial su of 100 or 200 p r 
Available { Mee austrial pressures Of 1 OF )0 pounds with hibits, and she is well known to William ]. Hartsen will take 
pressures of 250 pounds on intermittent service nany members of the industry. over the Eastern territory 
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Brothers Three—Plus Three 


ED GRAY 


By an 
dence, three 
total of over 68 . 
perience in the drycleaning field 
hold important posts in Adco 
Inc., Sedalia, a company 
headed by the three 
Charles, John and 
Dye 

One 
ures the 


interesting 
brothers 


comectl- 
with a 
vears of ex 


brothers 
Dick Van 


of the best-known fig- 
drycleaning indus- 
try, John Grav was formerly ix 
charge of all courses at the 
NICD, and is now Adco’s pub- 
lic relations specialist and dis- 
trict Kansas 
City area. During the past vear 


manager in the 


is your Best Buy 


WILLIAM GRAY 


talks 


tramimg at state conven 


onducted a course on 
nnel 


City Mo 


lowa 


Amarill 
William Grav, Ack 
North 


graduate and has 


o district 
manager in Carolina, is 
in NICD 
been emploved in leading East 
em plants 


in every. capacity 
i 


from cleaner and spotter up to 
plant manager. After serving for 
4 time as an instructor in petro 
leum drycleaning at the NICD 
school, he joined Adco in 1949 

Also an NICD graduate, Ed 
Grav has 


had 32 vears of ex 


perience in the drycleaning 


fie ld He worked 


perintendent in a 


as plant su- 

number of 
plants throughout the country 
spent two years as spotting and 
finishing instructor at the NICD, 
and four vears with the Insti 
tute’s field service. In 1949 he 
district 
Louisiana 


joined Adco as sales 


manager in and 


southern Mississippi 


Majestic Packing Division 


Majestic Paper & Twine 
Co., New York Brooklyn 


N. Y., has announced the open- 


and 


ing of a new drvcleaning and 
packaging incl supply 
division headed by Arnold 
Stang and Irving Glassman 

A complete line 


laundrs 


packag- 
materials, including all 
boxes and kraft paper 
stock-printed or 
will be 


full 


manufactured 


types 


with 
personalized messages 
wailable. In 


lime supplies 


iddition, a 


w leading firms in the indus 


rv, is now being distributed by 
sti 

Further information may he 
obtained by writing Laundry 
& Dry Cleaning Division, Ma 
jestic Paper & Twine Co., 155 


Imlay St., Brooklyn 31, N. Y. 


Fabric Names Benz 

and Dry 
Corpora- 
manutac- 


Fabric Laundry 
Cleaning Machinery 
tion, Brooklwn, N. Y 
turer of the 
thon 


Washex combina- 
washer-extractor, has an- 
nounced — the 
John Benz as factory 
tative in Massachusetts 
Rhode Island. His headquar- 
ters will be at 92 Maryland St., 
Springheld, Mass 

Mr. Benz has a background 
of 28 vears of practical experi- 
ence in all phases of dryclean- 


appointment of 
represen- 
and 


ing, including the management 
of several New England plants 


It's extra-strong wet or dry — ideal for tags that stay firm despite your strongest 


solutions. 


It easily takes the markings of pen or machine—holds them sharp and clean all through 


processing. 


It always stays flat—there’s no curl, no twist to slow garment identification. 


It's less expensive than cloth—and better. 


Prominent Sales Book and Tag Manufac- 
use CLEANSERTAG. 
Insist on it. Do not accept substitutes—there’s 


turers, 


coast-to-coast, 


only one CLEANSERTAG. 


Write for FREE SAMPLES today! 
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1 


Name 


Company 
Street 


City 


HOLLINGSWORTH & VOSE COMPANY 


East Walpole, Massachusetts 


Please send me CLEANSERTAG samples today! 


When writing to advertisers please mention The NATIONAL CLEANER & DYER 
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mark with 


indelible Ink 


Arma Black 


Marking 


wi uit a 


Ink pene- 


I'll leave a lasting 


Marking Machine 


the New England area 


Carman Appoints Two 


S. Moore, president of 
Carman & Co., Inc., Brooklyn 
N. Y., has announced the ap 
pointment of George L. Russell 
ind Joseph P. Stanton as suc 
cessors to Harvie B. Twamles 
manager of Carman’s Rock Is 
land division until his recent 
untimely death 
Mr. Russell joined Carman 
ta in 1946 upon his release from 
the armed torces, and tor the 
past six vears has been office 
| ind credit manager in the Rock 
Island office Ihe has been 
named manager of operations 
in Rock Island, and will also 
represent Carman to certain ac 
counts in the Tri-Cities area 


Mr. Stanton has represented 


Arma 


Marking Machine em- 


strong, durable structior 
‘ lirecti\ garments. Shipp. 
of ink, F.O.B., Pittsburg 

haracter marking machine 


1112 Galveston Avenue 


Pittsburgh 12, Pa. 


Ask your jobber for ARMA products 


nil 
ind 
AG reset i 
practice 


comMP 


10-character 


ill the dura- 


Sper 


large, 
nhing 


te nv «dee 


tive 
with ht: Presid w K 
left to right resident arren 
$49.50 
Miss Buckland, a Caled secretary 
$47.50 


climay t | 
trip to Washington 
Harry Tovne, I Ar 
sentative of Caled 1 
Brentwood, Mad... 
old 


the 


As 


servi 


$2,500 bonus tr 


The presentation of bonuses 
other awards to sales re} 
tatives has long been a 


Bonuses have 
Charles Black 
Southern 


given to 


nall ot 


representatives 


tled’s 


ind te 


Orie 


Ceorge 


Wher 


wr 


iting t 


Nat 
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tor the past 10 years. His work in most of Illinois and in the 
has been primarily as a layout Tri-Cities area 

ind installation engineer, He is 

well known to the industry in 


Higgins Joins Time Savers 


Carman in central Ulinois for J. Higgins as advertising man 
the past three vears. He at- ager of Time Savers, In 
tended Lovola University and Montclair, \. J. has been an 
served in the Army trom 1940) nounced by C, A. Calder, presi 
to 1945. For three vears he dent of the company. Mr. Hig 
served as field) representative gins, a graduate of Seton Hall 
tor leading allied trades firm University was formerly as 
tor joming Carman, In his sociated with a large national 
‘ itv as sales manager, advertising agency 
he will assume full responsil Other personnel added to 
tor sale volume ind sales the advertising department in 
policies of the branch nd will clude John Wilev, Grace Gold 
ntinue to represent Carman smith and Doris Conn 


Caled Award for 10-Year Representative 


ROBERT J. 


HIGGINS 


The ointment of Robert 


ipp 
wi 


Cooley, veteran Harry Toyne, and 


Clark of the Nebraska territors 
New Oldsmobiles have 
en to Chet Bell, Chicago 
Dryer, Marviland, G Ha 
hen, New England; Harry Nis 
en, Ohio: Dave Perkins, Michi 
Allen Planckett, Virginia 
Fred Radford, Indiana; Bill 
Tins Washington ¢ 
ind Charles Weden, New York 
New I rds to 
Richard Rouvellat he 
Marvland representative 
R Mease and Jor 
New York State 


been 


iN 


man 


were awarded 


when 


Wats 
nd 
Purcell of 


ional Cleaner & Dyer 
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indelible 
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ehble t rk through any clean- \ 
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Keever Acquires Standard 


JAMES F. KURTZ 


The Keever Starch Co., Co- 


limbus, Obie has pure hased 
The Standard Chemical Works 
Co. of that citv, according to an 
imnouncement by James F 
Kurtz, Keever vice president 
The Standard ¢ has been in- 
corporated and will be oper ited 
Keever subsidiary. Both 
companies inutacture and sell 


products used by drycleaners 
laundries and rug cleaners 
throughout the United States 
Standard Chemical was 
founded 1912 by James W 
Harris, who is retiring, All 
Standard stock and equipment 
is being moved to the Keever 
plant in Columbus. The Keever 
sales organization, headed by 
Robert | Black, will handk 
the complete lines of the two 
companies 
Wilbert-Miller Clinic 
Another practic il meeting 
for spotters was held in Dayton 
on May 23 with an attendance 


of 150 kev executives and spot 


ters from southern and western 
Ohio. The clinic, sponsored by 
The W ilbert-Miller Co., Cleve- 
was conducted by Robert 
Allen, the newly appointed 
Columbus branch manager. The 
pring ipal speake r. Miss Mae 
Kennedy of Kennedy Products, 
Inc., demonstrated a simplified 
routine for the removal of diffi- 


land 


cult spots 
Also at the clinic were Ben 
president of the Ohio 
oft 
the executive 
secretary Jack) Truxal 
Mr. Truxal about the 
many benefits of membership in 
the state 
the allied trades for their assist 
ance in the me ribe rship drive 


Swigart 
State 
ind 


Association Cleaners 
Dyers and 
Charles 


spoke 


association and thanked 


Stauffer Appoints Goodhue 


R. K. GOODHUE 


Stauffer Chemical Company 
New York N 


has announce d 


the appointment of R. kK. Good 
hue as its district sales man 
wer at Akron, Ohio. Mr. Good 
hue has been associated with 
the company since 1942 


Institutional Advertising by Distributor 


The large sign shown in the 


photogr iph tbove 


by Echeo Sales & Manutactur 
ing Co. on top of its building at 
501 12th St.. Oakland, Cal 


Devoted 


For September, 1952 


was erected 


selling drvcleaning 


CLEANER & LAUNDERER 
SALES & MFG. | 


the 


thousands of 


ind laundering 


daily by 


und laundry customers who use 


this main thoroughfare 
Echco Sales reports much 
favorable comment on the sign 
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Sign is seen 


cleaning 


LANE BASKETS 
ARE 


Materially 


Here’s why 
Over-size casters for easy running of any load 
Full capacity bodies 


Hardwood bottoms—dual riveted—stronger than steel 


Heavy duck sleeves for holding body to frames 


Rounded bottom rivets for smooth surfaces 
Self-embedded rivets in duck prevent sharp cutting edges 


When you buy a Lane basket you get a full capacity 
body—not one or more bushels shy. Look at your own 
baskets and see if the body goes down to the bottom 
frame. If they don't, chances are you're not getting the 
capacity you paid for. 

With a Lane basket you get full depth body—gain 
extra support from bottom frame—eliminate undue 
strain or pulling out of binding rivets. 

Investigate Lane baskets, hampers and trucks today 
and see for yourself why Lane is the standard of quality. 


Clip the coupon below. 
He 
LANE 


W. T. LANE & BROS., INC. Poughkeepsie, New York 


TRADE MARK 


Please send me further information on 
Lane baskets, hampers and trucks. 


Nome 


Address 


Town Zone State 


Company 
i 


My distributor is 
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RAY SCHWENK 


Brow I ong 


i 

exclu 


rm Cali 


niline & 


iddition 
of 


ac 


of Ray Schwenk 


Island 


been 
K. Street & Co 


joining the 


has 


Bet ore 
Mir 
intendent of several 

in Metropolitan 
During his first vear 


ompany 
1950 Schwenk served as 
large 
New 
with 
t's he served plants in the 
Manhattan - Westchester 
unty area 
During the pust months Mr 
been particularly 
of 


version of the 


Schwenk has 


wtive in the use 
the Supe 
SSS 


promoting 
r Soap 
strong soap solution) and 
has supervised such installations 
Brooklyn 
combination 
His findings 
by Street's 
in bulletin near fu- 
Requests for the free bul- 
letin should be addressed to R 
RK. Street & Co, Inc 561 W 
Monroe St.. Chicago 6, Ill 


plants 


itt many 
equippe d with 
washer-extractors 


published 


form in the 


will be 


ture 


Liquid Strainer Described 


A new 2-page bulletin il- 
lustrating Golden-Anderson’s 
Ideal Liquid Strainer describes 
the parts _ lists, 
working and dimen- 
with a diagram showing 
installation arrangements. This 
bulletin W-6 may be obtained 
Golden-Anderson Valve 


application 
pressures 


sions 


trom 


2131 hee 


» 22, Pa 


Spec ilty 


nan Building 


Company 
Pittsburg 


New Preheater Bulletin 
oil 


has 


A new 


heater 


concept in pre- 


construction been 
by Davis Engineer 

rporation, Elizabeth 
in its Type “GF” Indirect 
This 


for a 
to 


employed 
ing 
N. J 
Gas-Fired Fuel-Oil Heater 
unit eliminates the 
hot water 


need 


steam ofr boiler 


fuel for a No. 6 oil 


is it provides its own 


preheat 
svstem 
using fuel 
as the primary source of heat 

The Type “GF” Oil Heater 
has been approved by the Board 
of Standards and Appeals, City 
of New York. Bulletin 601 

a complete explanation pip- 
charts 


supply ot steam 


giv- 
diagrams capacity 
design specifications, is 
iwailable on re quest to the man- 
ufacturer 


New Kisco Branch Opened in St. Louis 


The opening of a new show- 
room and parts and service de- 
partment at 2120 S. Broadway 
St Mo., has 
nounced by kisco Boiler & 
Engineering Company. The 
complete line of Kisco boilers 
boiler feed equipment, water 
softeners, heating and ventilat- 
ing equipment will be on dis- 
play in the showroom. The new 


Louis, been an- 


DYE HOUSE 


4412-24 WENTWORTH AVE., CHICAGO 39, ILL. 
Leon Teichner, President 


since 1919 


When 


wriling fo 


department will be in charge of 
Floyd A. Hale, who has been 
with the company over 15 years. 

The showroom is a new 
and is now in operation 
to Kisco’s main 
plant and general offices, an ad- 
ditional building and 
a warehouse, all in St. Louis, 
plant in Ste. 


unit, 
in addition 


factory 


and another large 


Mo 


Genevieve 
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The Bertsch 
Rug Wringer 


Before enlarging your 
plant to handle that in- 
creased volume, investi- 
gate the BERTSCH Wring- 
er. tt will more than 
double the volume of 
your present plant and 
will cost less than a new 


scrub floor or a new dry 
room. 


BERTSCH & CO. 


Distributor Changes !43 Perry Street, in Buffalo 

New York According to Paul 

A change of corporate name T. Wiegand, president of the 

to Wiegand Laundry Machinery company, all operations will be 

Inc. has been made by the carried out under the new name 

former NY-Penn Laundry Ma- The firm distributes drycleaning 

chinery Corp. The company and laundry machinery through- 
will continue to operate from out the East 


Book Review 


Tailoring Suits the Professional Way. By Clarence Poulin 
Chas. A. Bennett Co, Inc., 237 N. Monroe St., Peoria 3, Ill. $4.50. 


This textbook by a master tailor, designed for be- 
ginners, gives the fundamentals of the custom tailoring 
of men’s and women’s suits. Although the book discusses 
primarily the complete making of suits, a good deal of 
instruction on altering fit to suit the individual figure, 
as well as details of tailoring techniques, should make 
it a useful reference manual for alterations personnel 
of drycleaning plants. The material is well organized 
and clearly written, with numerous explanatory dia- 
grams. A glossary and index are included. 


The Pacific Coast chain of Fowler in the new Parkway 

Thrift-D-Lux Cleaners has Stores center at llth and 

ope ned its S4th store at 3027 Parker Aves., Tracy, Cal. 

N. Baldwin Park Blvd., Bald- 

win Park, Cal., under the man- : 

of Pied Pasta Art Estes recently opened a 

> new plant for Artway Cleaners 

t 3201 W. Central Ave A]- 

Drive-In Cleaners and Laundry buquerque, N. M. 

has been established by Walter 

tob 2 ) Muen- 

Henry Miller, owner of Henry 
Miller Cleaners, 128 S. Main 
St., Centerville, Cal., has opened 

Mr. and Mrs. Lester Garber « drive-in branch at 139 Fre- 

have taken over Galena (Kans nont Ave 

Cleaners 


Mrs. Lola B. Carlock has opened 
Esquire Cleaners has been South Side Cleaners at Mt 
opened by Mr. and Mrs. Tom Pleasant, Tex 
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Dry Cleaners All Over 
The Country — Say 


“Call Montpelier First 
They can help you choose the right kind of 
delivery body—-designed for needs” 


MONTPELIER DELIVERY VEHICLES 
DESIGNED FOR THE DRY CLEANER 


Montpelier Offers YOU 


@ MORE DRIVER COMFORT 


Curb height step. Comfortable seating. 
Better driver relation. 


GREATER EFFICIENCY 


More head room. Easier handling. 


MORE FLEXIBILITY 


Adaptable to any type of loading. 


MORE PAY LOAD 


Carries more. Earns more. 


MORE ECONOMY 


GIVES YOU EXTRA HEIGHT 


FOR THOSE LONGER GAR- 


MENTS TO IMPROVE YOUR 


CUSTOMER'S SATISFACTION. 


MONTPELIER SIDE- 
AISLE Models avail- 
able in 4 sites on 
chassis of '/; ton and 
larger 


MONTPELIER URBAN 
MODELS available 
in 3 sizes 


Phone, Wire or Write Today x 5 


for Full Information 


‘ 
he 
slag 
| 4 
| 
MANUFACTURING 
Engineered for Economy |: 
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A SLEEVE 
FORM 


For every need 


1 $3.50 
2 $4.50 


Sleeve and Shoulder 


Pr. $4.50 
Windwhips 


Pr. $5.75 


Pr. $6.00 


Pr. $7.50 Have the complete Risdon-Remo line 
ulder for at your fingertips. Pictures, specifica- 
at Ma tions and prices make the line easy 
And di the th fea 
And don’t forget the three star fea- 

4 PELICAN $4.95 your copy of tures of Risdon-Remo service. 


5 PELICAN _.. $5.75 this NEW 
Sleeve and Shoulder * A Pin for Every Need 

your lobber RISDON THE RISDON MANUFACTURING CO. 
connot su ou 

write REMO 
NEWHOUSE COMPANY CATALOG 


1247 E. Colorado Bivd., Glendole 5, Calif. 


NAUGATUCK, CONN. Ri-2 


The cleaning plant of FE. M. Sunset Cleaners has been 
SAVERS’ SPEED” RAIL Sowell on the Square Kauf- opened at 15254 Sunset Blvd 
‘ man, is being extensively Pacific Palisades, by Meger 
remodeled Samuelian and his sons, Karl 
und John 

Mr. and Mrs. Marvin Boat- 
t have leased ML. Clean- The Thomas-Allee Corporation, 
208 S. Main St.. Medicine San Francisco, Cal 


has ned 
Kans., from the owners 


Re, oa a branch at a new shopping 
Mr. and Mrs. C. A, Groendycke. Center it Stonestown San 
Francisco 

Los Gatos (Cal.) Cleaners, SS 
W. Main, has been sold by Ray 


, The opening of a new pl 
The opening of a new plant 


of Robison-Moore Dry Clean 
ers, Wichita, Kans., signalized 
hod pk +1 hy Service Cleaners, 43 vears in the industry for the 
W. Richards at founder Carl Moore who 
St.. Bryan, Tex., operates the business with his 
was destroved by a fire believed partner, Merl J. Robison 
caused by a gas explosion 


A. E. Schwartz, owner of 
Budget Cleaners, has announced 
the opening of the chain’s 42nd 
outlet, at 4 E. Fifth St., Pitts- 
SENTLEMEN. Pieose send thou burg, Cal. Cleaning will be 
dom it the firm's plant in 


T ME SAVERS 
FITTINGS Best Cleaners has been estab- Murtinez 


| by ind Nrs Jon 

NAME Caput at 1409 W. Central Ave 

i Brown Cleaners, owned for 40 

RM NAME El Dorado, Kans 

vears by \ ( Brown, has 

ope ned i hr are h on ier pot Ave 
Gatito Cleaners has been opened Elgin, Tex. Cleaning is done at 
by Harry H. Burton at 312 N. the firm's plant in Allandak 

Santa Cruz Ave Los Gatos 


Del and Zel Gerber's Cleaners 


has moved to new quarters at 
‘4 T 1 M E $ AV 3 R Jack Harley has opened Quality 643 N. Peck Rd.. El Monte 
21 


Cleaners at 214 E. Beale St Cal. A laundry department has 
83-99 Walnut St Montclair, N. J Kingman, Ariz heen adde« 


Mr. and Mrs. A. A. Pacei 
enths he ld 1 wr ind openmg 


' 1 & B Cleaners, SSO 
83-99 Woilnut Montclair, Montehell Cal 


ADDRESS 


National Cleaner & Dyer 


When writing to advertisers please mention The NATIONAL CLEANER & DYER 


! Net Pins 4 Pe, U 2 a 
Cover Cloth Lie Rs, 4 
Machine “tig 
4 
¥ 
: 
~y > & 
: 
4 
126 


LVIN 


ARANTEED 


not entirely 

result; obtomed tron 
of this pooduct, we 
tatund full purchose price 


Owner Jim Farris has installed 
new equipment at Quality 


Mauls Kans 


sone 


Cleaners ume 


Arthur and Ruth 
ently elebrated 
of the new plant t 

Cleaners in the Jim Dandy 
Shopping ¢ enter, Torrance, Cal 


Warren re- 
the open 
Beacon 


Palm Cleaners, Garnett, Kans.. 


has been comp v remodeles 


Mr. and Mrs. Ed Diehl, owners 
ind former managers of Valley 


Drive-In Cleaners, Requa, Cen 


“SOLVINK is MY spot remover for men's 


and children’s woolens” says.... H. J. O’Hare 


Dobbs Ferry, N. Y. 


“| discovered the hard way—that Solvink was my 
best chemical aid for men's and children's woolens, 
particularly on crotches, hems, ink stains, sleeve 
cuffs, pants and other hard set soils. Today | buy 
Solvink by the gallon."’ 


ter and Second Sts., Indio, Cal 
the 
Some new equipment has 


added 


resumed operation of 


har 


plant 
been 


New 


been re 


Cleaners, 
h is 
new equip 
installed 
the owner 


Bluebonnet 

Brauntels, Tex 

nodeled, and some 
has been 


nee Kroeger 


by 


Bonita Cleaners, 201 S, Myrtle 
Ave Monrovia, Cal 
sold by Mr und Mrs 
RK. Wiley to Mr 
Walter C. Mueller 


has been 
Ciarles 
ind Mrs 


UP-CURVING CANOPY calls attention to new front of Acme Cleaners 


plant in Pueblo, Colorado. Painted bright red and yellow, marquee 


extends from level of front-window top to above building 


For September, 1952 


Discover for yourself the way Solvink removes ink, 
rust, paint and blood stains quickly and easily. No 
dissolving, no waiting. And it's SAFE for all white 
and fast colors. 

One set of two pints—$2.25 . . . Use them separa- 
tely or together, full directions on each bottle. 

For economy—Pints, Quarts and Gallons Available. 
Order from your jobber today on this money back 
guarantee or write Dept. N-92 for free sample. 


YOU NEED SOLVINK COMPANION PRODUCTS 
* TANSOL for Tannin Stains 
* GREENZYME—Digestant 
lODAZE for lodine Stains 
SIZ-IN—Hat Size 


GREENVILLE CHEMICAL COMPANY 


Corner of E. Stone Ave. & Bennett St., 
Greenville, S$. C. 


IT'S HERE ! ! ! 
The Anderson EASY-LOCK Drapery Protector 


—the greatest Time and Money saver yet devised for 
concealing hooks while draperies are being cleaned 


How It Works— 


lop is pulled up and 
with a simple twist 
ocks open Drapery 
hooks are slipped into 
holes without scratch 
og fingers or damag 
drapery material 
\tter hooks are insert- 
ed—a twist of the top 
and the heavy duty 
spring pulls cover 
down ughtly 
Shown 
closec 
Hooks locked in— 
ready for cleaning 


open and 


lakes up to 12 hooks, and 
when ready tor the clean 
ing process each hook held 
tghtly in place — material 
cannot be damaged After 
cleaning pull top up- 
twist and it locks open and 
hooks come out easily 
Money back guarantee—or 
der a dozen today 


NOW IN USE BY MANY 
LEADING DRY CLEANERS 
$9.00 doz. 
$105.00 a gross 


ANDERSON SPECIALTY MFG. CO. 
5 Hunt Rd. W.E. Jamestown, N. Y. 
Gentlemen, 

Please send me ONE DOZEN Easy-Lock Drapery Pro- 
tectors. Our check for $9.00 is enclosed. If we are not 
completely satisfied in 40 DAYS our money is to be re 
funded at once 


Name 
Street 
City 


USE 
THIS 
COUPON 


ORDER 
A DOZEN 
TODAY! 
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IN REMOVER REMO 
BARANT 
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full 
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DANDUX BASKETS 
ARE BUILT RIGHT 


RIGHT FOR 
ECONOMY! 


Even this 
small, rugged, 
Dondux 2% bu 
basket withstood 


The Famous Hanger Guard over 2,000 Ibs. of 
with the NON-SLIP Surface a 
IT’S EASY TO PUT ON SNA-PoN: 


50% easier to thread! 
Just slide on and press down! CANVAS BASKETS, TRUCKS, 

The best trouser guard for use ** * HAMPERS. EXTRACTOR COVERS 
with No. 12!: & No. 13 hangers . 
Non-slip surface decreases han- | Swa-PON is approximately ‘a SPECIFY 
dling time. Snaps on any stand- | round. Packed 2500 to carton, 
ard wire hanger... die-cut ends | shipping weight 40 Ibs. Carton 
prevent pivoting. Just slide om | sise is 24” 16%" 15%”. 


and press down! 


PRODUCTION LIMITED — ORDERS FILLED AS RECEIVED FROM YOUR DEALER 
Contact Your Jobber Cc. R. DANIELS, INC. 


TILLERY CONTAINER CO. DANIELS, MD. 


75 West Street, New York 6, N.Y 
6000 WILSON AVE KANSAS CITY 3. MissOURI 


EVA 


-»» When And Where It Is Needed 
«+. Instantly ... Automatically ... With 


A new plant for Sanitary Dry Bell Cleaners, 1619 Glenview 


et Ch ining Co has be en built at Kd Gl nview has been 
K (0! i 1331 Conant St Maumee, purchased by Troy Casal 
Ohio. Space tor a drive-in store 
4 tined at the old location phe plant of San-I-System Dry 
at 412 Conant St., owner Lowell, | B Ol “ag 

at ' moved to 35 E. Bridge St. 

H 9 9 Uptown Cleaners & Launder- nounced the office will remain 


President Al Leuenberger an- 

NOW rt ers, Inc., 975 N. Hawley Rd., at 23 Front St. until January 1. 
is the Ti 3 Milwaukee, has opened 
st e time to = a new drive-in at 4164 W 

A new front has been con- 

Install These Modern, anes , Lisbon Ave. According to Law- «sed for Bridgie’s Cleaners, 


Efficient Low Cost rence D, Adelman, vice presi- 559 National Ave., Brazil. 


dent of the company, the open- 


UNIT ing will coincide with the firm's Ind 


ry 25th anniversary 
HEATERS i Orval Jones has opened Best- 


— eS, Way Cleaners at Lilbourn, Mo. 

ers, Inc., 137 Fourth St.. N. W 

Canton, Ohio, has been incor- Lester Sowers has purchased 

por ited by Samuel and Bess the Warsaw Ii! cleaning es- 

Freifield and Clyde Chalfant tablishment formerly owned by 
Su Svimmonds 


Arthur DeLisle, owner of De- 
Luxe Cleaners, 115 S$. Division Erskine Cleaners, operated by 
St.. Bonne Terre, M has an- Glenn Erskine 


nounced that he is closing up new 


\ premises in the Harry 
Catalog BSUH-9 the business Farber Bldg., Pataskala, Ohio. 


has moved to 
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Order from your jobber 
or write direct 


"s Oldfashioned 


STAIN-A-WAY 

To bleach oxidized stains 
$1.75 qt. $3.90 gal. 

DU-TEX 


To dissolve pigments 


$2.85 Ib. 


.... NOT to use the 


BEST! 


LABORATORIES 


1636-40 West Vernon Ave 
37, California 


Los Angeles 


Band Box 
Center, Wis., has been 
by Donald A, Lenz from 
and Mrs. Jess Miller 


Richland 
ht 
Mr 


Cleaners, 
bouw 


Stanley Soderling has sold his 
drv« le ining 
Pacific Ave 
to 
new owner 
tl pre 


the 
equipment 


business it 5 
W., Willmar, Minn 
Schwegman The 
plans to remodel 

and add 


new 


Little Dutch Cleaners, 110 E. 
Church St Alexandria, Ind 
has been sold by Mr ind \rs 
Frank Denney to Mr. and Mrs 
Ferrell McNett 


ReNu Portageville, 
as been sold by Mrs 
Newcomb to Mr. an 


Raymond Lloyd 


Cleaners, 
Edna 


Mrs 


has 
ind 


Granville (Uh) Cleaners 
ween PUTE hased by 


Doris Welch 


City Cleaners, Oakland City, 
Ind., has been sold by Mr. and 
Mrs. C. A. Winstead to Paul 
E. Catt 


Port (Wis.) Cleaners has been 
sold by Bill and | ourene Kane 
to Elmer Adam and his broth- 
er-in-law, Jim Lynch 


N Ww eee 
HARD-TO-FINISH FURS 


can be profitable, too! 


When writing to advertisers please mention The 


Anderson, 
TAT h on 
Alexandria 


Cleaners, 
has closed its 
Washington St 


American 
Ind 


Everette Stevens, 
Stevens Cleaners 


operator of 
Palmyra, Mo., 
Shelbyville Mo 
Mr ind) Mrs 


le ised 
Cleaners from 
C. F. Richards. Cleaning will 
be done at the Palmyra plant, 
where new equipment has been 
installed 


has 


Coronet Dry Cleaners, which 
operates in Ohio and idjoming 
will open its twenty 
second branch, at 231 N. Fourth 
St., Toronto, Ohio 


states 


Tague 
Greenfield 
Arthur 


employee 


Eggleston Dry Cleaners, 
St. and Riley Ave 
Ind., has been sold by 
‘ggleston to an 
Charles Brown. 


Vandalia, 
finishing 


Cleaners 
adde d new 


Stotler's 
Mo has 
equipment 


have 
Greenacre 
Highway, 


Extensive plant changes 
been completed at 
Cleaners, E. Lincoln 


De Kalb, Til 


Model Cleaners has opened a 
store in a new shopping center 
on S. Burnett Rd., Springfield, 
Ohio 


mushroom 
over 


from your 


to 46” $14.85 
11.00 
19.25 
jobber 


46” 


Only GROSS STAR is 
12-woys better Be 
sure your press 
plote hos 

ALL 12 
advontoges 


L. BEHRSTOCK CO. 


1708 S. State St., Chicago 16, Ill. 


AYR-MOR 
HOLDS MORE 


The new Ayr-Mor 
Compacttor synthetic 
dry cleaning has more 
capacity — handles 
more clothes — re- 
claims more solvent 
—does more in every 
way. Send for new 
bulletin. 


Mer MACHINERY CO. 


6546 No. Sheridan Rd., Chicago 26, Ill. 


Mouton, Beaver and similar furs, beauti- 


fully finished 


in a few minutes by the 
Thermostat control to hold 


HAERTEL ROTARY FUR IRON. It quickly re- 
stores lustre to dull, lifeless furs. A rigid 
stand permits use of both hands for han- 
dling fur. Can be detached from base and 
used as portable ironer. Strap attachment 
heat at any desired temperature. 
Complete $197.50 


for beating. 


Minneapolis 8, Minn. 
Minneapolis 8, Minn. 


Bill us. 


F.O.B. Minneapolis 
(Terms if Desired) 
Stand Only $15.00 
If you now hove a Hoertel Tri-way, you may get 


WALTER HAERTEL COMPANY 


the ironing attachment and stand separately. 
2840 4th Ave. So. 


Walter Haertel Company 


2840 4th Ave. So. 


This is our order for a HAERTEL ROTARY 
Check enclosed. 


FUR IRON. 


NATIONAL CLEANER & DYER 
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HEADQUARTERS FOR SUPPLIES 
AND EQUIPMENT 


GARMENT RACKS 
SPECIAL... 


RECONDITIONED 


6 ft. long, 5 
ft. high with set 


$12.50 


CANVAS (Pick-up) BAGS 


Your customers will appreciate the added features of individual 
bags for their particular dry cleaning work when your route man 


37¢ in lots of 100 


Check with order, please 


CLEANERS SALES & EQUIPMENT CORP. 


Washington Street 


New York 7, N. Y. 


A “MUST” FOR ANY PLANT THAT HANDLES FURS! 


© it's the Only Truly 
Portable Fur tron- 
ing and Glazing 


Just plug in and 
vse; no overhead 
trolleys, tracks or 


Can be used in 


979,030. (Wt. 7 Ibs.) 


RELIABLE also offers o complete line of Fur Cleaning & 
Fur Storage Equipment. Estimates furnished upon re- 
quest at no cost or obligation. If you are planning a 
Fur Storage Vault, do it the Reliable way 


RELIABLE FUR STORAGE EQUIPMENT CO. DIV. 


RELIABLE MACHINE WORKS, INC. 


231 EAGLE STREET BROOKLYN 22, N. Y. 


2802 Lyndale Ave. 


Minneapolis, Minnesota 


Cleaners, 
was recently sold by 
Edward Liddk 
Bell to 


Anderson 
Ky 
Marvin Gaines 


and Clarence 
Gregory 


The plant of 60 Minute Clean- 


200 
Petersburg 


Central 
Fla 


ernized and new equipment in 


ers 


Ave St 


stalled by owner S. T. Messner 
Allen G. Farabee and Frank 
W. Kirk, Jr., plan to open Fara- 


Lawrence- 


Carl 


has been mod- 


ers 


10S 


bee's drvcleaning plant at 
W. Monroe St., Salisbury 


estimated at $3,000 
Was Caused fire which 
broke out in the boiler room of 
Superior Dry Cleaners, Preston 
burg Ky The 
by Ralph Davis 


Damage 


plant is owne d 


Vogue Cleaners and Launder- 
Gulfport, Fla 
a branch at 5002 


Ave 


has opened 


Lakeview 


NORTH 


WEST 


Precision Cleaners, Grandview, City Cleaners has been opened 


Wash has been sold by Mr 
und Mrs. Marshall Swinney to 
Mr. and Mrs. Roy E. Davis and 
Mr Mrs Jack W. Smith 


and 


Al N. Mead has sold his dry- 


cleaning plant at Pinedale 
Wyo., to Mr. and Mrs, Frank 
Natter 


Owner Keith Manning has con- 
structed a new plant for Su- 
perior Cleaners, Gresham, Ore 


A new boiler and cleaning- 
room addition has been built 
by owner Dallas Benjamin for 
Oxford (Neb.) Cleaners 

The Lucky Cleaners, Friday 
Harbor Wash., has een sold 
by J. D. Street to A. W. Lind- 
berg 


National Cleaner & Dyer 


When writing to advertisers please mention The NATIONAL CLEANER & DYER 


by Mr. and Mrs. Pat Murphy 
it Queen Ave. and Elm St 
Albany, Ore 

Mr. and Mrs. Harold Adams 
recently opened the new plant 
ot Phree Forks Cleaners N 
Main St.. Manhatten. Mont 
replacing the building destroved 
by fire last spring. New equip- 


ment has been installed 


New finishing equipment has 
heen installed it Woodv's 
Cleaners, Sargent. Neb 
Toggery Cleaners has been 
opened at Benkelman, Neb 
Raymond Blacker 

New cleaning machinery has 
been installed at New England 


Cleaners 


2 GIRL H Pi 
3 PRESS S IRp 
for every “ite new catalog 
requirement today 
PAINTED 
Sample bog—60¢ = 
q 
4 
= 
any position. ss 
Price FOR 
Brookiyn, N. ¥ $197.30 
RELIABLE 
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SINCE 1965 


for Thirty-six Years CA R B 0 N 
“Does your insurance pay you dividends?” TETRACHLORIDE 


NATIONAL INDEMNITY EXCHANGE 99.99% Pure 
NATIONAL FIRE INSURANCE EXCHANGE a 
3820 Washington Boulevard, St. Lovis 8, Missouri 


Harry Hunt has a remodeling is now being operated by B 


Specialty Carbon Tetrachloride 
program under way at Hunts M. Jones, an NICD graduate é : 
Cleaners 1012) Ninth, Ana ind Mrs. Jones Base Drycleaning Mixture 


cortes, Wash 
Cleva Lehr and Joe W. Me- STAUFFER CHEMICAL COMPANY 


City Cleaners has been opened Cormick have filed the busi- ; 
by Wayne Keenev in a newly ness name of Estacada City 420 Lexington Avenve...New York 17, N. Y. 
221 North LaSalle Street. . Chicago 1, Illinois 


ee a — it 533) Cleaners, Estacada, Ore 824 Wilshire Boulevard. Los Angeles 14, Calif. 
‘ 636 California Street. .Son Francisco 8, Cailf. 

Nelson (Neb.) Cleaners has 326 So. Main St. ; Akron 8, Ohio 
Pensa Cleaners, formerly Rowe's been sold by RK. F. Bottenfield 
Cleaners, Port Angeles, Wash... to Virgil Stowers Apopka, Fla. © No. Portland, Ore. 


Houston, Tex. © Weslaco, Tex. 


DOMINION 
ot CANADA 


Deluxe Cleaners, 1123 Copper N. Front) and College Sts 
Cilff Sudbury, Ont., has Belleville, Ont 
opened a downtown outlet at 
15 Larch St 

A new storage plant has been 
New equipment has been in- installed by Co-operative Dry 
stalled by Superior Cleaners, Cleaners, Toronto, Ont 


Quiet V-Belt Motor Driven Unit 


ARE BUILT FOR YOUR PUMPING JOBS 


There is no general compromise when Vikings go in on the 


job. Correct’ design, size. construction, material, speeds, 
power, ete. are basic factors in furnishing correct equipment 


Herman J. Seibel has been Neighborhood Qualitee Dry for any pumping job. See that your pump meets these re- 
granted a certificate to operate Cleaners, 1028 Kirkbride St quirements. Insist on Vikings the pump that is built for 
Greentree Cleaners at  9S1 Pittsburgh, Pa., has been reg- 
Greentree Kd., Greentree Bor- istered by Charles T. Cunning- 
ough, Pa ham pumps for over 40 years, 


the job from start to finish. It's the standard in retary 


Gowns Roux | I Laura assumed business name of 
Irving Dry Cleaners, 547 Write today for folders 803Q and 


Romanos have filed a business- Memaeeeh dan. Wee Viking 3000. They will be cent free by re 


name certificate for Varsity filed } I 
Cleaners & Dyers, Versailles HC ‘he A,” turn mail 
and Union Aves Mckheesport — 
a 
The Max F. Smith Dry Clean- 
ing Co., Martin and Pine Sts., Pume Company 


Reed Cleaners has leased a Clearfield, Pa., has been leased 


store at 622 Mamaroneck Ave.. by Mr. Smith to John’ H. Cedar Falls, lowa 
White Plains, N.Y Weaver 
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CLEANING PROCESS 
Prespotting by Machine!! 
Process Cuts Wetcleaning and Spotting by at least 50%. 
Write for free booklet. 


M. BLAU MANUFACTURING CO. 


ALTAMONTE SPRINGS, FLORIDA 


CLOTHES CART 
Hondles 350 ibs. Adjust 
able to 3 levels. Heavy 
gouge steel tubing 
Length 42°. Width 20°. 
$32.50 


WASH TUB SET 
Water tight. Heavy gouge 
steel. All smooth 
surtaces 
Height 33°. 

8 


CLOTHES RACK 
Heavy gauge steel. Double 
braced on bottom. 3 
boll bearing swivel cos- 
ters. Ht. 67°. Len. 62°. 

27 


WET CLEANING TABLE 
Heavy gauge stainless stee! 
top sloped for drainage 
Rounded corners. Height 
Length 65." 


$69.50 


Length 45 


CONTIN-U-RAIL 


Overhead Rail Systems 
For Complete and 
i Partial Systems 


You provide 


‘ 
L\ 


© We provide the inexpensive 
potented fittings. 


Cut Out This Ad and Mail 


Please ship merchandise checked above 


or pipe. 


© You instell-it-yourself. No 


chiming. 
Today 


+- 


Please send complete information on 
merchandise checked above. 


ADDRESS 


NAME 
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E. Iilinois St.. Chicago 11, iil. 


Incorporation papers have been Orange 
filed by Patricia Cleaners, Inc 
240 E. 28th St.. New York 
N.Y 


Dry Cleaners has 
store in the new 
Lynnewood Gardens shopping 


Philadelphia, Pa 


opened 


center 


Frank Smith, 

Cleaning, has been ope ned 
Center St.. Bath, Me., 
ind Mrs. Frank Smith 


Dry 
it 
by 


Distinctive Rainelle Cleaners & Dyers, 
East Rainelle, W. Va., has been 
sold by G Gamer to Leon 


Brown 


RK 


Leo Blau, 52, treasurer of L. Blau & Sons, 
lished drycleaning firm of Long Island City, 
died July 1 after a brief illness. He was a member of 
Veritas Lodge, F. and A.M. He is survived by his wife, 
a daughter, two brothers and a sister. 


long-estab- 


New York, 


90, founder in 1912 of Reliable 
Cleaners in Carlsbad, New Mexico, died July 7 after 
a short illness. He was a native of Germany and came 
to this country 70 years ago. He is survived by his wife, 
three daughters and a son. 


Henry Andrew Bock, 


Fred Glover, Jr.. 45, co-owner of Odhner Cleaners, 
Hubbard Woods, Illinois, died recently. 


Raymond G. Stallknight, an employee for 51 years of 
The American Laundry Machinery Company, died 
recently at Rochester, New York. He started his career 
with the A. T. Hagen Company in 1901 as an office 
clerk, and progressed through the organization to the 
position of office manager of the Rochester factory of 
the American Laundry Machinery Company, where 
he also handled the local sales. Mr. Stallknight was a 
member of the Rochester Club, Business Men's Athletic 
Club of the YMCA, and of the Rochester Chamber 
of Commerce. He is survived by his wife. 


Ellis J. Thomas, president of the E. J. Thomas Com- 
pany, Columbus, Ohio, died June of a cerebral 
hemorrhage. He spent most of his lifetime in the laun- 
dry industry, and founded the laundry supply business 
in 1939. Mr. Thomas saw active overseas service in 
World War I. He was an active member of the Laundry 
and Cleaners Allied Trades Association, the American 
Institute of Laundering and the National Institute of 
Rug Cleaning, and was also a me »mbe ‘r of many local 
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| THE PENETRO i 
j All Other Press Cover 4 
\ Cloth. Proved Best On Thousands 
Presses, Outlasting 
| Box 269 
G 
pevic 
|| 
FIRM 
MACHINE COMPANY 


“The CONVAIR™ 


Converts your old, 
slow-moving 
Foot-Press into 
a fast, efficient 
Air-Operated Press 
for only $300. Write for Details NOW! 


NEW YORK PRESSING MACHINERY CORP. 
880 BROADWAY NEW YORK - 3 


trade and civic organizations. Mr. Thomas is survived 
by his wife and a sister. 


Charles G. Young, 51, secretary-treasurer of Patek & 
Co., died July 5 at San Francisco, California. He started 
with the company in 1926 in sales and merchandising, 
and was well ee throughout the textile maintenance 
industries. Mr. Young was also active in industry as- 
sociation affairs. He is survived by his widow, a 
daughter, and his parents, Mr. and Mrs. George Young. 


September 13 and 14—New Mexico Dry Cleaners As- 

sociation, Annual Convention, Albuquerque. 

September 14, 15 and 16—Dry Cleaners Institute (On- 
tario) Annual Convention, Royal York Hotel, 
Toronto, Canada. 

September 22 and 23—Virginia Association of Laun- 
derers and Cleaners, Annual Convention, Hotel 
Jefferson, Richmond. 

October 3, 4 and 5—American Institute of Laundering, 
Annual Convention and Large Exhibit, Atlantic 
City, New Jersey. 

October 30 and 31, November 1—Pennsylvania Associa- 
tion of Dyers and Cleaners, Annual Convention, 
William Penn Hotel, Pittsburgh. 

October 31, November 1 and 2—Ohio State Association 
of Dyers and Cleaners, Annual Convention, Deshler- 
Wallick Hotel, Columbus. 

November 29 and 30—IIlinois State Cleaners and Dyers 
Association, Annual Convention, La Salle Hotel, 
Chicago. 

December 7—Wisconsin Drycleaners Association, An- 

nual Convention, Schroeder Hotel, Milwaukee. 


1953 


January 16, 17 and 18—Michigan Drycleaners Associa- 
tion, Annual Convention, Durant Hotel, Flint. 
January 17, 18 and 19, National Institute of Rug Clean- 

ing, Annual Convention, Sherman Hotel, Chicago, 
Illinois. 
January 24 and 25—Louisiana Laundry & Cleaners As- 
sociation, Annual Convention. 
February 13, 14 and 15—National Institute of Cleaning 
and Dyeing, Annual Convention and Large Exhibit, 
Cleveland, Ohio. 
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makes of 


Pressing 
Machines 


* 


Prompt 


delivery, all 


Types and Sizes 


Write for Literature 
or see your Local Jobber 


DOUBLE 
YOUR CAPACITY 


INCREASE 
YOUR PROFIT 


with a 


RECOVERY 
TUMBLER 


More 
ter 


Add extra capacity to your present synthetic dry clean- 
ing plant by installing this modern, highly efficient 
solvent recovery tumbler. Handles a 35-45 lb. load — 
enables you to tumble at the same time you wash- 
extract, thereby doubling your capacity, if you are using 
a single cylinder closed unit. If you are operating with- 
out a tumbler a Manitowoc will pay for itself by 
solvent recovery within the first year. 

Finest corrosion proof construction, with direct, silent 
drive; no chains, belts or guards. Has 36” x 30” drum, 
large air ducts, temperature regulator. Highly efficient 
solvent recovery. 


Manitowee 


= 
=} 
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NATIONAL MARKET 


Where Buyers and Sellers Meet 


10¢ a word for the first insertion and 8¢ a word for each subsequent 
consecutive insertion of the same ad. Advertisements set in capitals 
or bold face type 15¢ a word, first insertion; 10¢ a word for subse- 


quent, consecutive insertion. Minimum charge—$2.00 (new or repeat). 


Help Wanted and Situations Wanted ads 5¢ a word for first inser- 


tion 


4¢ a word for each subsequent, consecutive insertion of same ad. 
$1.00 


double these rates 


Minimum charge (new or repeat). Capitals or bold face type 


Add five words if answers are to come to a box number to be for- 
warded by us. Extra white space at top, bottom or between lines 
doubles charges indicated. 

Be sure to write your copy, name and address plainly. 

Advertisements in this department must be in our hands NOT LATER 
THAN THE 1 2th OF THE PRECEDING MONTH. 

Cash must accompany all orders for advertisements in our classified 
columns. No book accounts can be opened, as the low charge made 
does not permit this expense. 


Mail Your Replies to Box Numbers to National Cleaner & Dyer, 304 E. 45th St., 


New York 17, N. Y. 


CLEANING PLANTS FOR SALE 


LAUNDRY PLANTS and DRYCLEANING PLANTS. 100° 
PROPOSITIONS, New York, New Jersey, Connecticut, Penn- 
sylvania. Other sections-WHERE DO YOU WISH TO LO- 
CATE? RICHARD J. MULLER—Lic. Broker, S9-16 IS4th St 

Jamaica N.Y. REpublic 9-3016 1451-2 
CLEANING PLANTS—All  sizes-locations, Excellent selected 
propositions, PLANT OWNERS—We can show you quick action 
Have responsible buyers. We are America’s foremost brokers. 
DAVID TARE Tr COMPANY, 150 Montague St., Brooklyn 2, 
N. Y. Ulster 2-5600. Established over 29 vears 4154-2 
For Sale—laundries, dryvcleaning plants, rug cleaning plants in 
Metropolitan N. Y, ¢ irea, Westchester, New Jersey, Connecti- 
cut, Pennsylvania. If interested in buying or selling, contact 


J. B. KANDEL, 151-39 228TH STREET, LAURELTON, LONG 
ISLAND, NEW YORK, PHONE: LAURELTON 8-3291. 4648-2 


HACKENSACK, N. J. DRYCLEANING PLANT FOR SALE— 


Retail volume $75,000 including real estate. Sale price $55,000. 
Write to Box 11, Post Office South, Hackensack, N 4802--2 
WELL-ESTABLISHED SOLVENT PLANT in OHIO, county 
seat of 10,000. Golden opportunity for cleaner and wife. Death 


of partner reason for selling. ADDRESS: Box 4909, NATIONAL 
CLEANER & DYER -2 


FOR SALE—SOLVENT PLANT IN CALIFORNIA. Leading 
wholesale and retail plant in town of over 100,000 population. 
With modern equipment. Established since 1925. Yearly gross 
$150,000, Total price with real estate $150,000, without real es- 
tate $80,000 with long lease. WELL WORTH INVES TIGATING 
for the right party. ADDRESS: Box 4930, NATIONAL CLEAN- 
ER & DYER -2 
Old, well-established firm in Midwestern town of 75,000 popula- 
tion. Quality cleaning $1.50 price. Approximate gross $65,000. 
Productive wages average S5¢ per hour, Long lease and option to 
buy real estate. $7,500 WILL HANDLE, ADDRESS: Box 4934, 
NATIONAL CLEANER & DYER. -2 


COMPLETE MODERN SOLVENT PLANT, vicinity of DE- 
TROIT, MICHIGAN. Established 1929 under same management, 
grossing approximately $125,000 annually. Competent well trained 


staff, up-to-date equipment including 3 delivery trucks, cok 
storage vault (2,500 coat capacity). Sale or lease, owner retiring. 
Broker 


ADDRESS: Box 4943, NATIONAL CLEANER & DYER. 
2 


Estab lishe d modern solvent plant, northern Indiana, Volume $28,- 


000 per year. All cash and carry. Finest equipment, $20,000 in- 
cludes re * estate. ADDRESS: Box 4960—NATIONAL CLEAN- 
FR & DYER -2 
Modern-equipped laundry and drycleaning plant in Illinois, do- 
ing $135,000 business annually. A profitable and going concern 
On account of age and failing health, present owner must re- 
tire tro ctive duty. Will « carry 60" « of unpaid balance on easy 
terms ADDRE SS: Box 4975, NATIONAL 
For Sale—A laundry-cleaning plant with help-vourself 
in South Florida. Have good long lease. Its a real buy and op 
portunity ft practi il man. Now is the time to get ready for the 
tourist business. Sale price half of the cost. H. R. Me leary, 1944 
Karen Club, Fort Lauderdale, or MeCleary Memphis 
Tenn 5094-2 


When 


writing to advertisers please mention The NATIONAL CLEANER & DYER 


For Sale: Small drycleaning plant in central Texas, doing a good 
business. Town population over 10,000, 3 other shops. In business 
for 25 vears. ADDRESS: Box 4974, NATIONAL CLEANER 
& DYER. 2 


LAUNDRY AND DRYCLEANING PLANT in one of the fastest 
growing cities in the South. Population over 400,000, Operating 
eight city delivery trucks. Located on a very prominent street— 
ideal corner location for cash-and-carry. Under the same man- 
agement for 30 years. Equipped to do over $4,000 per week. 
Need right party to take over. Plenty of room for expansion. 
Buyer must have $15,000 or $20,000 cash, balance financed over 
10 years on easy terms. Will lease building for 5 or 10 years 
with option to buy. Owner wishes to retire, because of bad health 
and old age. Write C. A. Stergios, Box 2363, DeSoto Station, 
Memphis, Tennessee 4977-2 


Old-established laundry and drycleaning plant, doing approxi- 
mately $225,000 per year business. 60° drycleaning, 40° laun- 
dry. Located in Fort Worth, Texas, where the WEST begins. 
Modern equipment, deep-well soft water. 8 routes, Will sell 
equipment and business with or without real estate. Owner wishes 
to retire. Terms to responsible party. C. R. PRESSLEY MACHIN- 
ERY CO., 725 NORTH THROCKMORTON STREET, FORT 
WORTH, TEXAS. PHONE: FANNING 8738. 4976-2 


LEADING and fully equipped modern petroleum plant, largest 
in county, average $3,000 a month with absolutely no soliciting 
Located on cool Lake Michigan, year-round business. Required 
$20,000 down, without real estate. ADDRESS: Box 4978, NA- 
TIONAL CLEANER & DYER. -2 


Modern drycleaning plant located in southeastern Ohio. Territory 
covers 30-mile radius from main plant. Five truck routes. Gross 


$50,000 yearly. Real estate includes cleaning plant, two apart- 
ments to rent and only rug cleaning plant in this territory, Will 
sell business, equipment and real estate, or business only, Also 


retail outlet store twelve miles away in city of approximately 12,- 
000. Reasonably priced. Write: Attorney R. M. Strode, Bank 
Bldg... Crooksville, Ohio 5000-2 


MODERN DRYCLEANING PLANT. Approximately 11,000 
square feet, centrally located, long lease, low rent. Volume above 
$80,000 annually. ALL RETAIL. OUR BUSINESS COMES 
THREE WAYS. Two large truck routes, big walk-in trade. ALSO 
PATRONIZED BY 18S OF THE FINEST DEPARTMENT 
STORES IN THE CITY OF DETROIT. Prices $1.75 and up 
Our reputation is PAR EXCELLENCE, Will spend thirty days to 
acqaint new owner with our clientele. $40,000 WITH $20,000 
DOWN TAKES ALL. ADDRESS: Box 5008, NATION AL 
CLEANER & DYER. 


MICHIGAN—LAKE ORION. 40 miles north of DETROIT. Mod- 
ern synthetic drycleaning plant. Building 40 x 100, two-story 
brick. New equipment ee tone h store. Three trucks and routes. 
Good year-round business. Only plant in vicinity. Sell business 
and property or separate ly Any reasonable offer will be consid- 
ered. Home also available, Owner must sell, A. W. WALKER, 
BOX 468, LAKE ORION, MICHIGAN. 5009-2 


Beautifully de modern solvent plant and building located 


in central Florida university town. Has Sanitone franchise. This 
plant is a money maker. 100° cash and carry. $50,000. Terms. 
Mitchell Cleaners, 122 East Rich Ave., Deland, Florida 5017-2 


National Cleaner & Dyer 
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CLEANING PLANTS 


FOR SALE (Cont'd) 


FOR SALE: FAMILY LAUNDRY and CLEANING PLANT, 50 
miles from New York City. Sales $150,000, established over 20 


years—30'~ down, balance on easy terms, includes house and 
property. ADDRESS: Box 5026, NATIONAL CLEANER & 
-2 


Quality solvent « leaning plant Canton, Ohio. $35,000 and over 
per year. Large brick, tile building, 1946 
Price $50,000, ADDRESS: Box CLEANER 
& DYER. 2 


IN COLORADO, DRYCLEANING PLANT AND MEN'S 
CLOTHING STORE COMBINATION FOR SALE. $18,000 
PLUS MERCHANDISE INVENTORY. COME AND SEE US 
ON YOUR VACATION. SAME LOCATION 20 YEARS. AD- 
DRESS: Box 5030, NATIONAL CLEANER & DYER. 


and equipment new 


5029, NATIONAL 


Cleaning plant in western Massachusetts. Trading population 
30,000. Modernly equipped to process $40,000, Land, building 
equipment and business at sacrifice due to illness. Substantial 
first mortgage can be arranged. ADDRESS: Box 5031. NA- 
TIONAL CLEANER & DYER. -2 


FOR SALE—Modern petroleum drycleaning plant with shoe 


repair store attached. Two apartments above plant. Building 
150° deep, 20° wide. Cash-and-carry business, Only plant in 
town, New walk-in truck. Plant doing $50,000 vearlv: can be 
built to much more. Owner retiring, sacrifice at $33.000. Pt 
Pleasant Cleaning & Dyeing Co., 604 Bay Avenue. Pt. Pleasant. 

J. Tel: Pt. PL. 5-0654 3032-2 


Ultra-modern synthetic plant located in beautiful shopping center 


in progressive town of 20,000 in northern California, Average 
volume in excess of $2,000 4 month. Lots of room for expansion. 
Fully equipped. Sacrifice $13,500. WRITE: Box 


5033, NA- 
TIONAL CLEANER & DYER. -2 
For Sale—Modern 140F plant in western lowa, 
tion. Large cash-and-carry volume 
Established 18 vears 
garage, Selling because of 
property. ADDRESS: Box 
DYER. 


$5,000 popula- 
truck routes can be expanded 
Property includes five-room apartment and 
$26,500 for | 
NATIONAL 


yusiness and 


CLEANER & 
-2 


Hite ss 


5054 


COMPLETE MODERN SOLVENT PLANT, in thriving Ne- 
braska city. Approximate volume $50,000. For sale or lease 
If interested write Box 5035 


NATIONAL CLEANER & DYER. 
-2 


Old-established 
and re putation 
delivery truck 


solvent. drycleaning plant. Wonderful location 

Priced low tor quick sale, evervthing including 
at $10,500, Good machinery, some new, in grow- 
ing town in middle Tennessee. ADDRESS: Box 5036, NA- 
TIONAL CLEANER & DYER. -2 


DRYCLEANING BUSINESS: 

ing, receiving store, trucks and equipment. Doing $50,000 an- 
nually. No competition. Laundry could be added. All equip- 
ment in excellent condition, Write: Leonard Sherman, Box 184, 


Includes real estate, plant build- 


Mt. Airy, Maryland 5037-2 
Well established 140F solvent plant with cleaning capacity of 
$2,000 a week. All new equipment. Good counter business 
Suburb of Denver, near Rocky Mt. Arsenal, Real estate included, 
five-room house adjoins. Retiring on account of health, AD- 
DRESS: Box 5038, NATIONAL CLEANER & DYER, -2 


WHOLESALE HOUSEHOLD CLEANER WANTED to pur- 
chase wholesale cleaning plant FRANK DEUTSCHER, 16 
Court Brooklyn 2, N.Y 5039-2 


Well worth investigating modern solvent plant one truck Ap- 
proximate annual gross $26,000. Price $10,000. Owner retiring 
ADDRESS: New York Cleaners, 22 West Pine St., Orlando, Fla 

5040-2 


Small profitable laundry and drycleaning plant. Located in 
northeastern Minnesota on Lake Superior 110 miles from com- 
petition. No union. Priced right. Three rental units in connec- 


Northern Cleaners, 
5059-2 


tion, Must contact owner, Gordon Wonser, 


Grand Marais, Minnesota 


IN CENTRAL OHIO, industrial city of 
established cleaning plant 
panel trucks, all 
turnished apartments, 
or without real estate 


Lic. Broker, 631 N 


30,000, compl te well- 
counter business, $25,000 volume, 
equipment, 2 story brick building with 
centrally located, priced reasonable, with 
GOOD OPPORTUNITY. Ray L. Finley, 
Broad Street, Lancaster, Ohio 5072-2 
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A REAL 


GOOD PLANT FOR SALE AT A REASONABLE 


PRICE OF $40,000. Less than four vears old. Hoffman 140F 
solvent plant. 1949 gross $47,000, 1950 gross $67,000, 1951 
gross $73,000. 4.000 sq. ft. of floor space includes shirt laundry 


Good small city excellent hunting and fishing 
good industrial payroll. Good 


A well planned plant 


good climate 
lop farming county in the nation 


building lease, low taxes 


best of « «quip 


ment, a money-maker from the start. The French Cleaners, 133 
Caldwell Blvd., Nampa, Idaho 5064-2 
For Sale—Modern drycleaning plant. Completely equipped, 2 
years old. 6-A_ Prosperity unit, 2 Prosperity presses. Prices good 
County seat—doing good business. Reasonable rent. Reason tor 
selling—ill health, Leever Cleaners, Auburn, Ind 5065-2 


Modern solvent cleaning plant. Excellent South Florida, east 
coast location. Annual volume $45,000-$50,000, Finest machinery 
in first class condition, including two trucks. Priced for quick 
sale while on furlough. $22,000, ADDRESS: Box 5070, NA- 
TIONAL CLEANER & DYER. 2 
For lease or sale—solvent plant drive-in, retail stores and routes 
nine outlets, latest modern equipment, well established with good 
reputation for quality work. Central Ohio, ADDRESS: Box 507! 
NATIONAL CLEANER & DYER, D 


PETROLEUM PLANT—central NEW YORK rural town, 
$500 weekly. Nearest city 25 miles. $1.25. prices 
routes, che ap and plentiful labor supply. 


sell or rent building. Pulaski Dry Cleaners, Pulaski, 


doing 
established 
cash. Will 
N. Y. 5073-2 
For Sale—Most modern drive-in solvent plant in county of north- 
eastern Ohio. Established 30 years. Steel center, 60,000 popula- 
tion. $1.65 prices. Volume 1951—$102,000, 32 employees. Very 
modem shirt laundry. 8,800-coat-capacity fur 2—1952 
and 1—1951 Chevrolet sedan delivery trucks. Building 52 x LOO 
Plant IS x 54. New 50 H.-P. automatic gas boiler, Location, heart 
of city on the main street. Will sell equipment and 
real estate or business and equipment only and lease building 
Wonderful opportunity to expand. Selling on account of health 
Write: Box 5074, NATIONAL CLEANER & DYER. -2 


storage 


business 


Solvent plant, central lowa. Established 26 years. Volume $22,000 


or more yearly without solicitation. Excellent opportunity for 
young couple, Owner wishes to retire. Priced $21,000 with $7,000 
down, rest on easy terms. ADDRESS: Box 5075 


NATIONAI 
CLEANER & DYER. 2 


Old and reputable business in beautiful new building equipped 
with modern petroleum plant and 5.000 capacity Haertel fur 


storage vault. Present volume $85,000) yearly plus selected 
wholesale accounts (more available). Capacity and layout for 
$150,000 yearly. Expandable on 90° x 150° lot, also, rental 


with real estate, Will 
or business and real estate 


sell business for $85,000 with 
for $135,000, Located in NE 
Pennsylvania on State Highway in center of valley of 200,000 
population. Must be seen to be appreciated. ADDRESS: Box 
5076, NATIONAL CLEANER & DYER. -2 


CALIFORNIA~— Established 
new including, “Prosperity” 
60,000 population 


property 


ease 


35 vears. Equipment practically all 
unit. Best city in central California 
Excellent volume. Owner retiring. Will give 
long low on new modern building. Full price $22,500 
Best buy in state. Lloyd Goodin, Hotel Covell Lobby, Modesto 
California 507 


FOR SALE—CINCINNATI AREA—Well-established retail plant 
grossing $100,000 annually, Excellent reputation for quality and 
service. ADDRESS: Box 5062, NATIONAL CLEANER & 
DYER. 2 


ot WwW EST KENTUCKY'S finest cle aning plants Doing nice 


lease 


One 


business, extra well equipped. Priced to sell. ADDRESS: Box 
5085, NATIONAL CLEANER & DYER. -2 
Drycleaning plant in central Florida. Yearly volume over 
$40,000. Price $22,500. ADDRESS: Box 5086, NATIONAL 
CLEANER & DYER. -2 
ANCHORAGE, ALASKA. Established drycleaning plants. One 
grossing $250,000 and the other $78,000. Write: UTTER- 
STROM’S REALTY, 427 “G” St., Anchorage, Alaska. 5088-2 
CLEANING-LAUNDRY PLANT IN TENNESSEE, 40 years 


continuous operation. Average $1 875 weekly volume this vear 
Exceptionally good equipment. Sprinklered brick building. Price 
$27.500°" half cash. Re pls Box 5092. NATIONAL CLEANER 
& DYER. -2 


135 
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F 
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CLEANING PLANTS FOR SALE (Cont'd) 


RETAIL CLEANING and SHIRT LAUNDERING PLANT, in 
suburban Philadelphia, with chain of stores. $185,000 annual 
volume, Navy and Army encampments nearby. Can be purchased 
with or without real estate. Partners disagree. One partner will 


remain as manager if required, ADDRESS: Box 5024, NA- 


TIONAL CLEANER & DYER, -2 
CHANCE OF A LIFETIME! For sale, modern laundry, dryclean- 
ing and storage plant in one of the fastest growing cities in the 
Midwest, population 50,000, 1951 sales over $200,000 can easily 
be increased another $50,000 to $75.000—60°. laundry and 40 

drycleaning. All equipment and trucks in A-1 condition, Modern 
one-Hoor brick buik ling Profitable business, will stand invest 

ati stablished 50 years. Owner wishes to retire. Easy terms 
to res ible party only. ADDRESS: B soso, NATIONAL 
CLEANER & DYER -2 
Modern solvent plant in the heart of the famed Northwest Mt 
Rainier area, is the sole leaner in a 30-mile radius. Mild climate, 
st) nut from Tacoma, Noted hunting and fishing region 
Own wants to retire, Volume, at $1.50 prices, is plenty right 
now for three to handle, could easily be built to 4-5 man opera- 
tion, Owner nets between $6,000 and $7,000 vearly. Attractive 
nearl new ement-bl “ek ling I xcellent equipment ill nia 
nd luall wort r driven includes 1948 halt-ton delivery 
truck. Priced for iu k sale, $12,000. $6,000 will handle. This 


lant d all equipment. ADDRESS: Box 5090, NA- 
TIONAL CLEANER & DYER > 


CLEANING PLANTS WANTED 


WANTED—PLANTS—ALL KINDS—New York, New Jerse 
Connecticut. BUYERS WAITING—LIST YOURS. RIC HARD 
J. MULLER, Lic. Broker, 89-16 184th St., Jamaica 3, N. Y 


Tel. Republic 9-3016 873-1 
Individual wants to buy drycleaning plant in [Hlinois or Wisconsin 
grossing $1,000 to $1,500 weekly. ADDRESS: Box 5069. NA- 
TIONAL CLEANER & DYER. l 
Wanted—drycleaning plant and building with overhead apart 
ments, if possible, located in Tennessee or bordering states. Give 
full details in first letter. ADDRESS: Box 3091, NATIONAI 
CLEANER & DYER I 


SITUATIONS WANTED 


Technical spotter, employed, strictly sober, dependable, family 
man, wants manager's position, have small-plant manager's ex- 
yerience. Can be investigated, wants to advance self, drycleaning 
ife trade. Permanency a must. Not best, above average. AD- 
DRESS: Box 4853, NATIONAL CLEANER & DYER. -5 


Manager, 12 years’ experience, 9 years plant owner in South 
All-around man. Age 40, married, sober, dependable, N.LC.D 
Very best of references. Will accept full responsibility or carry 
out instructions. Capable of handling white or colored he Ip 
Production or quality plant. Have California’s owner and opera- 


tion license, Available September 15, 1952. Sold Tennesse plant 
Further information on request. L. R. Haskins, Lenoir City, Tenn 

5044-5 
Presser—reliable sober man wants steady employment with 
quality concern only. Will go any place, but prefer New York 


State. Wnt Arthur Scales, 64 First St., Albany. N. Y 5045-5 


POSITION WANTED, with a petroleum Nant located 


in the East. Years of experience in medium ar nd _ volume 
plants, specializing in cleaning, spotting and management. Now 
emploved managing a quality plant at $6,500 per vear, AD- 
DRESS: Box 5063, NATIONAL CLEANER & DYER. 5 


MANAGERIAL OR SALES POSITION—Graduate industrial 
engineer, N.LC.D., experienced. Good foundation of practical 
plant operation, laundry and drvcleaning. Experienced in wage 
incentives, production control, operator training, sales promotion 
- customer control systems. Prefer West or South. Married 

5 vears. Excellent work references. Write: Box 5080 
NATIONAL CLEANER & DYER. 5 


WORKING MANAGER, REPUTABLE SPOTTER, 20 vears 
quality experience in all phase s of the industry Administrative 
and technical expert : niversity graduate Prete r New England 
or Metropolitan area, or solid ; wsition in Florida. ADDRESS: 
Box 5081, NATIONAI "CLE & DYER. 5 
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SITUATIONS WANTED (Cont'd) 


Superintendent, silk spotting, 25 vears experience, wants year- 
round job. 54 years old, sober, reliable. Anywhere in South, pre- 
fer Miami or Jacksonville, Fla. Starting salary $85. ADDRESS: 
Box 5078, NATIONAL CLEANER & DYER. 5 


SPOTTER, DRYCLEANER AND SUPERVISOR—wants steady 
employment in medium-sized plant, doing quality work. 29 years 
experience with thorough knowle lge of every phase of the in- 
dustry, including training help and upkeep of equipment. Eastern 
area. ADDRESS: Box 5079, NATION. AL, CLEANER & DYER. 


HELP WANTED 


SUPERINTENDENT to take charge of a modern drycleaning 
plant in suburban Philadelphia. Must have technical and admin- 
istrative ability. For further details, Fernwood Cleaners & Dyers, 
Baltimore Ave., & 4th St., Fernwood, Pa. 4957-7 


WORKING FOREMAN—Must be capable, experienced and able 
to help in any department. Here is a rare opportunity for the 
right man to permanently connect himself with a long-established 
firm in Illinois. Give full detailed particulars of your background, 
past experience, references, etc. ADDRESS: Box 4936, NA- 
TIONAL CLEANER & DYER. 7 


MANAGER for retail chain drycleaning plant, Philadelphia area, 
to assume full responsibilities for quality production. Must have 
knowledge of all phases of work. Good opportunity for right 
man. ADDRESS: Box 5006, NATIONAL CLEANER & DYER. 
All-around man to take charge of medium-sized solvent plant in 
central Indiana. Position permanent. State qualifications. AD- 
DRESS: Box 5011, NATIONAL CLEANER & DYER, 5011-7 
WORKING MANAGER, EXPERIENCED ALL PHASES DRY- 
CLEANING and SHIRT LAUNDRY OPERATIONS. Part- 
ownership to right man. State references, marital status, qualifica- 
tions. Plant located in upstate New York. ADDRESS: Box 5046 
NATIONAL CLEANER & DYER. -7 
CAN'T DO IT ALONE—Man who can invest, thoroughly ex- 
perienced all phases, take interest in beautiful new $30,000 
plant completed fall of 1951. Excellent proposition ADDRESS: 
Box 5047, NATIONAL CLEANER & DYER, 
WORKING SUPERINTENDENT, first-class spotter, able to 
handle he Ip and capable ot doing work in any department 
Rare opportunity for right man, permanent position with quality 
retail plant. Established 27 years, same owner, doing over 
$100,000 yearly. Give age and full details of background and 
references. ADDRESS: CLEANER, Box 38, Miami 37, Fla. 
5048-7 
Working manager for long-established firm now occupying new 
and modern cleaning plant located 65 miles from New York 
City. Plant doing average of $3,000 weekly, stressing quality 
and service. Must be experienced silk spotter and qualified in all 
other departments. Give qualifications and references. ADDRE SS: 
Box 5049 NATIONAL CLEANER & DYER, -7 
WORKING SUPERINTENDENT to take charge of our drv- 
cleaning and laundry departments. Southwest lowa’s most 
modern plant. Excellent opportunity for right) man Address: 
Box 5050, NATIONAL CLEANER & DYER. 
SALES MANAGER-—A large drycleaning chain in Metropolitan 
N. Y. area, employing around 200 sales personnel, has an opening 
for a sales manager. The man must be qualified to take over 
store operation after a short orientation period. Excellent op- 
portunity for right man. Salary and commission. State experience 
and salary requirements in first letter. ADDRESS: Box 5051, 
NATIONAL CLEANER & DYER. 


If you are an experienced wool presser, producing qua lity we x 
you can earn $75 per week in k if ho, Excellent living conditions. 
wondertul climate. Year-round salary guaranteed Paid vacation 
every vear. Write: Box 5052, NATIONAL CLEANER & DYER. 
DRYCLEANER—Experienced, capable of supervising and run- 
ning wholesale drycleaning department in New York City 
Willing to sign five-vear eny vlovment contract. Five week 
about 45 hours, attractive salary, references required. ADDRE SS: 
Box 5053, NATIONAL CLEANER & DYER. 

WORKING MANAGER for successful wholesale 
plant in Albany, N. Y., to replace overburdened owner, Attractive 
salary and bonus. ADDRESS: Box 5093, NATIONAL CLE ANER 
& DYER. 
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BUSINESS OPPORTUNITIES 


MISCELLANEOUS 


WANTED TO BUY—-Chemical business catering to the dry- 
cleaners in Maryland or nearby states. Good proposition for 
anyone wishing to retire. ADDRESS: BOX 5054, NATIONAL 
CLEANER & DYER. -11 


TRAINING SCHOOLS AND INSTRUCTIONS 
ARE YOU A HUBBARD SCHOOL GRADUATE? Plant owners 


ask for them. No matter who or where you are, you can get an 
“all-out” teaching service when taking a Hubbard Course. Ask 
for catalog, covering ten approved courses. HUBBARD CLEAN- 
ING SCHOOL, Silver Spring, Md 154- B- 15 


Learn tailoring, alterations and repairs, or ; pattern designin in 


one of America’s finest tailoring schools. Write for free et 
#2. Empire Institute of Tailoring, 442 E. 5th St., Hazleton, soFaS 
3974-1 


LEARN TEXTILE REWEAVING. Invisible re ing (tears, 
burns, holes) of all textile fabrics. Flexible attendance. Age no 
obstacle. Day or Evening. Time payments. Write for interesting 
literature “CD.” N. Y, State Licensed. Metropolitan 
Center, 650—6th Ave., New York 11, N 37-15 


SALESMEN WANTED 


ARE YOU A SALESMAN WITH A FUNDAMENTAL KNOWL. 
EDGE OF DRYCLEANING? ARE YOU PROGRESSIVE AND 
WILLING TO WORK DILIGENTLY TO MAKE REAL 
MONEY THRU A’ LIBERAL PROFIT-SHARING PLAN? 
WHEREVER YOU ARE, IF YOU ARE THE MAN DE- 
SCRIBED ABOVE, PLEASE SEND A COMPLETE RESUME 
AND A PHOTOGRAPH TO BOX 1407 BUFFALO, NEW 
YORK. ALL REPLIES CONFIDENTIAL. 5055-14 


Salesman with large following among cleaners and laundries to 
sell fur oy and storage chemicals. Unusual opportunity with 
well-known firm. No background % Bernard 
Sirotta C company, 620 § Smith | St., Brooklyn 31, N. 3371-14 


Salesman with contacts among drycleaners. and bie to sell 
straight pins, staples, office supplies and printing on profit sharing 
plan. State experience and what contacts you have. ADDRESS: 


Box 4337, NATIONAL CLEANER & DYER. -14 
Man to sell and demonstrate an established line of drycleaning 
soaps i the Chic ago area, Must have following We welcome 
inquiries from those now employed in the industry who wish 


to better themselves. Replies will be held in. strict confidence 
Our employees know of this ad. ADDRESS: Box 5056, NA- 
TIONAL CLEANER & DYER. -l4 


Are you a salesman with a fundamental knowledge of dryclean- 
ing? Are you progressive and willing to work diligently to make 
real money through your ability to sell The LUSTERWAY 
Chlorophyll Drycleaning Method? You must be able to finance 
yourself, own a car and be able to make bond. If you are the 
man described, vou should make, on a commission basis, $1,000 
a month. Mail a complete resume of your past experience and 
a photograph to the LUSTERWAY SALES COMPANY, 612 
North Main Street, Memphis Phone: No. 8-0506 

5083-14 


Pennessee, 


THE NO. 39 CLEANERS & DYERS RECORD FORM 


Provides space for recording the necessary information 
with minimum effort. Whether your plant is large or 
small, whether you prefer a bound volume or loose- 
leaf type, your needs will be answered by one of these 
three editions. 

No. 39 Senior Recorp Book—400 Pages (10,000 
entries) Durably bound in heavy duck with leather 


No. 39 JUNIOR Recorp Book—48 Pages (1,200 
entries) Board covers, marbleized weaned 1.00 
Loose Lear BINDER . 5.00 
Loose Lear SHEETS 100 2.50 
250 5.00 
ALL PRICES 500 9.00 
PREPAID 1000 15.00 


Send orders with remittance to: 


NATIONAL CLEANER & DYER 
304 East 45th Street, New York 17, N. Y. 


For September, 1952 


MAKE CLOTH COVERED BUTTONS AND BUCKLES. 
Serve your customers and save headaches. MAXANT seed | 
121 S. Morgan, Chicago 7, Ill. 478 


ELIMINATE THE REMOVAL OF BUTTONS AND BUCKLES. 
Save on labor—cut down complaints—speed up production. Allow 
us to place in your plant on approval a small assortment of 
SLIP-ON BUTTON AND BUCKLE PROTECTORS. We know 
of no better way for a plant manager to judge our product. Over 
2000 plants have used them. SLIP-ON BUTTON AND BUCKLE 
PROTECTOR CO., 2610 Clay Ave., Fresno 1, California. 3476-8 


1,000 EMBOSSED BUSINESS CARDS $3.95 POSTPAID. 
WRITE FOR FREE SAMPLE AND STYLE CHART. KIN-MAR 
CO., BOX 7363, PITTSBURGH 13, PENNSYLVANIA. 4450-8 


100 TAL ON TROU SER ZIPPE RS $11 50, other bargains in zip- 
pers, thread, buttons. Ask for our ‘ial sale price list and 
catalog. NASSAU NOTIONHOUSE, NASSAU, N. Y. 4778-8 


PADS—COVERS—FLANNELS for STEAM PRESSES. A good 
source of supply at lowest prices, quality considered. Write: 
FRANKLIN TE XTILE MILLS, DEPT. N., FRANKLIN PARK, 
MASS. 4833-8 


JOBBERS, “write for sa mate and prices on our line of covers, cut 
flannel and knitted for all makes of drycleaning presses. 
E. L. RUBIN MFG. 0. 4 Monroe St., Pittsfield, Mass. 4834- 8 


SUEDELEATHER elbow and knee PATCHES $4.00 for 24— 
KNITTED CUFFS $3.00 for 24. Tailor trimmings, sewing room 
supplies at lowest price. Free price list. Nassau Notionhouse, 
Nassau, N. 4779-8 


SAVE EXPENSIVE SEWING LABOR with iron-on adhesive 
products. Patch linings; tacks cuffs; close open hems; repair rips; 
reinforce knees, seats and worn areas neatly, quickly without sew- 
ing. Write for FREE PROVE-IT-TO-YOURSELF SAMPLES. 
Thermoplastic Adhesive Products, Box 417, Mount Vernon, N. Y. 

4902-8 


CERTIFIED LEATHER CLEANERS. Leather and suede clean- 
ing and redyeing, 3-day service. Repair work is factory-done 
All garments fully insured while in our possession, Jackets 
leather $3.00 up—suede $2.50 up. You double your money, Our 
Sth year, CERTIFIED LEATHER CLEANERS, 407 E 
Washington Street, Charleston 1, West Virginia 5068-8 


and 
and 50¢ each 


New York, N.Y 


x 14” cardboard signs for cleaners as low as 35¢ 
Send for list. Michael Hudak, 119 Sullivan St., 
5082-8 


CONSULTANTS 


IN TROUBLE? Our chemical analysis of garments and labora- 
tory reports place responsibility for damage, and save your 
money. Charges light. HUBBARD TEXTILE CONSULTING 
BUREAU, SILVER SPRING, MARYLAND. 155-25 


LET US TELL YOUR CUSTOMER! Impartial laboratory re- 
ports on garment damage for settlement a claims, expert testi- 
mony for arbitration or referee. Prompt service, reasonable fee. 
TEXTILE — SERVICE, 44 Fisherville Rd., Route 10, 
Penacook, N. 3635-25 


AT LAST! Complete consulting service Sor ur 
problems at a fair cost. Solvent analysis and yeu ed garment 
analysis. Send your solvent samples and duane garments 
to: C. A. Gault, Drycleaning Consultant, 31 N. Summit Street, 
Akron 8, Ohio 4152-25 


FURS, REPAIR & REMODELING SERVICE 
YOUR OWN PRIVATE “GOLD MINE”—IF YOU ARE a dry- 


cleaner of established reputation in the Metropolitan area storing 


200 or more fur coats—WE CAN reap fur profits for you. Our 
new proven technique does all the work! We estimate, follow up 
estimate letters, store, clean, fix, remodel, fit vour customer 
ALL YOU DO is collect fat percentage! Inquire immediately! 
David G. Kaplan's, KATR FURS, 146 W. 29th St.. New York 
City, N. Y. Tel.: CH 4-0093 5057-34 
Write for my free price list of dressed furs for general repair 


work, tails, paws, etc. Large stock at reasonable prices. H. 
Schafer, 1425 Lyell Ave., Rochester 6, N. Y. 4891-34 
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REWEAVING 


REWEAVING (Cont'd) 


REWEAVING, ONE DAY SERVICE: 
holes, tears, spots on garments, 
jobs returned same day 
1910. American Textile 
Chicago 


A. A. A. WEAVING SERVICE. Holes, burns, tears and im- 
perfections in garments and fabrics of all descriptions expertly 
re-woven by hand. FINEST WORK AT NEW LOW PRICE 
SCHEDULE. Save money on claims and adjustments. Sell this 
very profitable service to your customers. We pay postage one 
way. A, A. A. WEAV ING * cae ICE, 1182 MADISON AVE- 
NUE, NEW YORK CITY 2 150-29 


The FRENCH TEXTILE CO. is a go« 
with. 428 Ave. A, Rochester 21, N. ¥ 


Cigarette burns, moth- 
linens and rugs, like new. Small 
Send garments for estimate. Established 
Weaving Company, 5 North Wabash, 
149-29 


iny to do business 
4992-29 


comp. 


RE-WEAVING-—Saves and renews damaged garments. Contact 
us. Send garments for estimate. MAGIC RE-WEAVING SERV- 
ICE—227 Ness Building, 28 West 2nd South, Salt Lake City, 
Utah. Phone: 4-4052 1629-29 


“40% PROFIT WITHOUT INVESTMENT.” Send us garments 
with burns, rips, holes to be skillfully rewoven by the ex- 
clusive WONDERWEAVE method. 100 operators, fast service. 
All work guaranteed for life of garment. No investment, time or 
labor required. OR, do your own reweaving. We sell equi 

ment for $12 complete with instructions. Replacement points 6 
each. Write to Wonder Weavers, established 1899, 44 Whalley 
Avenue, Dept. 9, New Haven, Connecticut 3298-29 


il worst« Is 


The FRENCH TEXTILE CO. does the finest reweaving in tropi- 
| 428 Ave. A, Rochester 21 Y 1993-29 


WHAT IS REWEAVING? It is not a piece of fabric woven 
over a damage. We do BLENDED French weaving (the best of 
single-thread reweaving), including fancy weaves and gabardines. 
WHAT IS PIECE WEAVING? It is not a matched pull-thru done 
with a sharp latch needle. On this work, we actually WEAVE 
the edges perfectly (there is a big difference), We offer con- 
sistent service, moderate prices, and good planned profit. Our 
work and service will convince you we know what we are talk- 
ing about. ¢ opyright 1951. WEAVE MASTERS, INC., 413 Race 
St., Cincinnati 2, Ohio 3503-29 


The FRENCH TEXTILE CO. does the finest reweaving on fancy 
worsteds, 428 Ave. A, Rochester 21, N 4994-29 
RE Ww EAVING A prompt, effic lent wholesale MAIL-ORDER 
SERVICE at a very moderate cost. We RE-WEAVE the EXACT 
PATTERN in ALL FABRICS eliminating all traces of damage 
FRENCH WEAVING both sides IF YOU WISH. Our 
complete re-weaving service will make you a satisfied customer 
Write for FREE SERVICE KIT and PRICING CHART or send 
garment for estimate. Cincinnati Repair Service, 413 Race St., 
Cincinnati 2, Ohio 4887-29 


FREE SALES KIT-—Including “easy-to-use” pricing guide and 
sales instructions, also display signs. Complete setup to handle 
REWEAVING as a profitable sideline. Retain good will by elimi- 
nating plant damages. With our complete FRENCH-WEAVING- 
OVERWEAVING-STOTING-RE-KNITTING service, we can 
handle any size or type of damage. LOW WHOLESALE prices 
ind pr ‘itable wholesale discount. 24 HOUR SERVICE available 
on all garments. Free estimates. GLOBE WEAVING SERVICE, 
17 N. State St., Chicago, Illinois. Dept. B. “America’s Leading 
Reweaving Service.” 4411-29 


s the finest reweaving on sport 


the FRENCH CO. doe 
Ave 4995-29 


its, 428 whester 21 


HEDDA MOHL, 


Original 


REWEAVER, VIENNA, PARIS. 


formerly 


rench weaving, reweaving, stotting, invisible mend- 
ing. Holes, burns and tears expertly rewoven. Quick service. 
Satisfaction guaranteed. Wholesale prices. Return postage paid 
iS-hour service. (Promotion kit free.) Hedda Mohl, Reweaver, 
Colorado Springs, Colorado. East of Chicago, Hedda Mobhl, 


832 Montrose Ave., Chicago 13 4839-29 
The FRENCH TEXTILE CO. does the finest reweaving on 
gabardines. 428 Ave. A, Rochester 21, N. ¥ 4996-29 


INVISIBLE RE-WEAVING BY EXPERTS. One 
are the best. Three-day service on 
Wh lesale price $.75 


order will con- 
large jobs. One- 
per running inch 


vince you we 


day service if requested 


Free estimates. Satisfaction guaranteed STIMMEI REWEAV- 
ERS, 435 Ist National Bank Bldg., Springfield, Ohio 4653-29 
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s please ment 


FOR GUARANTEED REWEAVING of moth holes, tears, ciga- 


rette burns, etc., in wool garments, ship to French Textile Co., 
Dept. 2, 428 Avenue A, Rochester 21, N 4598-29 
The FRENCH TEXTILE CO. does the finest reweaving on 


tweeds and overcoats 


428 Ave. A, Rochester 21, N. Y 4997-29 
20° DISCOUNT WITH THIS AD. Prices 75¢ per running inch. 


l-day service. Work guaranteed. THRIFTY WEAVERS, 310 St. 
Clair Street, Toledo, Ohio 4991-29 
The FRENCH TEXTILE CO. guarantees satisfaction or no 
charge. 428 Ave. A, Rochester 21, N. Y 4998-29 


Many plantowners all over America choose to give their cus- 
tomers INWEAVING (patented process for repair of RIPS, 
TEARS, BURNS, MOTH HOLES)—performed in WICHITA 
FALLS, TEXAS. Prompt service, LIBERAL COMMISSION. We 
ay return postage. Counter signs and truck decals furnished 
in THE INWEAVING COMPANY OF AMERICA, Ilth & 
Holliday, Wichita Falls, Texas. 4486-29 


The FRENCH TEXTILE CO. has — a good reweaving 
since 1920, 428 Ave. A, Rochester 21, 4999-29 


REWEAVING by the genuine FRENCH process. Quick service— 
coast-to-coast—satisfaction guaranteed. Experts in restoring burns, 
moth holes, tears, etc. Send us a trial order today. R. M. WEIS- 
SERT, 613 Locust St., St. Louis, Mo. 4970-29 


REWEAVING. REASONABLE PRICES. ONE-DAY SERVICE. 
SAVE MONEY ON CLAIMS AND ADJUSTMENTS. FREE 
ESTIMATES, SATISFACTION GUARANTEED. LINDY'S RE- 
PAIR SERVICE, SEATONVILLE, ILLINOIS, 5084-29 


REWEAVERS’ SUPPLIES 


LEARN REWEAVING. Genuine,  single-thread, invisible 
FRENCH REWEAVING does not require special latch needles, 
special instruments or tools. I am in the Tasteeme, teach our 
weavers and know. Why be fooled? Completely illustrated texts, 


instructions—Basic French weaving $15 Advanced French 
weaving $10. Piece weaving (includes two instruments) $10, 
Our simple, illustrated instruction sheet on Piece weaving (over- 


weave, inweave, etc.) plus one instrument, only $3. All the texts 

and two instruments $30. Send for free information. E. C. 

O'Hagan, c/o Weave Masters, 413 Race Street, eee Ohio. 
880-23 


Inweave and Wonderweave needles sold complete = illus- 
trated instruction sheet, $12 each. Replacement points, $6 
each. National Reweaving Service, 46 Whalley Ave., New Haven, 
Connecticut. 2776-23 


DYEING 


SHARP'S RE-DYEING COMPANY—DYEING EXCLUSIVELY. 
WHOLESALE ONLY. We are building 


now located in a large 


and, in addition to our regular service on garments and house- 
hold goods, are equipped to give you a complete service on 
rugs and carpets, any size. 977 Jackson Avenue, Memphis, 


Prennessee 


160-12 
FROM COAST TO COAST LOEBL ‘S EXPERT DYEING IS 
KNOWN FOR QUALITY. To give you top results EVERY 
PIECE is carefully examined oh and after dyeing. Individual 
attention plus our semi-finished service, easy to press, steamed, 
shaped and Stret hed gives you BETTER DY EING. FOR SERV- 
ICE, SATISFACTION, ship your work to LOEBL DYE WORKS, 
INC., 348 W. SALEM AVE., ROANOKE, VA. Price list, 


color 
card, shipping supplies free on request 


4959-12 
SENECA DYERS—EASY-TO-FINISH DYED WORKK-—TO THE 
TRADE ONLY. If you want the “BEST” send vour next dve 
order to the SENECA DYERS, 1227 MAPLE STKEET, ROCH- 
ESTER 2, N. ¥ 1562-12 


MAJESTIC DYE HOUSE: GUARANTEED GARMENT DYE- 


ING. Fast colors, beautiful and bright. No wrinkles, easy to 
finish. Located centrally for fast service. Price list, color card. 
mailing material, free on request. MAJESTIC DYE HOUSE, 


3920 West Ammitage, Chicago 47, Illinois 4157-12 


AMERICA’S FINEST GARMENT DYEING: Serving several 
thousand CLEANERS FROM COAST TO COAST, wholesale 
only since 1917. Our large three-story plant is modermly 
equipped, and our high-grade-dyeing will prove an asset to your 


business. KRAN-MER is a money-maker for the cleaner. Send 
us a trial and be convinced. KRAN-MER DYE HOUSE, 2435 
North Third Street, Milwaukee, Wisconsin, 4835-12 
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POWER PLANT EQUIPMENT FOR SALE 


MACHINERY FOR SALE (Cont'd) 


BOILER—(25 H.P. Kewanee Scottie Jr.) 100 Ib. W.P. and Petro- 
oil burner for No. 4 oil. Complete with 25-foot stack, gauges, 
water column and control return system pump with all accessories 
Excellent condition. SANDERS CLEANERS, 3937 Frankfort 
Ave., Louisville 7, Ky. TA 4433 5015-36 


Leffel stoker for sale, used to fire 20 horsepower, Scotch Marin 
boiler. Perfect condition. Deer Park Cleaning Plant, 7110 Blue 
Ash Ave., Silverton, Ohio 5058-36 


FOR SALE: CYCLOTHERM STEAM GENERATORS | typ« 
C-1's, Max W. P. 100 psi, steam 50 Ibs. hr. Unused-boxed, 35 
units, price $175 each. Liberal quantity discount. Ampower 
Corp., 50 Broad St.. New York 5061-36 


MACHINERY WANTED 
WANTED: USED “HOFFMAN” UTILITY PRESSES, any 


model, any amount, located Texas near Mexican border, Address 
offers to: “M.A.T.S.A.,” Dr. Pasteur 113, MEXICO, D. F., 
MEXICO. 4047-3 
IMPERIAL LAUNDRY MACHINERY CO., 121 Greenpoint 
Ave., Brooklyn 22, N. Y., EV 9-6585, will purchase or help you 
sell your surplus equipment, Send for list or ask for representa- 
tive. 5004-3 


MACHINERY FOR SALE 


REBUILT TO WEAR WITHOUT REPAIR. Complete dry- 
cleaning plants for solvent or synthetic, also complete laundry 
plants. Large stock on floor ready for inspection. Write for 
catalogue or visit us.) IMPERIAL LAUNDRY MACHINERY 
CO., 121 Greenpoint Ave., Brooklyn 22, N. Y, Tel Ev-9-6585. 

§32-4 


For drycleaning-laundry machinery try KEEL COMPANY, 
7230 N. Western Avenue, Chicago 45, Illinois. 1463-4 


Prosperity 6A latest type, fully automatic synthetic unit, used 
less than 2 years. Can be seen in operation, Priced reasonably; 
can arrange terms. Trade-ins accepted. IMPERIAL LAUNDRY 
MACHINERY CORP., 121 Greenpoint Ave., Brooklyn, N. Y. 
Ev-9-6585 3917-4 
NEW SAN-I-SYSTEM synthetic drvcleaning machines. Com- 
plete factory service and standard warranty, Finance terms ar- 
ranged. CLEANERS SERVICE COMPANY, 314 W. Main Street, 
Belding, Michigan 4566-4 


One Detrex Svnth-O-Saver used for 
Cleaners, Portsmouth, Ohio 


IS months. Edwards Dry 


5066-4 


IMPERIAL Laundry Machinery Co., 121 Greenpoint Ave., Brook- 
lyn, N. Y. Ev—9-6585, has large stock of new and rebuilt equip- 
ment on floor ready for inspection; reasonable prices and terms; 
one year guarantee. Individual machines or complete plants for 
laundry, synthetic and petroleum drycleaning furnished. List the 
machines you have for sale with us, 3607-4 


WILLIAMS HAS A COMPLETE STOCK OF DRYCLEANING 
AND LAUNDRY MACHINERY. COMPLETELY REBUILT, 
GUARANTEED ONE YEAR, AVAILABLE IMMEDIATE DE- 
LIVERY. CALL WILLIAMS FIRST FOR BARGAINS. SERV- 
ING THE INDUSTRY FOR THE PAST 30 YEARS. WILLIAMS 
LAUNDRY MACHINERY CO., INC., 37-16 22nd STREET, 
LONG ISLAND CITY 1, NEW YORK. STILLWELL 6-6666. 

4625-4 
GROSS 42 x 84” all-metal drycleaning washer, also American 
36 x 64” maple cylinder, also American 42 x 64” maple cylinder, 
ilso American 30 x 48” maple cylinder, Rebuilt, guaranteed, im- 
mediate delivery. Very reasonably priced. WILLIAMS LAUN- 
DRY MACHINERY CO., INC., 37-16 22nd Street, Long Is- 
land City 1, New York, Stillwell 6-6666. 1626-4 


AMERICAN 60° Monel open-top extractor 
open-top Monel, also American 30° solid curb American 
18” Monel, motor driven. Rebuilt, guaranteed, immediate deliv- 
erv. Verv reasonably priced. WILLIAMS LAUNDRY MACHIN- 
ERY CO., INC., 37-16 22nd Street, Long Island City 1, New 
York. Stillwell 6-6666 4628-4 


NEW 135 GALLON VERTICAL SOLVENT STORAGE TANKS. 
Steel, cone bottom, mounted on legs. For special price for 
limited time $25 each f.o.b. Cincinnati. Write or wire The 
American Laundry Machinery Company, Cincinnati 12, Ohio 


4973-4 


American 48 


also 


also 
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IMPERIAL LAUNDRY MACHINERY CO., 121 Greenpoint 
Ave., Brooklyn 22, N. Y., EV 9-6585, has available laundry and 
drycleaning equipment from several modern plants, some used 
only Prices reasonable and terms extended. Write for 
our availability list without obligation 5005-4 


SEC-O-MATIC 
bargains 


delivers 


SEC 


» years 


reconditioned synthetic cleaning units at real 
Factory rebuilt and guaranteed. Easy terms. Immediate 
Write tor literature and prices on available equipment 
o-matic Corp., 57 La France Ave., Bloomfield, N. J. 5013-4 


50-bin Bishop shirt-sorting reel. Columbia model G drvcleaning 
machine. Vic Auto Per Model 22. Bryan 5 HP. oil-fired copper- 
tube boiler, 275 gal. oil storage tank. Allen Billmyre 6-outlet air 
vacuum. 100 gal. Whitlock still. All in A-1 condition, Master 
Launderers, 1646 Hoftner St., Cincinnati, Ohio 5014-4 


BAND BOX METER CLEANING MACHINE, EXCELLENT 
IN OPERATION, NO REA- 
ADDRESS: Box 5041. NA- 

-4 


CONDITION, CAN BE SEEN 
SONABLE OFFER REFUSED. 
TIONAL CLEANER & DYER. 


Yorker, with automatic timers, Com 
sorting rack, Bishop folding machine, 

Iwo years old. Sacrifice, Rex Cleaners, 1834 
Minneapolis 11, Minn 


Shirt unit, two-girl, New 
plete set-up including 
starch cooker, et 
Penn Ave No 


Complete petroleum cleaning room 
$5,000 to $6,000 weekly volume, 
consisting of 2—36 x 54 


equipment for handling 
will sell separately or in bulk 
Zephyr motor-driven drycleaning 
washers 1—40 Prosperity open-top extractor 5.000) gal 
filters; 1-100 GPH still with button traps, motor, line 
and piping. Plant now converting to open-end Washex. Present 
equipment good condition. Can be inspected in operation until 
about October Ist at Sanitary Cleaners, Maumee, Ohio, Inquire, 
The Wilbert-Miller Company, 2185 E, 14th St., Cleveland, Ohio 
lel: CHerry 1-4950 3043-4 


shafting 


For Sale: Two drvcleaning washers size 36 x 54” and one size 
30 x 40°) American and Gross, Metal cylinders and belt-driven 
May be seen at CANTON LAUNDRY AND CLEANING COM- 
PANY, 319 9th Street, S. W., Canton, Ohio 5060-4 


We have for sale the following dryvcleaning unit: 1—30 x 48 
602 washer, metal 30” extra deep extractor; 1-30 x 36 
tumbler with automatic temperature control; 1-75 G.P.H. still 
Butler), 1—5000-gallon filter with Monel screens (Butler); 1 

button trap; 1 absorber; 1 lint trap and basket; 1 
service pump, 1 filter pump; 2—S50 gal. under- 
ground tanks, and manifolds at liquid 
level gages for tanks. All above listed equipment are made and 
installed by American Laundry Machinery Company in 1949 
equipped with all safety features, Unit is set up in an “L” shaped 
form re-assembled in’ the manner using the 
and electrical conduit equipment ino new 
condition and can be seen in operation All above listed equip- 
ment is individually motor-driven, V-220, 3 PH. ADDRESS: 
Box 5067, NATIONAL CLEANER & DYER. j 


One 60-pole capacity 
complete dryroom facilities including one 1,500,000 BTU, 7's 
HP fan, direct gas heater. One 65-pole capacity overhead rug 
conveyor with complete dryroom facilities, including eight steam 
heater units, All equipment in excellent condition, being used 
daily; priced for quick sale, FOB Chicago. General Rug & 
Furniture Cleaners, Inc 1447 N. Kedzie Ave Chicago, Tl 
5087-4 
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still pump | 
cone bottoms 


ind can 


piping 


For Sale overhead rug conveyor with 
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HOFFMAN equipment 


‘The best proof that all we say about Hoffman equipment is true, is the fact that in two 
years of operation, our dry cleaning volume has increased ten-fold, and our profit on this 
department is far above the national average. This is an unmatched tribute to the finest 
machinery made. We would unhesitatingly recommend Hoffman equipment to anyone, in 
every respect, and we have the facts and figures to back up our recommendations. It is 
the most durable equipment, operating at the lowest maintenance cost, with a peak of 
efficiency. What better recommendation could anyone give machinery. In the cleaning 
and laundry industry, it is U. S. Hoffman equipment by a country mile.” 


“Courteous sales representatives, knowing in their cap” if they make yours @ more 
their product and what it can do. profitable operation.” 


“Their know-how and helpfulness in design- 
ing and laying out of plant and equipment 
can be considered the standard for others 
The cost of repairs to Hoffman machinery is to follow, if possible. From the blue-printing 
very small in comparison to other equip- of your lay-out to the supervision of the 
ment | have owned. installation, Hoffman men know what they 
are doing. Once your plant is installed your 
Last but not least, | know from experience entire service needs are taken care of by 
that Hoffman machinery has made me more the simple medium of a phone call to your 
profits by increasing my volume and de- closest Hoffman office.” 
creasing the hourly work week.” 


Hoffman mechanics install equipment ex- 
pertly and quickly without costly shutdowns. 


“Hoffman Representatives are invariably a 
“Hoffman salesmen don't oversell... you fountain of ideas... | selfishly welcome 
are not sold and loaded down with equip- their visits because of the little “tricks’’ that 
ment you don't need. Rather, Hoffman Rep- they pass on to me... little big ideas that 
resentatives help you determine your true they absorb in their visits to other plants 
needs... they realize that it is “a feather that saves us steps in our operation.” 


Excerpts from actual letters in our files...names on request 
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105 FOURTH AVENUE, NEW YORE 3. N. Y. 
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